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DEC} 9199y 


_ Business . ‘for Local Agents! 
Offer or E xtraordinary 


To Fire Insurance and Real Estate Men in 
Georgia, Illinois, Indiana, Kansas, Michigan, Missouri and Oklahoma. 


meet the particular needs of those men who as the result of extending their real 
estate holdings or expanding their business are temporarily carrying such large in- 
debtedness as would seriously embarrass their successors in interest in the event of 
their premature death, we have devised a flexible low-premium policy which provides 
a maximum of life insurance protection at a minimum cost. 


This policy has been designated as the XX (Double Protection) Mortgage 
Insurance Form. 


The theory of this insurance contract is that such men as avail themselves of its pro- 
tection may reasonably assume that the indebtedness which it is designed to cover will 
decrease proportionately with the decrease in the insurance andjthey are given the 


advantage during the first ten years of the policy of carrying extra insurance protection 
at a very insignificant cost. 


Men who have borrowed appreciate this double protection policy since it fits so com- 
pletely the needs and plans of the man who is working out of debt. 


We are offering special inducements to real estate and fire insurance men of the smaller 


towns and cities for the placing of Mortgage Insurance, and we will gladly quote terms 
and send sample of the contract upon request. 


ILLINOIS LIFE INSURANCE CO. 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 
MORE THAN $100,000,000.00 INSURANCE IN FORCE 
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“THE TWO INTER-STATES” 


Inter-State Automobile Insurance Company 


Paid up Capital, $200,000 


Inter-State Liability Insurance Company 
Paid up Capital, $200,000 


The fastest growing automobile specialty 
combination in the business. 


Term insurance featured in all lines. 


WRITING 
Fire, Lightning, Liability, 
Tornado, Wind and Property Damage 
Theft. and Collision. 


“Inter-State” means the best in protection 
and service to both policyholder and agent. 


HOME OFFICE 
ROCK RAPIDS, IOWA 


N. HAMPE, Pres., E. A. TONNE, Sec’y. and Manager 


TEXAS GENERAL AGENTS 


BURT & STEBBINS 
1106 Rusk Avenue 
HOUSTON, TEX. 
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PROPOSE TO INSUR 
ENTIRE FORD OUTPUT 


Eastern Brokers Have Submitted 
Plan Calling for Initial Pre- 
mium of $5,000,000 


DIFFICULTY IN PLACING 


National Conference Objects to Mem- 
bers Accepting Business—Scheme 
Would Reduce Ford Thefts 


It seems that for some time Henry 
Ford has been very much disturbed 
over the fact that Ford cars have been 
more regularly stolen than any other 
make. During the last two years it is 
a fact that many prospective pur- 
chasers have declined to buy Fords for 
the reason that the theft record on 
Fords has been so high. Officials of 
the Ford Motor Company have been 
brought to the conclusion that the fact 
that the owner of a Ford car has no 
assurance that his machine will not be 
stolen is actually interfering with sales. 
When Ford cars are stolen the chances 
of recovery are small because it is al- 
most impossible to identify an indi- 
vidual car. 


Similar to Title Abstract 


- With these facts in mind the brokers 
handling the case submitted to Mr. 
Ford a proposition whereby his entire 
yearly output of approximately 1,000,- 
000 cars would be automatically in- 
sured against fire and theft for one 
issuance of an insurance certificate 
payable to bearer. Thus, the man who 
purchased a second-hand Ford, if the 
plan were put into effect, could demand 
the original insurance certificate issued 
to the owner who bought from the 
factory, and if the certificate were not 
forthcoming it would be evident that 
the owner attempting to dispose of the 
car was in possession of a stolen ma- 
chine. Thus the insurance certificate 
would be in effect an abstract of title. 


Large Amounts Staggering 


Automobile companies exhibited a 
keen interest in the plan for the reason 
that the insurance called for an initial 
premium of $5,000,000, with an audit 
to be made at the end of the year 
which would probably reveal an addi- 
tional $1,000,000. Companies were 
offered the line in amounts of $1,000,000 
and $500,000 or less, and the figures 
staggered automobile superintendents 
who have been in the habit of dealing 
in much smaller sums. Those who 
studied the offering were of the opinion 
that if one company or a group of 
three or four companies could absorb 
the entire line a profit could be shown 
on the business. 

Biggest Proportion to Country 


Probably 60 per cent of the entire 
Output of the Ford factory goes to the 
rural communities, where the theft 
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CHANGES SUGGESTED FOR RIOT COVER 








OW that the flurry in riot, strike 

and civil commotion insurance has 
passed, the companies writing this class 
are beginning to realize that if it is to 
be sold at all seasons of the year and 
be made a regular part of the local 
agent’s selling equipment, the rates and 
forms must be readjusted somewhat to 
meet normal conditions. When the 
steel strike was first talked about, con- 
siderable sixty and ninety day business 
was written. Owners of these policies 
are now asking for cancellation and 
local agents are trying to switch the 
business to a three-year basis, with a 
considerable reduction in premium rate. 
In order to stabilize the business, 
changes will very likely be made in 
the near future that will make riot, 
strike and civil commotion insurance 
more satisfactory from the assured’s 
standpoint. 

x * * 

Companies writing the class, now 
desire to have policyholders under- 
stand that in riot and civil commotion 
insurance there is offered a form of 
protection that cannot be secured un- 
der any other policy. In the past com- 
panies have been inclined to be liberal 
in their settlements under fire con- 
tracts where actually no liability ex- 
isted. It has now been clearly estab- 
lished that the protection afforded 
under a riot, strike and civil commo- 
tion policy cannot be secured under a 
fire policy and if disputed cases were 
to go into court, the very existence of 
a riot, strike and civil commotion con- 
tract would clearly establish the fact 





that this protection is not contained in 
the ordinary fire policy. 
ae ae 

The necessity of riot and civil com- 
motion insurance is not disputed by 
large manufacturers who are familiar 
with labor conditions. It is true, how- 
ever, that perhaps as at present han- 
dled this insurance is not entirely 
satisfactory to policyholders. It has 
been proposed, for instance, that the 
regular rate be quite noticeably re- 
duced, but that the rate charged when 
a strike is on be increased to eight or 
ten times the normal rate. In other 
words, the idea would be to reduce the 
regular rate sufficiently to make it at- 
tractive to riot and civil commotion 
insurance prospects, but to advance 
the strike rate to the point where prop- 
erty owners would see the wisdom of 
purchasing the insurance during an un- 
troubled season, thus making riot and 
civil commotion insurance a good sell- 
ing proposition at all seasons of the 
year. 

Many underwriters feel that the 
business should be sold on the one, 
three and five year term basis and 
should not be sold for short periods. 
It has also been suggested that this 
protection be made _ non-cancellable 
both from the policyholder’s and com- 
pany’s standpoint, with the reservation 
that if the company does desire to can- 
cel, a good sized refund be returned to 
the assured. These and other sugges- 
tions are now being examined and 
changes in rules, rates and practices 
affecting riot, strike and civil commo- 
tion insurance will probably be effected 
shortly. 








hazard is almost nil. While it is true 
that hundreds of Ford cars are stolen 
in the larger cities it is unlikely that 
during the year in the entire United 
States there is a fire and theft loss of 
Ford cars of $2,000,000 or $2,500,000. 
Therefore with an initial premium of 
between $5,000,000 and $6,000,000 to 
work on, the companies writing the 
business could show a profit if they 
could cover the entire line and thus, 
get a broad experience. However, un-; 
der a large division of the entire line 
many of the companies writing small 
amounts would sustain a high theft 
ratio that would knock out the profits. 
It is still possible that the Ford Motor 
Company will purchase the insurance. 

It is known that some months .ago 
Mr. Ford was favorable to the idea of 
equipping all of his cars with locks. 
He submitted to the Underwriters Lab- 
oratories for approval a lock which 
was to be installed on all cars at the 
factory. The laboratories denied the 
lock approval and returned it with 
suggestions for changes. The changes 
were not made and the lock idea ap- 
parently was dropped and the desira- 
bility of taking out insurance to cover 
the entire output is now being given 
consideration. 


Ludlum Made President 
The annual meeting of the Central 
Traction & Lighting Bureau was held 
in Chicago last week, C. A. Ludlum of 
the Home being elected president; H. C. 
Eddy, Commercial Union, vice-presi- 





dent; and W. A. Stoney, secretary. H. A. 
Smith of the National was elected chair- 
man of the executive committee. Other 
new members on the committee are J. 
C. Ingram, Great American, and Secre- 
tary E. B. Hatch of the Western Union. 
Nineteen managers of state rating bu- 
reaus attended the meeting. 


Plan for Hail Business 


The National Union of Pittsburgh, 
which will reenter the hail business next 
year, will operate through the general 
agency of Otjen & Taylor, Enid, Ckla. 


Want Agents’ Co-operation 


NEW YORK, Dec. 16.—The commit- 
tee on fire protection and engineering 
standards of the National Board and 
officials of the National Association of 
Insurance Agents held a _ conference 
here in order to link up both the com- 
panies and agents in the conservation 
work. Fred J. Cox, president of the Na- 
tional association and Alfred Davenport 
of Boston, chairman of the fire preven- 
tion committee, represented that body. 
The National Board hopes to secure the 
active co-operation of the agents in this 
important movement. ‘ 


No Steps Yet Taken 


NEW YORK, Dec. 17—Although Alien 
Property Custodian Garvin announced 
some weeks ago that the bid for the 
German owned stock of the First Rein- 
surance of Hartford was unsatisfactory 
and under an order from the President, 
the company would be wound up, no 
steps have yet been taken to that end. 














IN TWO 
PARTS— 


Part One 


ANY 
LONDON MARINE COVER 


American Shippers Are Being 


Shown Danger in Case of a 
Present Loss 


SEE EFFECT OF EXCHANGE 


Lower Rate Can Be Gotten Abroad 
But Assured Would Need More 
Insurance 


NEW YORK, Dec. 17.—American 
holders of marine insurance policies 
written in London when sterling ex- 
change was normal or only slightly de- 
preciated, as is pointed out by an 
American marine agency, would stand 
to lose much money in event of a pres- 
ent loss as the money would be pay- 
able in pounds instead of in dollars. 
This agency realizes that every Amer- 
ican shipper with an outstanding ma- 
rine policy payable in pounds should 
secure additional insurance payable in 
dollars, sufficient to protect the differ- 
ence between the sum insured at the 


time the policy was issued and the 
lower amount represented in dollars 
by pounds sterling in their present de- 
preciated value. 


Would Need More Insurance 


Under normal exchange conditions 
1 £ sterling equalling $4.86 a cargo 
valued at $100,000 would have been 
covered in London for £20,500. A to- 
tal loss today under such a policy 
would bring the American assured only 
about $75,000, as the pound today is 
valued at less than $3.70. In this case 
the American shipper would have $25,- 
000 additional protection to place in 
order to be sure that he would be 
made whole in the event of a total loss. 
The same argument would apply, only 
in smaller degree, in the event of a 
partial loss. 


Lure of Lower Rate 


The only reason normally for an 
American shipper to place his marine 
insurance in London is to secure the 
benefit of a lower rate than can be se- 
cured in New York or elsewhere in the 
United States. However, any possible 
savings thus made in the premium 
would be equalized by the cost of addi- 
tional insurance necessary to give the 
assured in dollars what his value act- 
ually is. Where his value in dollars is 
not thus protected with additional in- 
surance, the American shipper will today 
pay scores of dollars !n loss not pro- 
tected by insurance under current de- 
preciated exchange for every dollar 
“saved” in premium through securing a 
slightly lower rate abroad. 

Since financial men are of the opinion 
that sterling exchange will not be back 
to normal possibly for years to come, it 
is the opinion of prominent American 
underwriters that American exporters 
and importers will save themselves time 
and money by placing their marine poli- 
cies at home and by demanding that 
their marine insurance be made payable 
in dollars instead of in pounds. 
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FIRE COMPANIES HAVE 
HAD PROFITABLE YEAR 





Low Loss Ratio Generally Re- 
garded as Greatest Cause 
for Congratulation 





INCOME STILL IN DOUBT 





Premiums Hardly as Large as During 
War and Investments Have Been 
Less Profitable 





NEW YORK, Dec. 17.—In two 
weeks more the year 1919 will have 
passed into history. Barring the un- 
looked for during the next two weeks, 
the fire insurance companies will have 
experienced one of the most profitable 
periods known to the business. The 
loss ratio of the average broadly writ- 
ing company is not likely to exceed 
43 percent while some offices will re- 
port considerably lower figures. The 
reason for this very unusual result is 
conceded to be the general industrial 
prosperity of the country. Manufac- 
turers and merchants, as a rule, have 
made handsome turnovers and _ exer- 
cised unusual care to prevent fire so 
that there may be no interruption in 
their affairs. 

Speculation among underwriters cen- 
ters not so much upon loss ratios as 
upon premium income. It is appre- 
ciated that the virtual cessation of war 
business, productive of such heavy re- 
turns in 1917 and 1918, cut heavily into 
the premiums of the majority of 
offices, and while this has been offset 
to a degree by revenues from strike 
and civil commotion policies neither 
the individual nor the collective income 
from this source is comparable to that 
from war risks in the two preceding 
years. 


Companies Broadening Lines 


Anxious to avoid reduction in pre- 
mium income, the companies generally 
have been broadening their lines, and 
not a few have written classifications 
that hitherto were studiously avoided. 
The loss experience in 1919 strikingly 
emphasizes the importance of the 
moral hazard in fire insurance, and if 
a safe means were discovered for 
measuring it with anything like the 
accuracy with which the physical haz- 
ard can be gauged, a marked reduc- 
tion from present rates could safely 
be granted. Unfortunately no practical 
method for determining the moral ele- 
ment in a risk has yet been advanced, 
and the history of the business has 
been that the fire loss of the nation 
rises or falls almost in mathematical 
ratio with the financial prosperity of 
the people or the reverse. 


Investment Returns Not Good 


If the loss ratio of the companies 
thus far in 1919 has been unusually fa- 
vorable, the reverse holds true with 
respect to their financial departments, 
numerous railway, electric and public 
utilities stocks and bonds having fallen 
off sharply from former values. The 
future of the steam railway systems of 
the land is a matter of serious concern 
to insurance company executives, 
whose investments in this form of se- 
curities aggregate millions of dollars. 
Legislation bearing upon the matter is 
being followed attentively, and the 
sympathy of the underwriting frater- 
nity is pronouncedly with the railway 
officials, who know the needs of the 
properties and have formulated a plan 
that in their judgment will more ef- 
fectively than any of the measures now 
before congress grant the relief re- 
quired to place the properties once 
more upon a self-sustaining basis and 





NORTH AMERICA’S PLAN 


TO HAVE CASUALTY COMPANY 





Fire Insurance Groups Are Gradually 
Securing Running Mates to Meet 
Agency Demands 





PHILADELPHIA, PA., Dec. 16.— 

The North America has taken steps 
to organize a casualty running mate. 
At the last meeting of the board of 
directors this was definitely voted on. 
The details remain to be decided. 
Vice-President Sheldon Catlin an- 
nounces that the company will have at 
least $500,000 capital and an _ equal 
amount of surplus. It may be that 
these items will be doubled. The name 
has not been decided on, but it is un- 
derstood that one will be selected to 
identify it with the parent company. 
It is certain to say that it will be amply 
financed and will have the backing of a 
great institution. 


May Be Others 


The action of the North America 
brings to mind the letter of President 
Henry Evans of the Continental stat- 
ing that his organization had a casu- 
alty company in mind. For some time 
there has been a report that the Home 
had in contemplation an auxiliary com- 
pany of this character. The Hartford 
has the Hartford Accident; the Royal, 
the Royal Indemnity; the Liverpool & 
London & Globe, the Globe Indemnity; 
the London & Lancashire, the London 
& Lancashire Indemnity; the Norwich 
Union, the Norwich Union Indemnity; 
and the Commercial Union fleet, the 
Ocean Accident. The Phoenix of Eng- 
land had an official over on this side 
looking into the situation with the pur- 
pose of putting a casualty company in 
the field. Whether its deal with the 
Norwich Union may deter it inasmuch 
as the Norwich Union Indemnity has 
been organized remains to be _ seen. 
Many believe that the North British & 
Mercantile will eventually have a casu- 
alty company on this side and there 
has been general talk that the North- 
ern Assurance contemplates a move of 
this character. The Aetna Life group 
operates a successful fire company, the 
Automobile of Hartford. 








induce capital to invest for their fur- 
ther expansion. 


Not An Unmixed Blessing 


While naturally pleased with the 
comparatively low loss record prom- 
ised for the present year, managing 
underwriters do not look upon it as an 
unmixed blessing. They realize, in the 
first place, that certain insurance com- 
missioners, viewing the business of the 
twelve months solely instead of aver- 
aging results for a term of years, will 
hold that existing tariffs are excessive, 
and will move for their reduction. 
Again, it is likely to induce the entry 
of new capital into the business; pro- 
moters using the 1919 figures as an ex- 
ample of the returns that may be 
expected from fire insurance stock in- 
vestments. State and municipal off- 
cers, too, casting about for avenues for 
additional taxation with which to offset 
mounting administration costs, are not 
likely to overlook the accumulating 
funds of the insurance institutions. 
But all of these possibilities will not 
serve to materially dampen the satis- 
faction experienced by the substantial 
showing made in the fire loss of the 
nation, and the evidence it affords to 
all thinking men that the annual waste 
from this source can be curbed if the 
people as a whole so will. 


Fireman’s Fund’s Increase 


The stockholders of the Fireman’s 
Fund have ratified the resolutions of 
the directors increasing its capital stock 
from $1,500,000 to $3,000,000. The new 


LESSON POINTED OUT 
MILWAUKEE LOSS IS SETTLED 


Coverage of Patterns Under a General 
Form Means Complication in 
Case of a Loss 


The companies have reached an 
agreement with the Filer & Stowell 
Company of Milwaukee, which had a 
fire Dec. 15, 1916, resulting in serious 
damage to the assured’s brick build- 
ing, equipment, stock and numerous 
patterns. This concern is an iron 
worker. The adjusters have learned 
numerous lessons in working on this 
loss, particularly as to the proper 
course to pursue in underwriting risks 
where patterns are covered. The build- 
ing was found to have a value of $170,- 
000 and the loss on it was $23,016. The 
assured, however, did not allow an ad- 
justment on the balance of the loss 
until the May following. 


Proofs Were Filed 


While the adjustment was under way 
proofs were filed June 17, presenting a 
value of $896,000’ and a ‘loss of $404,- 
600. Of this amount the patterns were 
valued at $373,000 and the loss claimed 
thereon of $364,500. The total claim on 
the part of the assured was $381,000. 
The insurance was written under 
blanket form with a 90 percent clause 
and there not being sufficient insurance 
the assured was a contributor. Suit 
was brought against the companies, 
based on the proofs of loss as filed. 

Settlement has been made out of 
court within the last few days on the 
basis of $873,000 value and $288,000 
loss. The insurance amounted to $760,- 
000, the companies paying $278,600, the 
assured contributing $9,500. 


Controversy Over Patterns 


The controversy on this loss cen- 
tered about the value of the patterns. 
Here were some patterns of all kinds 
and ages. The adjusters contended 
that minutes of the meetings of the di- 
rectors showed a very much lower 
value placed on the patterns, a year or 
so previous to the loss. Even allowing 
for all increase in values the adjusters 
declared that the patterns could not 
be worth as much as the assured 
claimed. The company adjusters who 
went into this loss, declared that one 
of the big lessons to be learned is the 
danger of covering patterns under a 
blanket form. In other words specific 
insurance should be taken out on prop- 
erty of this kind, so that a proper val- 
uation can be reached at the start. 
Patterns are liable to be obsolete, they 
may be gotten up for a certain kind 
of work, or a special job and not used 
thereafter. Changes come rapidly in 
all kinds of work where patterns are 
used. Where concerns carry a large 
number of patterns there necessarily 
must be considerable amount of dead 
stock. 

Welding Process Is Used 


Even where patterns were formerly 
used for making extra parts it is found 
now that many concerns send an ex- 
pert who uses acetylene or electric 
welding machines rather than put in a 
new part where one has been broken. 
If a welding process is practical it is 
used. The insurance on patterns is 
therefore something that underwriters 
need to consider as their value is con- 
stantly called in question when a loss 
eccurs and they are found insured un- 
der general form. 


No Acton Until Meeting 


The City of Pittsburgh, North Branch 
Fire and Pennsylvania Underwriters 
will not elect a secretary to succeed G. 
R. Dette until the annual meeting. Mr. 








stock will be sold at $150 a share. 


Dette recently resigned. 


ANOTHER FUSION DEAL 
IN GREAT BRITAIN SEEN 


Phoenix Assurance Is Purchasing 
the Stock of the Norwich 
Union 


INTEREST IN THE MOVE 


Neither Parent Companies nor Their 
Subsidiaries Will Not Be Disturbed 
by the Action 


NEW YORK, Dec. 17.—Percival 
Beresford, United States manager of 
the Phoenix Assurance, and J. Mont- 
gomery Hare and William Hare, man- 
agers of the Norwich Union Fire, have 
notified their respective local agents 
of the arrangement entered into by the 
directors on the other side for the fu- 
sion of interests of both companies. 
The arrangement, it is stated upon au- 
thority of the cables, involves no 
changes in the present organizations. 
“Each will pursue the development of 
its business as heretofore, gaining ad- 
vantage from going with the other.” 

It is felt further that the only change 
to agents that will result from the fu- 
sion will be an increase of service 
which each of the companies will be 
able to render. No hint as to the fusion 
was had in this country prior to Satur- 


day last and it is unlikely that details 
will be received for some days yet. 


Phoenix in the Saddle 


Scarcely had interest in the Royal 
and Liverpool & London & Globe deal 
waned until insurance men _ were 
treated to this other impending British 
‘deal. The Phoenix Assurance is pur- 
chasing the capital of the Norwich 
Union. The Phoenix management of 
course wiil be the dominant force. The 
Norwich Union has done a conserva- 
tive business in this country but has 
recently shown a more aggressive 
spirit and has put into the field the 
Norwich Union Indemnity. The Phoe- 
nix Assurance under Manager Percival 
Beresford has forged ahead rapidly” and 
has injected new life into the ofgani- 
zation. The Phoenix is one of the old 
English companies and enjoys a very 
high standing. It was organized in 
1782. The Norwich Union came on the 
scene a little later, it being organized 
in 1797. The Phoenix has control of 
the Union Marine and the Union Ma- 
rine in turn owns the Northern Mari- 
time. In this country the Phoenix has 
as running mates the Imperial and the 
Columbia of New Jersey, the latter be- 
ing owned by the Union Marine. The 
Norwich Union is managed in this 
country by J. Montgomery and Wil- 
liam Hare. The senior member of the 
firm is now well advanced in years and 
the junior member, the son of the 
senior, being now the active master at 
the New York head office. 


Figures of the Companies 


Both companies, as is the practice of 
| British insurance organizations, write 
various lines of business, and each oper- 
ates throughout the world. The home 
office assets of the Phoenix, at the close 
of 1918, exceeded twenty million pounds, 
or $95,000,000, while its fire income for 
the year was close to two million 
pounds. Its surplus and special funds 
are $8,300,000. The company entered the 
United States in 1804, retiring in 1812, 
reentering in 1879 and has since continu- 
ously operated here. 

The Norwich Union on Dec. 31 last had 
total assets of £4,805,000. Its net fire in- 


come for the year exceeded £1,600,000. It 
entered the United States in 1877 and is 
operating in practically every state of 
the Union. 
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SITUATION PROMISING 
REPORT ON SOUTH AMERICA 
Arthur C. Baillie Makes Survey of 


Conditions in Brazil, Chile and 
the Argentine 





_ NEW YORK, Dec. 17.—After spend- 
ing sixteen months in studying fire 
underwriting conditions in .Brazil, Ar- 
gentina and Chile in the interests of 
the American Foreign Insurance Asso- 
ciation, Arthur C. Baillie, special agent 
of the Home, is back in New York, and 
will shortly return to his old territory; 
his work in South America being con- 
cluded. As a result of Mr. Baillie’s 
recommendations the American 
Foreign Insurance Association has al- 
ready arranged for representation in 
all three _countries named, and will 
likely go into still others once details 
as to the possibilities be had from 
parties now traveling the west coast. 


How Business Is Divided 


Home fire insurance companies are 
to be found in most of the Spanish 
American countries and these do about 
50 per cent of the business, the remain- 
ing half going to the British, French 
and Scandinavian offices; the British 
getting by far the larger percentage. 

Fire insurance rates are fixed through 
organizations and no office operates as 
a free agent. This does not mean that 
rate cutting is not indulged in, for re- 
bating to the assured is a well nigh uni- 
versal practice, and, in short, Mr. 
Baillie says, most of the evils complained 
of in the conduct of the business in the 
United States are practiced in the 
southern republics, with a few new 
wrinkles thrown in. Standard policies 
are used by the foreign companies and 
another form by the home institutions, 
the latter being generally less liberal as 
to its provisions. The foreign companies 
are represented either by salaried man- 
agers or general agents, those employ- 


ing the former having by far the larger 
incomes. 


Chance for Americans 


At present Chile is rather overstocked 
with merchandise and trade conditions 
are not as good as usual, nor nearly as 
promising as in Brazil and the Argen- 
tine. Despite the long start the British, 
French and German. companies have 
upon the American offices, Mr. Baillie is 
strongly convinced that the latter in 
time will make a secure place for them- 
selves in the Spanish American coun- 
tries and is gratified with the effort al- 
ready made in such direction. 

Howard P. Moore, assistant secretary 
for the Home, who has been in the far 
east for the American Foreign Insur- 
ance Association since early in the 
present year, is due to arrive in New 
York within a few days. While away he 
visited Hawaii, Japan, China, India, New 
Zealand, Australia and Egypt. In each 
of these countries the Association either 
has or soon will establish agency repre- 
sentation. 


SEEKS TO LEGALIZE ANNEXES 


Bill Introduced in Ohio Legislature to 
Give Them Legal Standing 
in That State 


COLUMBUS, O., Dec. 16—Edward 
A. Winter of Cincinnati, chairman of 
the house committee on insurance, has 
prepared and introduced a bill designed 
to give underwriters agencies or an- 
nexes legal standing in Ohio. The 
measure is in the form of a brief 
amendment to one section of the ex- 
isting law, and reads as follows: 

Section 1. That Section 9587 of the 
general code be amended as follows: 

Section 9587. Policies or contracts of 
insurance made or entered into by any 
insurance company may be made either 
with or without its seal. They shall be 
subscribed by the president or such other 
officer as the directors may designate for 
that purpose, and be attested by the 
secretary. When so subscribed and at- 





SOUTH IS ORGANIZED 





HOME NOW IN FARM BUSINESS 





All Agents Writing That Line Will 
Report to Chicago Office of 
the Company 





The Home of New York is now 
actively organizing the southern field 
for farm business, the agents in all the 
southern states, including Virginia and 
those southward reporting to the west- 
ern department office at Chicago, with 
Lesch & Cornell in charge. J. K. Lesch 
has been over the southern field sizing 
it up from a farm insurance stand- 
point. Following the change in rules 
at the recent meeting of the Southeast- 
ern Underwriters Association com- 
panies will write far more business in 
the south. The association had a rule 
forbidding companies from issuing 
policies at their head or department 
offices and also prohibited the taking 
of notes for premiums. Companies 
having farm departments write the 
business only on application and al- 
most ail the farm business is written 
on the note plan. 


Special Agents Transferred 


The Home will operate in all the 
southern states. For some time it has 
been writing business in Texas, it re- 
porting to Chicago. The Home _ has 
transferred Special Agent S. A. Rus- 
sell from Kentucky to have jurisdiction 
over Mississippi with headquarters at 
Jackson. A. A. Wright is transferred 
from Tennessee to Alabama with head- 
quarters at Montgomery. Other special 
agents will be assigned to other south- 
ern states to take care of the farm 
field as soon as they can be secured. 


Farm Sections Developed 


During the last few years the agri- 
cultural sections of the south have 
been very thrifty. Farmers are getting 
high prices for their products, there 
are better buildings and more enter- 
prise is seen. The farm companies feel 
that by careful cultivation and selec- 
tion, a profit can be made out of the 
southern farm business. Other com- 
panies will write farm business in the 
south, some of them opening farm de- 
partments at Atlanta. The North 
America, Hartford, Royal, Liverpool & 
London & Globe will be among the 
early ones to begin writing and it is 
stated the Firemen’s Fund will open 
a farm department for the south. 








tested, they shall be obligatory on the 
company. Two or more insurance com- 
panies organized under the laws of this 
state or admitted to this state for the 
purpose of carrying on the business of 
insurance of the kind provided for in 
subdivision 1 of Section 9510 of the Gen- 
eral Code may issue policies or contracts 
of insurance under such designation as 
they may agree upon by the terms of 
which they jointly and severally, or 
jointly or severally, agree to indemnify 
the assured therein named according to 
the terms and conditions thereof, and 
they may appoint common agents for 
that purpose. Provided, that all policies 
or contracts so issued shall be subscribed 
and attested in accordance with the fore- 
going provisions of this section, and shall 
clearly and conspicuously name the com- 
panies issuing the same, and shall plainly 
set forth the nature and extent of the 
liability assumed by each company there- 
under. 

Section 2. That said original Section 
9587 of the General Code be and the same 
is hereby repealed. 





Losses Are Heavier 


NEW YORK, Dec. 17—Company man- 
agers are complaining of the number and 
seriousness of fires reported thus far in 
December. 





Insurance Shares Advance 


NEW YORK, Dec. 17—London cables 
announce the continued advance in 
shares of established insurance compa- 
nies in anticipation of further mergers. 





MARINE MEN AROUSED 





BRITONS’ ATTITUDE RESENTED 





Retaliation Threatened if English 
Companies Continue “Dog in the 
Manger” Tactics 


_NEW YORK, Dec. 17.—Growing ir- 
ritation is felt by American marine 
underwriters with the tactics of their 
British competitors, and if these are 
not speedily changed retaliatory meas- 
ures will be adopted. The British have 
long successfully developed the marine 
insurance field, and when the German 
companies were forced to suspend op- 
erations, so far as transatlantic busi- 
ness was concerned, the English and 
Scottish offices figured they would have 
a virtual monopoly. They little rel- 
ished the entry of the many American 
fire companies into the arena, and were 
not backward in letting their feeling 
be known. The home companies, how- 
ever, appreciating their great financial 
strength, the liberality of their cover- 
age and the facilities furnished for 
handling marine business, were not dis- 
posed tamely to play second fiddle to 
their rivals of the other side of the 
pond, and promptly formed an organ- 
ization the avowed purpose of which 
was to advance the marine operations 
of the associated offices. At a meeting 
of the subcommittee of the house, held 
at Washington several weeks ago to 
consider the marine insurance situa- 
tion, the statement was made that the 
bulk of the hull business was going to 
Great Britain, the English underwrit- 
ers permitting rates upon American 
risks to remain unchanged; though 
twice raising the tariffs upon British 
owned or controlled hulls. 


Britons Refuse American Coverage 


British underwriters have apparently 
arranged for close cooperation between 
the merchants, manufacturers, and 
bankers of their country with the in- 
surance men, and the former, in mak- 
ing shipments are stipulating that in- 
surance upon the cargoes be placed 
in British institutions, some shippers 
going so far as to refuse utterly to 
accept the policies of American com- 
panies, however powerful these may be. 
In their efforts to make desirable con- 
nections in the old world American 
underwriters constantly find obstacles 
placed in their way by their estab- 
lished British competitors, who seem- 
ingly are determined that the former 
shall not get a foothold in territory so 
long held to be the especial preserve 
of the great London, Liverpool and 
Edinburgh institutions. 


Americans Determined to Stay 


On this the Americans are determined; 
they are in the marine field and pur- 
pose remaining in it. They feel that 
sufficient business is to be had for 
all concerned, and they intend getting 
their fair share of it. If their British 
competitors are disposed to meet them 
in the proper spirit, well and good; 
relations between the institutions of 
the two great countries will continue 
harmonious, but if, on the other hand, 
the Britons intend following a dog in 
the manger policy, the Americans will 
accept the challenge and will counter 
with all their sower—and that is con- 
siderable. 





Niagara Fire’s Statement 


The New York department has made 
its report of examination of the Niagara 
Fire as of June 30, showing policyholders 
surplus, $4,029,848. It had assets of $10,- 
486,278, premium reserve, $5,407,271, and 
net surplus, $3,029,848. 


Culver Getting Back Home 


NEW YORK, Dec. 17—B. M. Culver, 
vice-president of the Niagara Fire, who 
has been abroad for several weeks, is 
due to arrive home tomorrow. 


LOSSES OF THE YEAR 
TOTAL FOR ELEVEN MONTHS 


Year Has Had a Very Good Record 
Although November Showed a 
Large Increase 


The losses by fire in the United 
States and Canada during the month 
of November, as compiled from the 
records of the Journal of Commerce, 
aggregated $23,450,800, compared with 
$13,358,400 for the previous month and 
$12,333,750 in November last year. The 
November losses bring the total for 
the year thus far to $241,634,750. This 
compares with $301,216,635 charged 
against the eleven months of 1918, 
when the Minnesota forest fires and 
the munition plant losses contributed 
heavily to the total. 


Record for Eleven Months 


The following table affords a com- 
parison of the fire losses month by 
month thus far this year with those 
of the two preceding years. 

917 1 


918 1919 
Jan. ..$36,431,770 $ 37,575,100 $ 29,446,325 


Feb. .. 29,587,600 20,688,155 26,891,950 
Mar. .. 17,523,000 20,213,980 22,201,900 
April . 18,597,225 20,108,900 15,484,750 
May .. 24,968,800 20,545,900 16,516,300 
June . 15,513,270 24,890,600 20,475,750 
July . 16,143,050 24,537,000 20,198,600 
Aug. . 21,751,100 31,476,650 24,526,000 
Sept. . 13,814,490 13,434,300 29,083,500 
Oct. .. 26,384,450 75,412,300 13,358,400 
Nov. .. 20,198,025 12,333,750 23,450,800 





Total $240,912,780 $301,216,635 $241,534,275 
Economic Waste 


“The fire losses of the year thus far, 
when considered by the figures alone, 
present a rather appalling economic 
waste of the country’s resources, but 
when considered on the basis of the in- 
flated values, do not compare so unfavor- 
ably with former years. From a fire 
underwriting point of view the year 1919 
promises to be one of the most profitable 
in the history of fire insurance. While 
the companies are being called upon to 
pay the higher valuations for property 
destroyed, the public generally have al- 
ready begun to realize that on present 
valuations they are considerably under 
insured. This has produced a very notice- 
able demand for additional insurance on 
all classes of property, particularly dur- 
ing the past month or so. 


Premiums Have Increased 


“The premium income of the fire insur- 
ance companies has, therefore, been 
much increased and will probably ex- 
ceed that of any previous year, notwith- 
standing the removal of the 10 percent 
surcharge put on during the war to cover 
additional costs of operation. With the | 
increased premium due to greater insur- 
able values the companies have mate- 
rially added to their liabilities and what 
the ultimate underwriting results will be 
can only be told when the policies cover- 
ing the higher valuations have run to 
expiration.” 





Aetna Enters Cuba 


The Aetna has decided to enter Cuba. 
Vice-President Williams has been on the 
island investigating conditions and ar- 
rangements will be made to organize 
Cuba for business. R. P. Kobly of Ha- 
vana is made the representative of the 
Aetna. 


Miscellaneous Notes 


Vice-President N. S. Bartow of the 
Queen has arrived home from his trip 
to England. 

Engineers of the National Board are 
now busy at St. Louis, Oakland, Cal., 
and Chelsea, Mass., critically examining 
the fire hazards of each of those cities. 


The directors of the Home of New 
York have voted a bonus of 25 percent 
to all employes, including officers. Each 
one will get, therefore, 25 percent of 
his salary. 


“New Pointers for Local Agents” is a 
book of questions asked by local agents 
and answered by authorities. It’s a 
handy reference volume in any_ office. 
Field men use it constantly. Send for a 
copy on ten days approval. If you like it 
send us $2. If you don’t, send back the 
book. The National Underwriter, 1362 
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FARMERS Live Stock “ 


INSURANCE COMPANY 
DES MOINES /” ~ » JOWA 
CUFF ap ; 








If You Are In Business to Make an Income 
of Many Dollars, Go After Business Where 
the Dollars Grow More Thickly. 


If you are overlooking the farmer as a prospect 
for insurance, you are overlooking the most prosper- 
ous man in the country. 


The average annual income of the city family 
is $750. 

The average annual income of the farm family 
is $2,500. 

What can you sell the average city family man 
in the way of insurance? Probably some fire and 
tornado insurance on his home, if he owns one, and 
on his household furniture, probably some life in- 
surance, probably some accident and health insur- 
ance. What else? Maybe some burglary insurance 
and here and there some automobile insurance. 


What can you sell the average farm family? 
Fire and tornado insurance on his dwelling and 
barns and their contents, live stock insurance on his 
horses, dairy and beef cattle, breeding animals and 
on his hogs. Automobile insurance, for nearly every 
farmer has some sort of a car. Tractor insurance 
if he owns a tractor. Life insurance. It’s from the 
rural communities that big volumes of life insurance 
are coming today. Accident and health insurance 
and hail insurance. 


With the agency of a good fire insurance com- 
pany, a good life company, a good accident and 
health company and the Farmers Live Stock Insur- 
ance Company there is a harvest awaiting the insur- 
ance agent who makes for the open road of the 
country. 

Live stock insurance carries good sized pre- 
miums, pays a fair rate of commission and makes 
a handsome i income for the insurance agents. Some 
men specialize in live stock insurance and make big 
money from that line alone. Others handle live 
stock insurance in conjunction with other forms 
and add materially to the income they receive from 
these other lines. 


If you have an established insurance business, 
add live stock insurance to your line. If you have 
not yet become well established, specialize in live 
stock insurance and see what a substantial income 
you can make the very first year. Then see what 
a big income you can make the second—live stock 
insurance commissions are at the same rate on 
renewal as when first written, just like fire insur- 
ance commissions. Represent a company that 
appeals to farmers. The very name is an introduc- 
tion. The plans and policies strengthen your posi- 
tion. The treatment of policyholders insures your 
future standing with your clients. Our capital and 
surplus adequate. 


Farmers Live Stock 
Insurance Company 


I. J. KETMAN 


Secretary and General Manager 
Des Moines, Iowa 
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CHANGES IN THE FIELD 







































Ivan Escott 


Ivan  Escott, special agent of the 
Home in Indiana for several years 
past, will go to the home office of the 
company in the spring to become asso- 
ciated with F. M. Griswold, general 
inspector of the company. Mr. Escott 
has attracted attention by his ability 
and the high standard of his work and 
it is known that he has had attractive 
offers from other companies but the 
Home has decided to keep him as a 
part of its own organization by this 
promotion to the home office. 





R. H. Shearin 


R. H. Shearin has been appointed 
special agent of the American Central 
and Mercantile Fire & Marine Under- 
writers for Kentucky and Tennessee 
with headquarters at Nashville. 
a branch manager of the Arkansas Ac- 
tuarial Bureau at Little Rock. Mr. 
Shearin is a native of Tennessee and 
has had 11 years’ experience as a local 
agent in the state, in the home office of 
the large companies, with the Tennes- 
see Inspection Bureau and then the 
Arkansas Actuarial Bureau. He was 
branch manager in Memphis, Tenn., 
for three and one-half years. 


W. S. Himmelwright 


W. S. Himmelwright of Aberdeen, 
S. D., state agent for the North British 
& Mercantile, has gone with the 
Phoenix of Hartford, Connecticut and 
Equitable as state agent for South 
Dakota. Mr. Himmelwright has been 
in the business for 22 years. For 15 
years he was in the field for the St. 
Paul and for the last seven years with 
the North British. He succeeds A. J 
Knaack who takes the Connecticut in 
Michigan. 





O. L. Swats 


O. L. Swats of Cleveland, special 
agent of the Glens Falls, has resigned 
as of Jan. 1 to become associated with 
the Herberich-Hall-Harter Company, 
local agents at Akron. 





C. M. Brann 


C. M. Brann of Wilmington, O., a 
local agent there, has been appointed 
special agent of the Columbia of Day- 
ton, O., covering Ohio, Michigan, In- 
diana and West Virginia. He will re- 
tain his headquarters at Wilmington. 


He is, 





Mr. Brann is a very successful local 
agent and is well acquainted in the 
business. 


Frank L. Eldridge 


Frank L. Eldridge, special agent of 
the Great American and American Al- 
liance in Kansas, has resigned to be- 
come special agent for the Central 
States Fire at Wichita. 


Herman M. Holland 


Herman M. Holland, who has _ been 
connected with the Kentucky insur- 
ance department as a rater, has been 
appointed special agent of ‘the Home 
in Kentucky and will make his head- 
quarters in Louisville. 


Herman C. Wolff 

Herman C. Wolff of Indianapolis, 
special agent for the Aetna in Indiana, 
has been. appointed superintendent of 
the improved risk department of the 
western office, with headquarters at 
Chicago. He will succeed William F. 
Watson, who was recently appointed 
assistant general agent. Mr. Wolff is 
the son of State Agent Louis H. Wolff 
of Indiana and has made a splendid 
record in the field. 


John Bohen 


John Bohen of Freeport, Ill., state 
agent of the Milwaukee Mechanics in 
northern Illinois, has resigned. 


Ben Phillips 

Ben Phillips, Jr., has been appointed 
Ohio state agent for the Svea and the 
Hudson of New York. He will prob- 
ably make headquarters at Cincinnati. 
For twelve years Mr. Phillips was con- 
nected with the Ohio Inspection 
Bureau and is now manager of the 
Grand Rapids office of the Michigan 
Inspection Bureau. 


W. A. Yoder 
W. A. Yoder of the Anheier-Yoder- 
Risteigen Agency of Fargo, N. Dak., is 
moving to St. Paul to become Minne- 
sota special agent of the Continental, 
assisting State Agent T. J. Lilly. 














Street Is Chairman 
Charles R. Street, western manager 
of the Fidelity Phenix has been elected 
chairman of the joint conference com- 
mittee of the Western Chrion and 


*Western Insurance Bureau. 








LOSSES OF 








THE« WEEK 














Omaha, Neb., Dec. 10—Fire of un- 
known origin caused a $40,000 loss to 
the D. and M. Clothing Store, 1312 Far- 
nam street. The loss was about one- 
half covered by insurance. 

* * 


De Kalb, Tex., Dec, 11—Nineteen brick 
and five frame business houses were de- 
stroyed here in the largest mercantile 
fire in Texas this year. The loss was 
$200,000, with $50,000 insurance. 

* * * 

Jennings, Okla., Dec. 15—The oil re- 
finery of the Great American Refining 
Company sustained heavy damage by 
fire. Insurance: 


DME 2 3.440'6 $15,000 No. Brit. . hig 000 
HG: ace 12,500 Northern ... 000 
HAGRIOS  s,0 15 sab 10,000 Natl Am. .. is *000 
INE: acs ote — Pe Fire... 20,000 


LeRoy, N. Dee. 13—Buildine and 
contents of S. ig Wells & Co., manufac- 
turers of proprietary medicines, were 
badly damaged by fire Tuesday. There 
is a 20 percent loss on $58,000 insurance 
as follows: 

Franklin ....$5,000 Nat. Liberty..$3,090 
Westchester . ppt Phoe. Eng... 5,000 
CICIZENS: 3.605 Am. Eagle... 3,000 
Am. Central. o B00 MCOLTIBR. 6:60:50 5,500 
+ gr Exch.. 5,500 Firemens Fd., 5,500 

Am. Alliance. 3,900 New Hamp... 4,500 

PCBR.-0030.0% ° 2,400 | = 


Milwaukee, Wis., Dec. 4—The two- 
story brick dwelling and garage in the 
final stages of completion for 


Schaetzke at 1381 Lake Drive, village of 
Shorewood, suburb of Milwaukee, was 
badly damaged by fire. Insurance: 
Globe & Rut.$5,000 Amer Cent..$5,000 
Merchants 5,000 | a 

Milwaukee, Wis., Dec. 9—There is a 
considerable loss on the three-story brick 
apartment house at 602-604 Fifth street, 
owned by Abraham Franklin, the fire 
having originated from an —— 
furnace. Insurance on buildin 
North River. .$3, = N. W. Nati. - $3,000 
| eee 3,0 

Insurance on <A of B. Orlawitz: 
Springfield F. & M 

Insurance on contents of A, Slamovitz: 
Firemen’s Fund 

Insurance on contents of M. Levin: 
Globe & Rut.$1, 000 ,decurity 2 eee $1,000 


Buffalo, N. Y., Dee. 13—Police precinct 
station No. 1 was badly damaged by fire 
early Thursday morning. There is an 80 
percent loss under the $65,000 insurance, 
written by the Automobile in one pol- 
icy. 


ee 


cd * s 

Mansfield, 0., Dec. 18—There is a $20,- 
000 damage by fire _to the buildings, 
warehouses, stock and equipment of Tne 
Richland Public Service Company, North 
Main street. Insurance Seong list): 
Springfield ..$5,000 Atlas - $17,500 
Phoenix ..... 5,000. Hanover Saiw-6 5,000 


Watertown, Wis., Dec, 15—There is 2 
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Greetings 





To our Agents; 

To those who may become our Agents; 

To those who deal with us, though not our Agents; 
To those who never have dealt with us; 


To one and all we extend the Season’s Greetings. 





MAY WE ALL BE THANKFUL FOR THE PAST; JOYFUL IN THE PRESENT; 
HOPEFUL FOR THE FUTURE; NEVER SATISFIED BUT OFTEN CONTENT. 





North British & Mercantile Insurance Company 





Commonwealth Insurance Company of New York 








Mercantile Insurance Company of America 





Pennsylvania Fire Insurance Company of Philadelphia 








CECIL F. SHALLCROSS, Manager and President 


Assistant Managers and Vice-Presidents: 
E. T. CAIRNS C. R. PERKINS 
W. P. YOUNG W. S. ALLEY 
C. E. CASE 
R. P. BARBOUR, Secretary 





Fire, Tornado and Windstorm, Automobile, Sprinkler Leakage, 
Riot and Civil Commotion, and All Kindred Lines of INSUR ANCE. 
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Decision on Expirations 


AN interesting decision has been ren- 
dered by the Kansas supreme court on the 
ownership of expirations which will be of 
interest to all agents. The court in sub- 
stance holds that expirations are property 
and trade secrets and a suit may be main- 
tained to prevent any person using books 
containing these expirations for his own 
advantage. The suit was brought by R. 
M. Morrison, a local agent at Lawrence, 
Kan., against B. H. Woopsury, who was 
employed as a solicitor. 

Woopsury worked in the Morrison 
agency for a number of years and was 
discharged. He retained some of the 
expiration books and had copies of the 


Present Attitude on Salaries 


THERE never was a year when com- 
pany officials have given more serious 
and sympathetic consideration to the 
salary needs of their employes than has 
been shown this year. Office heads 
seemed to more fully understand and 
to want to understand what their em- 
ployes are confronted with in the way 
of living costs. It is certainly true that 
never before have so many companies 
given bonuses to their employes. 
Most companies were this year added 
to the list of those cutting a melon for 
the benefit of those on the payroll. 
Those who have not declared a bonus 
have arranged for salary increases 
equalling the bonuses paid by other 
companies. 

It is probably true that when the 
cost of living took the first jump the 
fire companies were a little slow to 
recognize the needs of employes. How- 


How Men Are Developed 


INSURANCE companies adopt various 
policies as to the assigning of responsi- 
bility. Some executives take the posi- 
tion that not all the ability of the organ- 
ization is confined to the private offices at 
headquarters. They are frank to say 
that there is ability elsewhere. These men 
therefore employ lieutenants of quality 
and standing who are ambitious and 
trustworthy. They are held accountable 
for results. Such commanders do not 
nag, annoy, dictate or interfere. They 
want the work done well, want the repu- 
tation of the company maintained, want 
its obligations met, want its good name 
preserved, want the business reasonably 
increased and: desire that the company in 
its various relationships shall have its 
good faith unquestioned. 


Such companies develop men. When 


expirations made, using them in soliciting 
business when Mr. Morrison brought suit 
to compel him to give up the books and 
enjoin him from using them. The lower, 
courts held for the solicitor, but it was 
reversed by the supreme court. 

The issue has often arisen among in- 
surance agents as to their rights to ex- 
pirations, especially where they have had 
employed in their office a solicitor who 
later left and then went after the ex- 
pirations. The Kansas supreme court, 
we believe, rightfully decides the question 
that expirations constitute property rights 
and that the agency building up the busi- 
ness has title to this property. 


ever, during the year readjustments 
have been made and wage scales al- 
tered to meet advancing prices. The 
fire companies seem to have come to 
a realization of the fact that it is the 
best business policy to retain a good 
employe, even if it is necessary to 
advance his salary $10, $15 or $25 a 
month, in cases where a similar in- 
crease was granted perhaps six months 
ago. A number of younger clerks have 
left fire insurance work to go into fac- 
tories or do manual labor of some sort, 
paying from $5 to $7 a day. In order 
to bring young men into the business, 
the companies recognize that the old 
salary standards must be .abandoned 
and that irrespective of whether or not 
the new wage scales fit into budget 
systems that have been prepared by 
efficiency experts, they must be paid. 
Good men must be recognized. 


men have responsibilities thrust upon 
them they either grow bigger or they 
fall under the load. Some grow stronger 
and others weaker. 

Other companies, however, are continu- 
ally watching every little detail, criticising 
this and that, making ten thousand 
minute suggestions, questioning various 
moves, attacking expenses, holding post 
mortems over losses, finding fault with 
what is done and what not done. Such 
companies naturally do not get the results, 
They are more or less one man institu- 
tions. Their men do not rise to the oc- 
casion. They do not become broad 
gauged and big men. It is an interesting 


study to analyze the policy of various 
companies in the assigning of responsi- 
bility. Fortunate indeed is the man who 
is connected with a company that is not 














John Marshall, Jr., for some years 
past western manager for the Fire- 
man’s Fund and the Home Fire & 
Marine of San Francisco, and recently 
elevated to the vice-presidency of both 
companies, was in the New York City 
fire insurance district a few days ago, 
renewing old acquaintances and receiv- 
ing congratulations upon his latest 
good fortune. Mr. Marshall, during 
his association with the Royal Ex- 
change, was located in New York 
city early in 1900, but after a short 
stay went west for the Fireman’s Fund. 
Despite his success in the latter field, 
he never lost his love for the Pacific 
Coast and now welcomes the oppor- 
tunity ‘to return to San Francisco. 
Strong in mind and body, Mr. Marshall 
has “made good” in everything he has 
seriously undertaken, and that he will 
continue so to do as a leading execu- 
tive of the two great west coast fire 
underwriting institutions, admits of no 
doubt. 


Judge Calvin Page, ex-mayor of 
Portsmouth, N. H., one of the most 
prominent bankers and attorneys of 
New Hampshire, and president of the 
Granite State Fire and the Portsmouth 
Fire Society, died in Boston last week, 
aged 74 years. Judge Page had been 
at the hospital about a week under 
special treatment. 

John E. Snyder, Wisconsin special 
agent of the North British, is provid- 
ing Wisconsin special agents with the 
latest excitement. John, Jr., who ar- 
rived Saturday last, is making his 
wants known in a most vociferous man- 
ner, and it is suspected that he is going 
to have red hair, too. Just when the 
boy will be inducted into the mysteries 
of the Wisconsin Pond has not been 
decided as yet. 


Fred Volpp, vice-president of the 
Lion Bonding & Surety, returned to 
Omaha a few days ago from Cheyenne 
Wells, Col., where he has bank and 
land interests. Mr. Volpp reports con- 
ditions never better in the wheat belt. 
Mr. Volpp owns several thousand 
acres in Colorado. 


Vice-President C. A. Ludlum of the 
Home was compelled to lay up in Chi- 
cago for a week on account of an acci- 
dent, resulting in rupturing the liga- 
ments of his ankle. He was confined 
to his room in the Union League Club 
and left for New York this week. Mr. 
Ludlum was in the Home building at 
Chicago on his way to call on C. R. 
Street when he made a misstep on the 
stairs, resulting in the injury. 

At a meeting of the executive com- 
mittee of the National Board last week 
George W. Babb, retiring United States 
manager of the Northern of England, 
was elected to honorary membership 
in the executive committee. Resolu- 
tions in compliment to Mr. Babb were 
‘passed, he having served as president 
of the National Board and as a mem- 
ber and chairman of a number of com- 
mittees. 


A. E. White, manager of the auto- 
mobile department of the Washington 
Marine of New York, will shortly start 
for the Pacific Coast in the interests 
of the company. An expert automo- 
bile man and a trained underwriter, 
Mr. White has been usually successful 
in his present connection, and is rap- 
idly building up the automobile branch 
of the Washington Marine along lines 
that promise permanence, profit and 
general satisfaction. 


— 


Miss Lucile Dorothy Corbet, daugh- 
ter of Mr. and Mrs. J. C. Corbet, was 
married last Thursday evening in Chi- 
cago to Russell Clemens Parker of 





afraid to give responsibility to its men. 


Janesville, Wis., who is connected with 





PERSONAL SIDE OF THE BUSINESS 


the Parker Pen Company, at Janes- 
ville, Wis. Miss Corbet is the daugh- 
ter of the western manager of the Nor- 
thern Assurance and is a very popular 
young woman. 


George B. Edwards, president of the 
National Liberty, and E. G. Richards, 
until recently United States manager 
of the North British & Mercantile, 
were born on the same day, (Dec. 
16), and for years it has been their 
custom to dine: together upon each 
recurring anniversary. Although no 
longer directly connegted with fire in- 
surance affairs, Mr. Richards retains 
a keen interest in the business and 
follows closely all of its important 
developements. Mr. Edwards con- 
tinues to direct actively the business 
policy of the National Liberty and is 
alert to all forward movements. 


Vice-President A. N. Williams of the 
Aetna, was in Cuba looking over the 
territory with a view to entering his 
company there, and made a survey of 
conditions there. During the past 
year a number of American fire 
insurance companies have established 
agencies in Cuba, and all report satis- 
factory results thus far. Sugar, of 
course, is the great staple of the island, 
and insurance thereon runs into large 
figures. 


At the complimentary dinner given 
last Thursday evening to William S. 
Warren, retiring western manager of 
the Liverpool & London & Globe, he 
was presented with a magnificent fur 
lined ulster overcoat, the presentation 
being made by R. H. Purcell, who suc- 
ceeds him as manager. A. M. Upham, 
state agent of Iowa, presided over the 
deliberations. Mr. Warren in a short 
time expects to leave for Florida, 
where he will spend the winter. On his 
return to Chicago in the spring he in- 
tends to establish himself in some line 
of work in order to keep his mind oc- 
cupied. Mr. Warren has been an active 
man in business and he will not be 
content to sit down idly for the rest 
of his days. 

George P. Kessberger of Detroit, 
Mich., special agent of the Citizens of 
Missouri, found on his return from his 
weekly trip that his little daughter had 
contracted scarlet fever and he there- 
fore was denied admittance to his 
house for forty days. This means that 
Mr. Kessberger will be obliged to re- 
main away from his home during 
Christmas and the holidays. 


An event of present interest is the 
marriage of Rees Wilkinson to Miss 
Margaret Freeman, which was solemn- 
ized at Lincoln, Neb., Nov. 26. Miss 
Freeman is the daughter of H. S. Free- 
man, vice-president of the First 
National Bank of Lincoln, Neb. She 
received her education in various east- 
ern schools, and is a graduate of the 
Colonial School for girls at Washing- 
ton, D. C. Mr. Wilkinson is the sec- 
retary and general manager of the 
National Automobile of Lincoln, Neb., 
which is the oldest old line stock auto- 
mobile insurance company in Nebraska. 
He is well known in insurance circles. 
Both Mr. and Mrs. Wilkinson have 
always lived in Lincoln, and will con- 
tinue to make that city their home. 


. W. J. McLain, secretary of the 
Union of Pittsburgh since its organiza- 
tion 48 years ago, died the other day. 
Edwin J. Krueger, general agent of the 
Union, has been elected to the secre- 
taryship to succeed Mr. McLain. Mr. 
Krueger has been with the company 2% 
years, serving in various positions. 
E. L. Nightingale has been elected 





treasurer. 
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To Big Business— INSURANCE COMPANY 
Feces OF HARTFORD, CONN. 
‘ sor ed MORGAN G. BULKELEY, President 


he there- Without Insurance, big business would never 
eer ‘int grow up and small business would always stay CASH CAPITAL 


ed 2S small. By guarding credits as well as prop- $2,000,000.00 


erty, American Insurance has done and is 

















doing its full share for American progress and 


sst is the prosperity. ny" 
_to Mis $9,216,200.73 
x Pal The FIDELITY-PHENIX stands at the fore- LIABILITIES, EXCEPT CAPITAL 
. S. Free- : ; . 
he First front of Insurance in the United States—serv- | $ 5 ; 38 2, 334.00 
Neb. aa ing big American business with every resource 
ae ee of financial strength, sound underwriting, care- SURPLUS TO POLICYHOLDERS 
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HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 
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“Nothing humbler than Ambition when it is about to ‘climb.” 
—Benjamin Franklin. 


MBITION has been called the mainspring to 
A action. Without it there would be no progress, 

no growth. For nearly a century, starting in 
the city where American Independence was born, THE 
FRANKLIN FIRE INSURANCE COMPANY of 
PHILADELPHIA has aspired to furnishing the high- 
est type of insurance indemnity and to prove itself 
worthy of the confidence of its loyal Agents and its 
Policyholders. Under the new Management, as if 
born again, the ambition of the Company is still to 
render a bigger and better Service to its Agents by a 
hearty co-operation in all matters of mutual interest 
and by supporting unhesitatingly good business prac- 








tices. 

STATEMENT JULY, 1919 
as MEN c .A ed <) Bacdls se cbbeuealeatchaclabanes sepa sbanaesy aus eve $5,046,316.10 
Cash Capital ......c.cccccccccccccccccsccccccscccsccsccccccccccescees ,000,000.00* 
DRMUIINED) oc ssc oudeeneso ces SUNbsNSs0s9 400s uwesy ooh ¥odeaboh sane sPan 2,835,817.19 
Nee BOCDUS sc, sep socked acess sh siwsa geese seesweroeeessnneuscseane sie 1,210,498.91* 


*Surplus as regards Policyholders, $2,210,498.91 ’ 
Fire, Lightning, Automobile (Complete Cover in Combination Policy), 
Explosion, Hail, Marine, Profits and Commissions, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Windstorm. 
































FLEMING’S CONSERVATION PLANS 


T. Alfred Fleming, formerly state 
fire marshal in Ohio and now super- 
visor of conservation work for the Na- 
tional Board, is enthusiastically formu- 
lating plans for reducing the great 
annual fire waste of the country, which 
long since assumed criminal propor- 
tions. The National Board iong ago 
essayed to bring about better building 
conditions and otherwise reduce the 
fire hazard of the nation, and through 
the activity of its engineering staff 
accomplished much in that direction. 
Despite all of its efforts, however, it 
was appreciated that the gains were 
not what they should or could be, and 
at the latest annual meeting of the 
board a sum of money was appropri- 
ated that would permit the committee 
on fire prevention to carry out more 
aggressively and comprehensively the 
purpose of its creation. 

Mr. Fleming, concededly one of the 
best equipped men for the task in the 
entire United States, was engaged to 
direct the conservation movement, and 
for the past few weeks he has been 
busily rounding out plans to that end. 
Conferences have been held with fire 
chiefs, underwriters, merchants, mu- 
nicipal officials and others responsible 
for or interested in fire prevention in 
Philadelphia, Pittsburgh, Baltimore, 
Syracuse, Rochester and Boston, and 
their cooperation has been secured. 
Within a short time Mr. Fleming in- 
tends to go south to take up the mat- 
ter with leading men of that section. 
Some days ago Fred J. Cox, presi- 
dent, and Alfred Davenport, chairman 
of the fire prevention committee of the 
National Association of Insurance 


































WOLFLE, STEFFELIN & COMPANY 


WONDERFUL SERVICE 
823 THE ROCKERY -- ADAMS & LASALLE STS. -- CHICAGO 


RESIDENT MANAGERS 


THE FRANKLIN LIFE INSURANCE CO. 


GUARANTEED low cost Life Insurance issued by the strong, 
conservative Life Insurance Company, operating over 34 years 


WE RECOMMEND THE FRANKLIN LIFE 



































Nation! Diherty 


of America. 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORE IN 1859 
STATEMENT JANUARY 1, 1919 
Cash Capital ° ; $1,000,000.00 
Assets . - - $9,609,646.00 NetSurplus -  - 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders —- 
™% HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


$2,395,417.89 
3,395,417.89 























THREE EXPERIENCED 
EXAMINERS 


A New York Fire Insurance Com- 
pany requires the services of three 
experienced examiners in its 
Agency Department for the Middle 
Western States, Eastern States 
and New England States. Appli- 
cants must give full information 
as to previous experience and sal- 
ary expected. Address 7-Y, care 
The National Underwriter. 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M.Ins.Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 
tal a - - - $250,000.00 
Assets - 


- - - 959,818.90 
Surplus to Policy Holders - 631,728.12 











F. A. ROTHIER, Prest. 
ADAM BENUS, Secy. 
F. C. BARTON, Asst. Secy. 


























Agents, conferred with Mr. Fleming 
and members of the committee on fire 
prevention and engineering standards 
of the National Board and with F. C. 
Buswell, president of the organization, 
with a view to formulating a practical 
plan of cooperation for the purpose of 
prosecuting systematically and aggres- 
sively a nation-wide campaign in the 
interest of fire prevention. The mem- 
bership of the National Association of 
Insurance Agents will be used as the 
nucleus for forming fire prevention or- 
ganizations in every city and town in 
the country. Membership in these local’ 
bodies will be composed of fire insur- 
ance agents, the head of the fire de- 
partment, representatives of local 
chambers of commerce or boards of 
trade, merchants, manufacturers and 
anyone else having a direct or indirect 
interest in conserving property values. 

Through the medium of public ad- 
dresses, the general and trade press, 
a campaign of education regarding the 
fire waste will be conducted, and em- 
phasis laid upon measures, none diffi- 
cult of compliance, with which reduc- 
tions in hazards may be effected. 
Local insurance agents exert a wide 
influence in their respective communi- 
ties, and as the subject of fire preven- 
tion is one upon which they are well 
qualified to speak, their cooperation in 
the broad conservation movement can- 
not fail to be productive of good re- 
sults. 

ae ok ok 
URGE CARE WITH POLICIES 


Company members of the National 
Board have been requested to urge 
upon their respective local agents 
greater care in the issuance of poli- 
cies. It is estimated that fully one- 
fourth of all policies now issued are 
wasted, either through spoilage or the 
refusal of the assured to accept them 
for one reason or another. Local men, 
instead of interviewing the assured 
and arranging for renewal of business 
in accord with the views of the policy- 
holder, make a practice of duplicating 











R. B. HEATON, State Agt. 














in the new contract the terms and con- 





VIEWED FROM NEW YORK 


By G. A. WATSON 











ditions appearing in that about to ex- 
pire; with the result that numberless 
policies are returned either for sub- 
stantial correction or flat cancellation. 
The result of such action is not only 
a complete loss to companies of the 
cost of printing the contracts, but 
where policies are returned “not 
taken,” it means a duplication of the 
postage outlay and—what is of far 
greater moment—a complete recheck- 
ing of files, maps and records at the 
head office or the responsible general 
agency. The outlay in such connection 
is greater than the initial expenditure. 
Furthermore the great majority of can- 
celled policies are presumably in force 
for varying periods, and mean a lia- 
bility to the company that must be 
charged up in the reserve calculation. 
The form of letter suggested for 
local agents dealing with the subject 
of cancelled policies is as follows: 
This question with its incident cost to 
the companies is brought to your atten- 
tion, and your co-operation is requested 


that the unnecessary waste may be elim- 
inated. 

The records of the company show 
that one out of every four or five policy 
contracts furnished to the agents is re- 
turned to the company as cancelled, 
spoiled or not taken. The aggregate 
thus returned runs into millions and the 
paper value alone of these cancelled and 
spoiled blanks amount to an immense 
sum. Furthermore, the actual cost of 
printing, preparing, shipping and mail- 
ing these blanks and handling the un- 
productive transactions they represent 
amounts to a very large sum. 

Time and effort are also wasted by the 
agent and the clerical forces of the com- 
panies, much of which can be saved by 
the exercise of a little care and fore- 
sight. 

We, therefore, offer the following sug- 
—— and request your full co-opera- 

ion: 

as _Ascertain before policies are writ- 
ten if renewals are desired and if the 
new policies can be delivered. 

2. Learn before policies are written 
whether or not changes are to be made 
in amounts or forms. 














3. Check rate before policies are 
written to be sure the last promulgation 
is used, 

4. Review forms before policies are 
written to be certain that they conform 


with rules and properly cover the sub- 
jects of insurance. 

Another thought along these.lines is 
that where slight changes are necessary 
after the policy is written, a saving 
may be effected by endorsing the policy 
instead of cancelling and rewriting it. 

It may be that other companies will 
address you upon these suggestions, for 
the matter is one of considerable con- 
cern to all and at this particular time 
it will not detract from the importance 
of the subject if somewhat similar let- 
ters reach you. 


* *K 
COVERAGE IS EXTENDED 


The Eastern Explosion Conference 
has extended the coverage of the riot 
and civil commotion pclicy to include 
the liability of common carriers for 
an extra premium of one-half of the 
50 per cent coinsurance clause. This 
covers merchandise in the hands of 
common carriers, warehousemen, for- 
warders, freighters, wharfingers and 
so on. 

PACKING GOODS TO SEND ABROAD 

Addressing members of the Marine 
Insurance Club of New York, some 
days ago, Maj. David T. Abercrombie, 
a leading sporting goods manufacturer, 
and during the war head of the pack- 
ing department of the army, empha- 
sized the necessity for the proper pack- 
ing of goods shipped abroad. He cited 
numerous instances where careful 


packing had resulted in substantial 
salvage upon goods that otherwise 
would have yielded total losses. 
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OPENS BROKERAGE OFFICE 


The Home of New York has opened 
a brokerage department in the head- 
quarters of its Chicago city agency in 
the Insurance Exchange which is 
placed in charge of E. V. McKarahan, 
who is superintendent of the improved 
risk department in the west. For the 
time being Mr. McKarahan will have 
charge of both departments. The 
Home will thus be able to handle 
brokerage lines controlled in Chicago 
or the west anywhere in the United 
States for the benefit of its local 
agents. 

a 
COAL SHORTAGE STILL EXISTS 


There have been several fires in the 
middle west during the past week, due 
directly to the inability of owners of 
sprinklered risks to secure coal. On 
the whole the companies have escaped 
with fewer losses than were antici- 
pated at the time the orders for re- 
stricted use of fuel went into effect. 
Nearly all of the companies realized 
that the situation was serious and sent 
out inspectors to go over the larger 
risks and to give instructions to prop- 
erty owners. It is rather significant 
that nearly all of the losses that have 
occurred have been in risks where the 
sprinkler equipment reached to attics, 
or other out of the way sections of a 
risk that could not be easily heated. In 
two risks where the sprinkler pipes 
were concealed the owners did not 
know that the sprinkler equipment ex- 
tended to the section of the risk where 
the freeze-up occurred. 

Those who are in close touch with 
the situation know that the danger has 
ndt yet passed. Practically no new 
coal will reach the principal cities of 
the middle west before next Monday. 
This means that the period of vigilance 
will have to be continued so far as the 
big sprinklered plants are concerned. 
Because of the settlement of the coal 
strike it has not been necessary for 
the companies to take any drastic ac- 
tion concerning the risks covered by 
large lines. No companies found it 
necessary to cancel lines or to de- 
mand the unsprinklered rate from the 
owner of a risk where the sprinkler 
equipment was drained and temporarily 
out of commission. During the time 
when it was uncertain whether the coal 
strike would, be quickly settled or not, 
many companies felt it to be the part 
of wisdom to reinsure their lines down, 
and considerable very good business 
was passed around during several days 
last week. 

* ok Ox 
HOSFORD GOES TO SEATTLE 


E. W. Hosford of Chicago, superin- 
tendent of the fire department of the 
Aetna companies, under Manager 
George Tramel, will after the first 
of the year go to Seattle as state agent 
of the Automobile of Hartford in 
Washington. Eventually a _ general 
agency will be established in Seattle 
with Mr. Hosford in charge. Mr. Hos- 
ford looks after the Automobile’s in- 
terests in Chicago and is a most capa- 
ble man. He has been in the local 
business in Chicago for ten years, serv- 
ing most of that time with Fred S. 
James & Co. Two years ago he went 
with the Automobile. He entered the 
businéss in Minneapolis. Mr. Hosford 
has a splendid knowledge of fire in- 
surance and its allied lines and enjoys 
the confidence of his home office. 

x ok O* 


BUREAU MANAGERS MEET 


Managers of rating bureaus in about 
19 states in the middle west met in 
Chicago last week for a general dis- 
Cussion of conditions surrounding 
Properties equipped with automatic 
sprinklers. During the time the rating 
bureau managers were in the city the 
annual report of the Central Traction 


& Lighting Bureau of New York of 
which William Stoney is manager was 
read. This office which is more gen- 
erally known as the Stoney bureau has 
supervision over a number of states in 
the East. A dinner to the visiting bu- 
reau managers was also given by C. C. 
Taylor, manager of the Central Actu- 
rial Bureau of Chicago. 

* * x 


HARRY FOX IN NEW POST 


Harry Fox has resigned as Cook 
County manager of the Milwaukee Me- 
chanics to become manager of the out- 
side brokerage department of Moore, 
Case, Lyman & Hubbard which will be 
established Jan. 1 with a large writing 
capacity cavering business in Western 
Union territory outside of Chicago. 
Arthur Schieferstein will act as office 
executive of the new department. The 
binding capacity will be $50,000 on any 
ordinary risk, and up to $350,000 on 
sprinklered risks with immediate bind- 
ers. There will be six companies di- 
rectly represented at the outset and 
additional companies will be added as 
the demand develops. The new depart- 
ment will give service to agents and 
brokers who control risks located out- 
side the jurisdiction of agents’ terri- 
tory, and also coverage on risks re- 
quiring further capacity than that 
afforded by companies locally repre- 
sented. 

Mr. Fox has had a thorough insur- 
ance training. He has been with the 
Milwaukee Mechanics as special agent 
and manager of its Chicago branch 
for nearly 20 years, and has built up 
a large and profitable business for the 
company in Cook County. He has a 
wide and popular acquaintance among 
agents and brokers. 

koe * 
BALANCES IN GOOD SHAPE 


Field men in all states of the middle 
west report that agency balances have 
not been in better condition at this 
time of the year for the past ten or 
fifteen years. When the drive for past 
due accounts commenced this year the 
response was immediate. Agents 
seemed anxious to clean up their bal- 
ances and had the money to do it. 
Field men have not had to lay aside 
all of their other work this year in 
order to round up the delinquents and 
get in all of the outstanding accounts. 
Most agents responded to the first or 
second request for a check and field 
men for all of the middle western 
states have their fields in very good 
condition as the result. 


Woessner & Dickelman have gotten 
an agency of the United British at 
Chicago. 

* * 

The Round Table of the Union League 
Club at Chicago will hold its annual 
Christmas’ festivities next Saturday 
afternoon. The feature of the occasion 
will be farewell to John Marshall, Sr., 
who was recently elected vice-president 
of the Fireman’s Fund, and George E. 
Haas, western manager of the Atlas, who 
will go to Cleveland to enter the local 
business with the Olmsted Agency. John 
M. Thomas of the Fire Association will 
be made an esquire. 

* * * 


Frank G. Bush, who has been in charge 
of the accounting and statistical depart- 
ment of the Aetna in the west, has been 
made actuary of the western branch. 

* * * 

Fire prevention ordinances are being 
revised by the Chicago Fire Prevention 
Bureau. 

* * * 
. M. P. Kitzmaurice and C. P. Blachly, 
formerly connected with the Chicago of- 
fice of the American Automobile, are now 
associated with Rollins, Burdick, Hunter 
Company where their connection vermits 
a wide range of facilities in every 
branch of the business. 


More agents read The National Under- 
writer than any other weekly newspaper 
of insurance. There are reasons—plenty 
of them. Our subscribers know. 





Peninsular Fire Insurance 
Company 


announces that it will begin’ 
business January 2nd, 1920 


Houseman Building, Grand Rapids 


COLON .C. LILLIE, President 
J. FLOYD IRISH, Secretary-Underwriter 








JAMES CRAVENS, K. S. DARGAN, J, C. ROBERTS—ESTATE OF RUFUS CAGE 


CRAVENS, DARGAN & ROBERTS 


SUCCESSORS TO 


CRAVENS & CAGE 
INSURANCE MANAGERS 
HOUSTON, TEXAS 


PIONEER FARM AND HAIL WRITERS OF TEXAS 











EDWARD sn President i 


GEORGE M. pd yg Vice-President KNOX, Secretary 

THOMAS C. PLE, Secretary GEORGE G LONG, . _ =e retary 
HENRY P. WHITMAN, Ass’t Secretary FRED GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to eo $10,506,412 

RS Up, Total Losses Paid + « 91,623,036 

eeweewe Cash Capital Three Million Dollars 

p H (EN | X Reinsurance Reserves . . - « « $7,601,014 
Reserve for Outstanding Losses and all 

‘it AN > other Liabilities . . . ... =. =. . 1,598,770 

~ Net Surplus ...... 0... 7,506,412 


Total Assets ..... 





$19,706,197, 








e in Chicago, Cook County and the Greater Metr litan District. 
Inspections * and antl ligensiy very properly gatues the expectancy of fire risks 





ness herewith tenderi C. to all 

public, _ wis thowe ring oun State Insurance 

20 years ~y this fiel, 
Office with Knight, Smith th & Co. Cc: 


Room 1568 Ins. Exchange, CHICAGO, ILL. Inspector and Fire Prevention Counselor 














x= WYNNE & KINSELLA .. 


General Agents for Michigan 


NEW AMSTERDAM CASUALTY COMPANY CAPITAL $1,000,000 
Agents wanted in Michigan 


1554 Penobscot Bldg. 3 : : : Detroit, Mich. 














NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 














HENRY J. WOESSNER WM. L. DICKELMAN 
WOESSNER & DICKELMAN 
; a a GENERAL AGENTS pene 
meurance & Specializing int Floaters, Surplus an: i ‘Vy 
Building _ aa Wabash 8128 
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Uniform Forms Cabinet 


14 Shelves each 40 inches long 
One inch clearance between 
shelves. 





Outside Measurements 
41 inches wide 
18 inches high 
10 inches deep 


Forty Seven (47) Feet of Shelves 


Easily divided into compartments of any size (in multiples of two inches) 
Adjustable to Every Size of Uniform Form 


The Cabinet contains 14 shelves, each 40 inches long, 
834 inches deep, and one inch apart. 

Shelves are slotted top and bottom every two inches. 
Into these slots fit metal partitions, so that compart- 
ments can be made of any desired length, in multiples 
of two inches, 


Forms are kept in numerical order, the standard Uni- 
form Forms order blank furnishing the index to the 
cabinet. Starting at the upper left hand corner, the 
first metal partition is placed to form a compartment 
to fit Form No. 1, Form No. 2 is then taken care of, 
and so on. 


The forms are filed sideways, care being taken to 
have the corner on which the Form Number appears 
on the outside. 

Many of the Uniform Forms are not required by the 
average local agent, but he can adapt the size and ar- 
rangement of compartments to suit his particular 
needs. If new forms are added, it is a simple matter 
to readjust the compartments. 

One section as illustrated will hold something over 
one-half of the complete set of forms. This we believe 
is sufficient capacity for the average agent. If prac- 
tically a complete set is maintained, two sections will 
be necessary. 


As a Fourteen Company Supply Cabinet 


Most supplies are now of the standard width of 84 
inches. This includes typewriter policies, letterheads, 
No. 10 envelopes, much circular matter, etc. 


The sketch shows how completely the cabinet will fill 
requirements as a supply cabinet. Policies now usually 
come in book form, with daily report and duplicate 
daily bound in, Four such books could be filed in one 
compartment—the current supply. Where different 
forms of policies are kept on hand for each company, 
proper compartments can easily be arranged, using 
two shelves for each company. 


If policies are not furnished in books separate compart- 
ments would have to be made for the dailies. 


The use of the cabinet as a supply cabinet is only prac- 
ticable where the typewriter size policies are furnished. 






















































































For the usual agency, the cabinet will be found ideal, 
being perfectly adjustable to any needs, with large 
capacity, and no waste space. 

The cabinets can be stacked, so that any capacity de- . 
sired can be obtained. 


The cabinet is made of solid oak, well-finished in the new and popular oak shade. ; ; 
The door works on the same principle as the usual sectional book-case. When closed the cabinet is 
practically dust-proof; when open, the door is entirely out of the way, and every part of the filing 
space is accessible. It can be placed on the back of the policy-writing clerk’s desk, and every form 
and every supply (if used as a supply cabinet) is within easy arm’s reach. 


PLACE YOUR ORDER TODAY 





ASSOCIATED WITH THE NATIONAL UNDERWRITER CO. 
CINCINNATI CHICAGO NEW YORK 


THE ROUGH NOTES COMPANY 
Indianapolis 


Please send me at once..... of your “Uniform Forms 
Filing Cabinet” for which I agree to pay $25.00 each, 
F. O. B. Factory. 


EU ee a Ge ee aa ‘ bciuaswoueene Dtewieiee east state aes 
PIGGPCSS 650.0. Fo5 ; sieaeie ‘ pianvestayneciiever Seton 
RY. eed oie saw eens as : State. .<:..: scene 




































GUARDIAN conany 


SALT LAKE CITY, UTAH 
Policyholders’ Surplus, $392,195.22. 


GENERAL REPRESENTATIVES 
STARKWEATHER & SHEPLEY 


Capital, $206,000.00. 


ip Ek Skasieohecdknrwaresthtrad-cnsdsch ausecs pete 
H. T. LAMEY 


General Agents for the United States 


FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


E. C. KOSMAK 


Secretary 


Assets, $537,135.06. 


DUE Rese eae SS: Boston, Providence, Chicago 
RICKERT, MELLINGER & CO..Lancaster, Pennsylvania, New Jersey, Maryland 
ANDRUS &@ PALMER. ........2ccesccccscoccass Detroit, Michigan, and Wisconsin 
Columbia, South Carolina 
Denver, Colorado 
THE AGENCY COMPANY...... Salt Lake City, Los Angeles and San Francisco 


Strictly Fireproof 
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BREVOORT 


On Madison &¢t., near La Salle 
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56 percent loss by fire to the machinery, 
patterns and stock consisting principally 
of brass fittings and fixtures while con- 
tained in the building located at 416-22 
First street, owned by the Brandt-Dent 


Company. Insurance: 
Col. Und..... $4,200 Mich. F. & M. 1,500 
Security .... 4,500 Millers Nat’l. 4,000 
EMONIE 60 cas 2,590 Phoenix 5,000 
Mercantile .. 4,000 West. Assur.. 2,000 
. S. Fire.... 1,500 National ..... 2,500 
Amer. Alli.... 3,500 Globe ....... 2,000 
Northern .... 8,000 Royal ....... 2,000 


: yal A 
Fire Ass’n... 3,500 Westchester - 1,500 


Rockford, Ill, Dee. 15—Fire, started 
from an overheated furnace pipe pass- 
ing through the floor of the Jewish Wel- 
fare building located at Camp Grant, 
Ill., caused a 20 percent loss to the 
building and a total loss to the contents. 
Insurance—Building 


N. Y. Und....$3,3875 Home ....... $6,250 
New Zealand. 1,900 Hudson ..... 2,400 
Contents: 
By; F oeeee $500 


Und......$500 Home 
New Zealand .. 500 
* * * 

Memphis, Tenn., Dec. 9—There is a to- 
tal loss to the building owned and occu- 
pied by the C. E. Coe Coffee Company. 
The fire is believed to have originated 
from an overflow of boiling alcohol. in- 
surance: 

Fireman’s Fd.$2.500 Security .....$4,000 
National .... 2,000 Svea ......... 2,500 
Norwich Un.. 3,500 * 


Midland, S. D., Dec. 10—A fire caused 
from a gasolene lamp explosion in a 
building three doors east of the building 
occupied by C Murray resulted in a 
total loss to the latter’s building and a 
60 percent loss to the stock of general 


merchandise. Insurance—Building: 
Fid. Phen..... $500 State Mutual.$1,000 
Contents: 
Firemen’s Fd.$1,500 Farmers .....$1,000 
Col. Fire .... 1,000 State Mut. ... 1,000 
Home ....... 1,000 Merch, Mut.. 1,000 
* * * 


Dunkirk, Ind., Dec. 9—There is a total 
loss to $45,250 insurance covered on the 
building, equipment and stock of the 
Hart Glass Mfg. Co. Insurance: 


Fire Assn....$7,500 Niagara ..... $7,500 
Great Amer.. 1,500 Newark ..... 5,000 
Home ....... 7,500 Norwich Un.. 2,500 


Hanover .... 5,000 Ins. Co. N. A. 3,500 
L & L. & G. 3,500 Phoenix ..... 2,500 
Mech. & Trad. 6,000 

‘ * 7 * 

Stanley, Wis., Dec. 11—Oil in the build- 
ing occupied by Paulus Peterson, First 
avenue, caught fire and totally destroyed 
the stock of merchandise. Insurance: 
Ins. Co. N, A..$1,000 Amer. Eagle.$1,000 
Fid. Phen.... 1,000 Penn ....... - 1.000 

. 2,800 Connecticut . 1,000 
Und. of N. A. 1,000 Hanover ..... 1,000 
* * * 

Chicago, Ill, Dec. 10—A fire in the 
Woodlawn Park Club, located at 6402 
Woodlawn avenue, caused a 60 percent 
loss to the clubhouse and contents. In- 
surance—Building: 


Brit. Amer..$ 2,500 Hartford ....$2,500 

Continental.. 10,000 L. & L. & G.. 3,500 

Ger. Amer... 1,509 Phoenix ..... 2,500 
Contents: 

Automobile ..$2,400 Lon. Lanc....$3.000 

Continental .. 3,500 State, Eng.... 2,000 

Fire Assn.... 2,500 


* * * 
Chicago, Ill, Dec. 10—Fire, which 
started on the sixth floor of the build- 
ing located at 511-13 Plymouth place, 
owned by P. F. Peck Estate, and occu- 
pied by the Stratford Mill Company as 
a warehouse, caused a probable 60 per- 
cent loss to the latter. The loss to the 
building was small. Insurance: 
Stratford Mill Company. 


Amer. Eagle.$1,500 Rhode Isl. ..$1,000 
Automobile . 3,000 S.N. & N.... 3,000 
Girard ...... 5,000 State, Eng. .. 1,000 
Newark ..... 10,000 Western, Tor. 3,000 
Richmond - 1,000 Yorkshire ... 2,500 


* *K 
Crested Butte, Colo., Dee, 11—There is 
a 85 percent loss by fire to the stock 
of general merchandise owned by M. I. 
Roth. Insurance: 
Ins. Co. N. A.$1,000 Netherlands .$2,000 
1 2,000 Phila. Und, .. 500 
Ins. Co, Pa... 2,000 Natl. Un. .... 1,000 
Continental .. 1,000 Penn. 
Globe & Rut.. oe “Kes “OUU 
* * 


Aurora, Mo., Dec, 11—A fire, which was 
probably caused from ‘an _ overheated 
stove, totally destroyed the building, fix- 
tures and stock owned by the Free Press 
Defense League, with damage estimated 
at $60,000. Insurance: 

Ins. Co. N, A..$3,500 L. & L. & G.. $12,000 
7,000 Connecticut.. 7,500 


* * * 

Toledo, 0., Dee. 16—Fire, which at- 
tacked the plant of the Milbourn Wagon 
Company, caused a probable 50 to 75 
percent loss to _ $1,500,000 insurance. 
There is also a $350,000 line of U. & O. 
insurance carried by the assured. The 
plant occupied by the Dura Mechanical 





Laurence R. Adams. Sec’y and Mzr 
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ANNEXES CAN NOW CONTINUE 


Superintendent Tomlinson after Hear- 
ing Company Representatives Lays 
Down Some New Rules 


COLUMBUS, OHIO, Dec. 16.— 
Superintendent Tomlinson of the Ohio 
department today gave a hearing on 
the underwriters agency issue. Sessions 
were held both morning and afternoon 
at the conclusion Mr. Tomlinson gave 
out the following statement: 


“In connection with the circular letter 
which Superintendent Tomlinson of the 
Ohio insurance department sent out to 
all the insurance companies doing busi- 
ness in Ohio under date of Nov. 17, the 
superintendent had submitted to him on 
Dec. 16th the various policy forms used 
by fire insurance companies operating in 
Ohio and after reviewing those policies 
and canvassing the whole situation de- 
cided that fire insurance policy con- 
tracts issued in the state of Ohio by fire 
insurance companies shall show on the 
filing page of the contract the name of 
the insurance company that has issued 
the contract and if underwriting agen- 
cies or departments wish to show on the 
same page their advertisement, it must 
be in smaller type than that used in 
connection with the name of the com- 
pany and must be blocked off by itself 
with ‘a space between the name of the 
company and the advertisement.’ 

“The use of the expressions issued ‘by 
and through’ and ‘issued by’ are to be 
eliminated and any advertisements that 
appear in the body of the contract are 
to be eliminated. Companies and agen- 
cies under this arrangement are to use 





all of the supplies they have on hand 
until exhausted. 

“There were present at the hearing 
Neal Bassett, Firemens; C. B. Ryon, of 
the National Board; State Agent R. T. 
Huggard, Great American; W. B. Flick- 
inger, Philadelphia Underwriters; George 
H. Bell, National of Hartford, and F. C. 
White of the New York Underwriters.” 


SHOWS FORCE UNDERMANNED 





Report Is Made as to the Fire Fight- 
ing Facilities and -Power of 
Wheeling, W. Va. 


The National Board has made a re- 
port on Wheeling, W. Va., showing 
that an improvement has been made 
in the distribution system by remov- 
ing the regulating valves and opening 
all gate valves formerly closed, there- 
by throwing the entire water system 
into one service under a full reservoir 
head. The average pressure in the 
business district has been increased 
from five to ten pounds. The fire de- 
partment is still about 50 per cent 
undermanned. The department appar- 
atus is now completely motorized. The 
report says that undermanning is by 
far the weakest feature in the fire de- 
partment efficiency. At least 40 addi- 
tional firemen are necessary with the 
increased time off, to provide safe 
minimum manning for the present ap- 
paratus. The chief intends with the 
help of a proper ordinance to establish 
at an early date a permanent and effi- 
cient system of building inspection by 


all members of the department. The 
report says that with the lack of suf- 
ficient men there is a serious menace 
fully justifying the appointing of at 
least the major portion of additional 
men required. 


For Salvage Corps in Each City 


COLUMBUS, O., Dec. 16—Representa- 
tive John Smith has in mind a bill in 
the Ohio legislature that would compel 
the establishment in every city of 50,000 
cr more of a salvage corps by the Na- 
tional Board. Cincinnati is the only Ohio 
city now having such an organization. 


Ohio River Steamer Burns 


CINCINNATI, O., Dec. 17—The steamer 
America of the Cincinnati & Louisville 
Packet Company burned at its wharf in 
Cincinnati, Friday night. The blaze 
started in the pilot house, probably from 
the little coal heater with which all pilot 
houses are provided in winter; but as 
boat wiring is notoriously defective, it 
may have started in the electric equip- 
ment. It burned downward, taking pilot 
house, “Texas” and part of the cabin, and 
spread so rapidly that the night watch- 
man and several officers who were sieep- 
ing in the Texas could not get ashore, 
but had to launch a small boat from the 
river side and row to land below the 
burning vessel. 

Several small boats tied near were cut 
adrift to save them from the flames. 
The Cincinnati department responded 
and saved everything below the cabin 
deck, 





Will Nominate Governing Committee 


At a largely attended special meeting 
of the Cincinnati Fire Underwriters As- 
sociation held Tuesday, the following 
committee was selected to make’ nomina- 
tions for the governing committee for 
1920: L. EB. Guntrum, L. L. Rauh, Charles 
G. Law, Edward E. Shipley and Albert W. 





nominations from among whom three 
members are to be elected. L. J. Dauner 
and Leo Schottenfels of the present gov- 
erning committee will hold over. The 
election will be held Thursday, Jan. 8, 
and the new committee will meet for 
organization the following day. Presi- 
dent and vice-president will be chosen 
from among the committee membership 
and the committee also will seleet the 
new secretary to succeed John F. Anken- 
bauer, resigned to enter local agency 
work. 





Squawk from the Gander 


F. W. Ransom, most loyal gander of 
the Ohio Blue Goose, and a writer of 
blank verse, thus squawks from the 
pond: 

THE MOST LOYAL GANDER SAYS: 
Ohio Pond has merely been taking 
A little nap. 

IT HAS WAKED UP! 
Inasmuch as Ohio ganders know that 
Ohio is the leading state in the 
Union, they naturally do not pro- 
pose to yield to any other Pond in 
The Grand Domain the palm for 
Fidelity, Fervency or Fraternity. 
Conservation during the war 
Insured for the Ohio Pond an abundant 
j RICE SUPPLY. 

The rice fields are in splendid 
Condition, the banks of the Pond 
{Are a beautiful green and 

THE WATER WAS NEVER WETTER. 
A goodly number of innocent and un- 
Suspecting goslings now await with 
Feverish interest their first swim 
And additional applications are being 
Received almost daily. 

You will hear the Honk! Honk! 
Kor assembly in the near future. 


Big Loss at Toledo 


TOLEDO, O., Dec. 17—Fire insurance 
men are unable to understand why the 
sprinkler equipment failed to check the 
fire which occurred in the plant of the 
Milburn Wagon Company here on Tues- 





Schell. The committee will make six 


day, causing a loss which will probably 





EASTERN OHIO. 


WESTERN OHIO. 


Cincinnati, Ohio. 
INDIANA, 


3922 Ivy Street, 


Chicago, Ill. 


Chicago, Ill. 





Geo. W. Brinsmaid, Special Agent, 
1015 Rockefeller Bldg., 
Cleveland, Ohio. 


W. T. Porter, State Agent, 
909 Fourth National Bank Bldg., 


D. P. Barrett, State Agent, 
. 1015 Fletcher Savings & Trust Blidg., 
Indianapolis, Ind. (P. 0. Box 174). 


L. B. Fowler, Special Agent, 
Indiana Harbor, Indiana. 
ILLINOIS (Excluding Cook County). e 


’ C. BR. McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 





NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS. 
E, B. Vickery, Manager, 
1564 Insurance Exchange, 
- Chicago, Ill. 


MICHIGAN. 


1607 8S. 


WISCONSIN. 


IOWA, 


W. F. Collins, Special Agent, 
611 S. & L. Bidg., 
Des Moines, Iowa. 


MINNESOTA, 
W. F. Sweazea, State Agent, 
947 Plymouth Bldg., 

Minneapolis, Minn, 


Cc. R. Fidlar, State Agent, 
University Ave., 
Ann Arbor, Michigan. 


Hillis C. Rhyan, State Agent, 
Free Press Building, 
Milwaukee. Wis. 


NORTH AND 


Denver, 
MISSOURI, 


J. B. Bush, 
801 Sharp Bidg., 


Kansas 
KANSAS, 


A. 8. DaSilva, State Agent, 
801 Sharp Blidg., 
Kansas City, Mo. 


OKLAHOMA. 


® ARKANSAS, 








Clyde O. Putnam, Special Agent, 
800-5 Ave., East, 
Mitchell, South Dakota. 


COLORADO, NEW MEXICO, WYOMING. 
Geo. 8S. Whitford, State Agent, 
622 Colorado Bidg., 


W. H. McClain, State Agent, 
State National Bank Bidg., 
Oklahoma City, Okla. 


T. Ray Phillips, Special Agent, 
P. O. Box 463, 
Hot Springs, Arkansas. 


SOUTH DAKOTA. 


Colo. 


State Agent, 


City, Mo. 
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The Superior Fire Insurance Co. 
: PITTSBURGH 


Incorporated 1871 


\ A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 





























KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surplus - - - §$ 733,329 

Combined Assets - - 3,179,134 | Combined Surplus to Policyholders 1,633,329 

HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
Reliable Agents Wanted in FISH & SCHULKAMP 
Peaneylvaniy Ohio, Illinois General Agents for Wisconsin 

Wisronsin.) Madison + Wisconsin 



















THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


, WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 























®11. M. BARFIELD 


President 


H. S. BASSETT 


retary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . .. . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED!, 





















PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 





Oe eowr OLanscew 











AN ILLINOIS 
COMPANY 


















THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. 















Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented ¢ 
Prompt Service Telephone, Cherry 5154 























amount to $750,000. The fire occurred 
on Tuesday and started from an un- 
known cause in the painting and finish- 
ing department. The two. buildings, 
numbers 16-17, in which this work was 
carried on were totally destroyed and 
buildings 14, 15 and 18 were seriously 
damaged. So far as inspectors who have 
gone over the plant can learn the sprink- 
ler equipment was in full operation, and 
there is nothing to indicate the presence 
of frozen piping. All sprinkler heads in 
the destroyed sections of the risk opened 
and operated freely but the water re- 
leased seemed to have very little effect 
upon the fire. The Milburn Wagon Com- 
pany manufactures and assembles wag- 
ons, trucks and electric automobiles. 





Ohio Farmers Meeting 


The annual meeting of the Ohio 
Farmers Agents’ Association will be 
held at the home office in LeRoy, Ohio, 
Jan, 20-21. The secretary of the asso- 





ciation is F, BE, Kirkpatrick of the Seeley 
Agency Company at Columbus. 





London & Scottish Entering 


The London & Scottish, of which Hora- 
tio N. Kelsey is United States manager, 
is entering Ohio and will go into addi- 
tional states from time to time. 





Ohio Notes 


James H. Brock of the Brock & Yeager 
Agency at Columbus is dead after an ill- 
ness of several weeks, 

Charles L. Hecox of St. Louis was in 
Columbus Tuesday seeking to have the 
Liberty Fire admitted to Ohio. 

The following companies have been 
admitted to Ohio: National Reserve, East 
Dubuque, Ill.; Merchants & Farmers Mu- 
tual Fire, Westchester, Mass.; Bay State, 
Concord, Mass. Alan F. Hopkinson of 
Cleveland is state agent for the Na- 
tional Reserve, 
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NEWCOMERS SETTING PACE 





Local Agency Leaders in Detroit 
Have Established Themselves 
During Past Fifteen Years 





DETROIT, MICH., Dec. 17.—De- 
spite the fact that Detroit now has a 
population of 1,000,000, there have 
not been developed in the city more 
than half a dozen of what might be 
termed big town agencies. There are 
about six insurance offices in Detroit, 
équipped with service, engineering and 
inspection departments that are able 
to handle any risk in the city or state. 
These are the offices that are getting 
the big automobile lines and handling 
the principal plants in the city. 

It is interesting to note that many 
of the old timers in Detroit have not 
kept pace with the city’s growth. They 
have been content to let their agencies 
develop slowly each year so that now 
while they are doing a much larger 
business than they did ten years ago, 
they have not brought their offices up 
to the producing point that the 
growth of the city warrants. As a 
matter of fact the big business in De- 
troit is going to the newer men who 
have come into the city during the 
last ten years, seen the insurance pos- 
sibilities of the town and developed 
big service giving agencies. If the roll 
were called, it would be seen that the 
men who are prominent in Detroit 
insurance circles 15 years ago are not 
getting the big business in the city 
at the present time. Aggressive new- 
comers have established themselves in 
Detroit, have never known anything 
but the new condition and have made 
an aggressive campaign for business. 
It is men of this type that are getting 
the bulk of the business in Detroit 
today. 





Casper Given a Present 

Harry G. Casper, retiring Illinois state 
agent of the Great American, has been 
given a handsome mahogany desk by the 
officers and field force of the western 
cepartment. Mr. Casper has located at 
Peoria. where he is engaged in the local 
business. 





Replinger Is Honored 


R. E. Replinger, formerly Wisconsin 
state agent of the Milwaukee Mechanics, 
manager of the Underwriters Adjusting 
Company, who has assumed his new du- 
ties, was the recipient on Saturday of a 
most gratifying tribute from the officers 
of the Milwaukee Mechanics, and the de- 
partment heads, who presented him with 
a signed letter, expressing their regret 
that circumstances would deprive them 
of the close intimacy which they had en- 
joyed for many years past, and ex- 


‘pressing to Mr. Replinger their hearty 


good wishes and continued friendship. 
Mr. Replinger was also presented with 
a magnificent scarf pin of Woodworth 
design, which took all the wind out of 
his sails and left him speechless. For- 
tunately President Yunker discovered 
the matter in time to save the day, and 
‘Substituted therefor a very handsome 





diamond and pearl pin, which Mr, Rep- 
linger is displaying to his many callers, 
The office at 705 First Wisconsin Na- 
tional Bank building, Milwaukee, is 


/adorned with floral offerings from Mr, 


Replinger’s well wishers. 





Incendiary Loss at Petersburg 


A loss occurred at Petersburg, IIL, 
the other night involving the Levering 
cold storage warehouse and ice manu- 
facturing plant. Mr. Levering is post- 
master at Petersburg and is rather pro- 
nounced in his views. He was a bitter 
opponent of the miners in the coal strike. 
The other night about i1 o’clock his 
warehouse was found to be afire. Peters- 
burg has a volunteer fire department. 
When the hose was stretched it was 
found to have been cut every few feet 
so that it could not be used. Evidently 
the work had been done for revenge. The 
state fire marshal’s office is investigating 
the case to see who is guilty of setting 
the fire and cutting the hose. There is 
$46,000 insurance involved. 





Milwaukee Fire Insurance Club 


MILWAUKEE, WIS., Dec. 16—The reg- 
ular meeting of the Fire Insurance Club 
of Milwaukee, scheduled for Dec. 8, was 
postponed because of the restrictions ne- 
cessitated by the coal strike, and owing 
to the holiday season no meetings will 
be held in December, 

Chairman Rene Steckel of the educa- 
tional committee announces that C. G. 





Live Wire Agents 


in Eastern Missouri and Southern half of 
Illinois desiring to represent an up to date 
casualty and surety company should advise 
Bauer & Zachritz Agency Company, 625 
Pierce Bldg., St. Louis, Mo. 


WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W.VA. 


Organized in 1867 











Cash Capital $200,000 
Assets $624,780 
Net Surplus $151,269 





WM. F. STIFEL, Pies. 


F. RIESTER, 
Secy. 


WM. V. FISCHER, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and 
Pennsylvania 


HERRICK & AUERBACH, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, III. 


O. E. STRAUCH, 
Asst. Secy. 
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A Western Fire Insurance 
Company at its Home Office, 
wants a competent Examiner, a 
good Correspondent, thorough- 
ly familiar with, and capable 
of efficiently handling office 
matters. A good opportunity 


with a future. Give particu- 
lars. Address 8.-Z, care The 


National Underwriter. 








State Agent for Nebraska wanted. 
Large Company (union) writing 
liberal lines, fire (town and farm) 
and hail insurance desires services 
high-grade aggressive field man, 
familiar with Nebraska agents 
and conditions. Fine position 
for right man. Reply in abso- 
lute confidence. Address 10-B, 
care The National Underwriter. 








WANTED—Young man 25 to 35 experi- 
enced in Fire Insurance Underwriting as 
Inspector and Salesman for restricted 
territory comprising several States. Ac- 
quaintance with Dean Schedule of value. 
Excellent opportunity. State age, educa- 
tion, references, salary. Address 5-W, 
care The National Underwriter. 








Wanted— Supply Clerk, by a company 
having not only home office but general 
agency and local agency supplies. Ex- 
perience in supply room work preferable 
but not an absolute requisite. Address 
4-V, care The National Underwriter. 








Map Cases Wanted 
Several, Modern, Light Oak 


in good condition. 


Address 3-U 
Care The National Underwriter 








Michigan Special Agent 
WANTED — A Michigan special 
agent by a prominent fire company. 


Applications will be kept confidential. Address 
2-T, care The National Underwriter. 








FOR SALE: “rowing local in- 


surance agency 
in prosperous town in heart of Oil Fields, 
Good business. Address Box 485, Sapulpa, 
Oklahoma. 
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ORIENT 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. © President 
HARTFORD, CONN. 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 
39 S. La Salle St., Chicago, Ill. 


~ 





SAN FRANCISCO 








SAM B. STOY, --*vr @ Manager 


Whipple, of the firm of Marsh & McLen- 
nan of Chicago, will address the club 
Jan, 12 on the principles and history of 
fire insurance. On Jan, 26 William Ross 
Wilson of the George H. Russell Com- 
pany of Milwaukee will speak to the 
members on “The Policy Contract from 
the Standpoint of the Agent,” and on 
Feb. 9 Carl E. Hilbert, state agent of 
the London & Lancashire in Wisconsin, 
will talk on “The Policy Contract From 
the standpoint of the Companies,” Here- 
after the club will hold two meetings a 
month, 


Wisconsin Mutuals Meet 


The Wisconsin Association of Mutual 
Fire Insurance Companies held its an- 
nual convention in Milwaukee, Dec. 11 
and 12, about thirty-five being repre- 
sented by secretaries and agents. Offi- 
cers were elected as follows: President, 
Cc. F. Leins, West Bend; vice-president, 
G. E. Jacobs, Juneau; treasurer, John 
Bauernfield, Sheboygan Falls; secretary, 
George Janssen, Mayville. George Mur- 
phy, Milwaukee, and J. E. Kennedy, New 
Lisbon, were reappointed inspectors. 





Sells Out His Interest 


L. S. MacEnaney has disposed of his 
interest in the International Lloyds of 
Indianapolis to John W. McGinety, with 
whom he was associated as attorney-in- 
fact. Mr. MacEnaney is organizing the 
Universal Lloyds at Indianapolis and will 
devote all his time to the new enter- 
prise. He already has a large part of 
the subscriptions secured and expects to 
begin writing policies within a few 
weeks. The Universal Lloyds will begin 
business with at least $250,000 subscribed 
and probably more. 


Report on Port Huron 


The gross fire losses of Port Huron, 
Mich., for the past 5-year period, as given 
by the annual report of the chief of the 
fire department to the National Board, 
amounted to $845,328; the annual loss 
ranged between $9,531 in 1917 to $304,- 
668 in 1918. The average annual num- 
ber of fires was about 160, with a loss 
per fire of about $935, an excessively 
high figure. Based on an average popu- 
lation of 24,400, the average annual num- 
ber of fires per 1,000 population was 6.55 
and the average loss per capita was 
$6.93, both very high figures. 

As to fire fighting facilities the report 
says: é 

“Pumping capacity inadequate; con- 
sumption excessive; adequate fire supply 
in principal mercantile district but not 
generally elsewhere. Fire companies 
sufficient but seriously undermanned, and 
lacking in equipment. Fire alarm sys- 
tem inadequate; lacks apparatus and 
boxes; alarms mainly received by tele- 
phone; fairly well handled.” 

As to the conflagration hazard the re- 
port says: 

“Construction old and decidedly weak 
in the principal mercantile district, 
blocks compactly built along fronts; 
where large area buildings are grouped 
serious fires are probable. Probability 
ef entire business district being involved 
is low. Factories scattered; construction 
very poor, water lacking in outlying dis- 
tricts and very little private protection; 
serious local fires probable. Residence 
districts subject to flying brand hazard, 
which in central part of city is some- 
what modified by fair water supply.” 


Irish Applies for Membership 


J. Floyd Irish, secretary of the Penin- 
sular Fire of Saginaw, Mich., has applied 
for membership in the Western Union. 
This company will move its headquar- 
ters to Grand Rapids. Inasmuch as the 
company is not yet licensed the applica- 
tion has been posted for information to 
members. 


Illinois November Fire Loss 


SPRINGFIELD, ILL. Dec. 16,—The 
Illinois fire loss for November was 
$968,962, with a total of 1,125 fires re- 
ported, according to the report filed by 
State Fire Marshal John G. Gamber. 

Careless smokers and users of matches 
were responsible for the burning of 
$134,546 worth of property, the largest 
loss from any single cause. Heating 
plants and their appurtenances, defective 
or overheated, caused a loss of $123,984. 
These two items account for 26 per cent 
of the total loss. 


Indiana Notes 


James H. Hazelwood and Arthur Haz- 
elwood, his son, of Clinton, Ind., have 




















been arrested on a grand jury indict- 
ment charging arson. A house they 

















THE 


TOKIO 


Marine and Fire 


Insurance Company, Limited 


United States Fire Branch 








J. A. KELSEY, General Agent 


80 Maiden Lane, 


New York 








H. W. MURRAY, Supt. of Agencies 


19 So. La Salle St.; Chicago 














PROTECTION 


E consider that equitable settlement of all claims 

promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 


The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart- 
ment heads, each of whom had established standing 
in the insurance field before joining us. 


The Importers and Exporters Insurance Co. 


Marine—Fire—Automobile 


17 South William Street 


NEW YORK 














American Merchants 
Fire Insurance Company 


Capital and Surplus 


$250,000.00 











Kansas City - 


Missouri = 


¥ 


eee. 


Reinsurance 








a aee— 
Inmranarouss:. lnprana 
MacENANEY & McGINETY, Managers and Attorneys in Fact 





John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 

















DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 
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of Watton 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 


CASHMAN & EVANS, General Agents, 


Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, @maha, Nebraska 
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The Fireman’s Fund Insur- 
ance Company was estab- 
lished and _ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








Incorporated 1852 


« 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


Milwaukee, Wisconsin 





NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - - 
SURPLUS TO POLICYHOLDERS - ” - 


$1,765,472.60 
1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 














ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 







THOMAS E, GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 





Representatives solicited 





CHICAGO ¢ 








INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 


mpneten Sambry Be BOIO, 00 Ros Boe oon vnc vedo scdacobececessccees gah coe tera cae $ 4,693,580.53 
NN Uh OUD ERNIE CURD 6 is oS 05 od C0.b one didecduis oicecc hac avas ababecdin 1,733,616.33 
883.86 
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occupied was destroyed by an explosion 
and fire. The police say they believe 
the men were operating a still ‘and 
feared a raid on the house about the 
time the explosion occurred, 

Thomas E. Hayden, Indiana 
agent of the Western Assurance 
British America, recently visited 
home office at Toronto. 

Harry Gamble, Indiana state agent of 
the Atlas, has moved his headquarters 
at Indianapolis from the Lemcke build- 
ing to 905 Lemcke Annex, 

Cc. M. Hubbard, of Hubbard & Miller, 
at Hartford City, Ind., has sold his half 
interest in the agency to his partner, 

Miller. Mr. Hubbard has not been 
active in the agency for a number of 
years. 


special 
and 
the 





Wisconsin Notes 


A, J. Fish, recently of Madison, Wis., 
and Harry T. Hierl of Fond du Lac, have 
opened a general insurance agency at 
Fond du Lac, Wis. 

Rio, Wis., is taking bids for the con- 
struction and equipment of a complete 
waterworks system, authorized at a re- 
cent special election. : 

Edgerton, Wis., will hold a_ special 
election on the question of issuing $11,- 
450 bonds to buy a motor fire truck and 
a motor street flusher. 

Fennimore, Wis. has adopted a bond 
issue of $15,000 for the purpose of drill- 
ing an additional artesian well and pro- 





viding full pumping and motor equip- 
ment. 

Mrs. Frank Zetteler, widow of Frank 
Zetteler, local agent at Milwaukee, an- 
nounces that she will continue the busi- 
ness, Mr. Zetteler was superintendent 
of agencies of the Automobile Limited 
Mutual Liability of Milwaukee. 


Brillion, in Manitowoc county, Wis.. 
has engaged Jerry Donohue, civil en- 
gineer, Sheboygan, Wis., to prepare 
plans and specifications for a municipal 
waterworks, fire protection and sewer- 
age system, to be constructed and 
equipped during 1920. 

Lieut. Nat B. Blanchard of Beloit, Wis., 
who recently was discharged from the 
army after more than two years of serv- 
ice overseas and in this country, has 
entered the insurance and real estate 
agency of his father, A, W. Blanchard, 
at Beloit, as a partner. 


L. T. Jourdain, who has conducted a 
local agency writing general lines, at 
Menasha, Wis., for many years, nas dis- 
posed of his fire, accident and casualty 
agencies to H. M. Northrup, but retains 
possession of his life connections. Mr. 
Northrup. recently retired from 
Edgewater Paper Company, Neenah, 
while Mr. Jourdain intends to devote 
most of his time to the Lakeside Paper 
Company at Menasha. 





Bruce Brady has brought the agency 
of Bert McCray at Monmouth, Ill. He is 
continuing the office in the Library 
building. 











IN THE MISSOURI VALLEY 














SEEK NEW LAWS IN KANSAS 





Important Insurance Legislation 
Likely to Be Taken Up at Com- 
ing Special Session 


TOPEKA, KAN., Dec. 16.—Some im- 
portant insurance legislation is. ex- 
pected to be enacted by the special 
session of the Kansas legislature, 
called by Governor Allen, to meet Jan. 
5. There are some bad features of the 
present laws, discovered in compiling 
the statutes relating to insurance, 
which should be corrected and the in- 
surance department and insurance men 
are interested in various proposals 
which should have had the attention of 
previous legislatures. 

In his call to the legislature the gov- 
ernor listed the industrial court pro- 
posal as the chief item in his program. 
The second is the complete re-writing 
of the present workingmen’s compen- 
sation law, which employers, working- 
men and insurance companies alike 
agree is unworkable in many particu- 
lars. It is expected that this bill will 
have earnest consideration and an en- 
tirely new measure developed during 
the session. A special committee is 
now at work conducting an investiga- 
tion and will have a complete bill of 
its own to present. 

It is expected that insurance legisla- 
tion along the following lines will be 
offered: 

Prohibiting insurance companies re- 
moving cases from state to federal 
courts. 

Making a classification of agents and 
fixing the powers of each. 

Authorizing life companies to include 
accident clauses in contracts. 

An antitwisting statute. 

An antirebate statute for life, cas- 
ualty, accident and surety. 

Authorizing a standard fire policy 
form. 





Travis Rules on Advertising 

TCPEKA, KAN., Dec. 16—Commis- 
sioner Travis has announced the follow- 
ing ruling relative to the advertising of 
insurance companies operating in Kan- 
sas, applicable to all companies: 

“Whenever any insurance company do- 
ing business in this state advertises its 
assets, such assets shall be the admitted 
assets and it shall in the same connec- 
tion and equally conspicuously, advertise 
its liabilities, the same to be determined 
in the manner required in making the an- 
nual statements to this department, snd 
all advertisements purporting to show 
the capital of such company shall ex- 
hibit only the amount of such capital 
as has actually been paid up in cash; in 


| the case of a company organized under 
| the laws of a foreign country, its assets 


shall be considered only the amounts de- 





posited with the officials of the several 
states of the Union or held by trustees in 
the United States for the benefit of the 
policyholders and creditors of such com- 
pany in the United States; all policies, 
renewals, signs, circulars, cards or other 
means by which public announcements 
are made, shall be held to be advertise- 
ments within the meaning of this rul- 
ing.” 


Bars Public Officials as Agents 


TOPEKA, KAN., Dec. 16—The Kansas 
insurance department has sent an order 
to all insurance companies operating in 
the state writing fire, accident, health, 
casualty and surety lines, that public 
officials will not be licensed as agents 
unless they are actually engaged in the 
insurance business as a major occupa- 
tion. The order says: 

“The purpose of this ruling is to clear 
up a situation that is intolerable to say 
the least, bordering, as it has in some 
cases that have come to the notice of the 
department, on petty bribery, and the 
department is prepared to take drastic 
action when the letter and spirit of the 
ruling is violated.” 





Poor Coal Causes Roof Fires 


OMAHA, NEB., Dec. 17.—The use of a 
poor quality of coal, which many people 
have been forced to use because of the 
fuel situation, has been the cause of a 
number of “roof fires’ in Omaha and 
other parts of the state within the past 
two weeks, according to local insurance 
men. The cheaper grades of coal fill the 
chimneys with soot, which burns out and 
easily sets fire to shingle roofs, they 
Bay. 


Iowa Blue Goose Dinner 


DES MOINES, IA., Dec. 16—The Iowa 
Blue Goose is planning a red letter day 
for Wednesday, Dec. 24. Frank Hathorn, 
who was to have been the guest at a 
dinner dance last Friday evening, will 
be the guest of honor at a noon dinner. 
The program is expected to include 
toasts by Ed H. Smith of the Farmers 
of Cedar Rapids; E. Sterling Freeman, 
state agent for the Agricultural; “Uncle 
George” Newman of the Western Adjust- 
ment Company, and Charles Fracker, 
dean of the Iowa field men, of the 
Springfield. Hither Abner Upham or 
John D. Carpenter will preside. 

The occasion will be all the more in- 
teresting because it is the birthday of 
Dean Fracker, who will be 90 years old. 





Kansas Mutuals Meet 


HUTCHINSON, KAN., Dec. 16—The 
twentieth annual meeting of the Kansas 
Association of Mutual Insurance Com- 
panies at Hutchinson last week had the 
largest attendance and was regarded as 
the most interesting meeting the asso- 
ciation had ever held. The 1920 meeting 
will be held in Topeka in November. 
W. B. Gasche of Topeka was reelected 
president, W. L. Rigney of Paola was 
chosen vice-president and Floyd N. An- 
derson of Wellington, secretary and 
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treasurer. The executive committee is 
composed of the president, secretary and 
C. N. Payne of Hutchinson. 

The chief discussion of the meeting 
centered on the grain settlements. This 
is a question of great interest to the 
mutuals, but is also important to the 
stock companies writing the same lines. 
It is possible that a suit will be brought 
shcrtly to determine what should be the 
correct basis of settlement of grain 
losses, particularly with reference to 
landlords and tenants. It appears that 
there is a wide divergence of practice 
among both mutual and stock companies 
and no general basis for these séttle- 
ments. 





Many Bad Fires in Iowa 


DES MOINBS, IA., Dec. 16—Last week 
wound up in Iowa with a number of big 
fires and State Fire Marshal Tracy fears 
that losses of the closing days of the 
year may send 1919 under the wire with 
a worse showing than that of 1918. Up 
to December, 1919 led last year. Fair- 
field Saturday reported $100,000 loss of 
the Eclipse lumber plant; Chariton re- 
ported $50,000 loss of the Hawkeye Pro- 
duce Company; Goodell had two fires, de- 
stroying the business section, with the 
exception of two stores one night and the 
two remaining buildings two nights later, 
and Audubon reports a_ $15,000 fire, 
wrecking the Audubon Canning factory. 





Two Bad Kansas Fires 


TOPEKA, KAN., Dec. 16—Kansas has 
had two bad fires in the last week. Two 
firemen lost their lives in a fire that de- 
stroyed three buildings at Coffeyville. 
It was caused by Christmas decorations 
being too close to a stove. Ora Moore 
and Clyde Jones, firemen, were killed 
when their gas masks failed to work. 
The loss is estimated at around $100,000. 
At Bird City, in northwest Kansas, more 
than half the business and residence sec- 
tions were wiped out by a fire starting 
from an overheated stove. The loss is 
reported at $60,000 to $70,000. 





Iowa Notes 


The Iowa Blue Goose Pond will con- 
fer the degrees in full form at the initia- 
tion Jan, 16, The ceremonies’ will 
follow a dinner announced for 6 o’clock 
at the Savery. 

C. M. Wilson, who has been with the 
Sanborn Map Compny, has resigned and 
accepted a position as manager of the 
insurance department of Schanke & Co., 
at Mason City, Ia. 





Nebraska Notes 


Harry Louis Weaver, convicted at 
Omaha last week of arson in connection 
with the burning of the Douglas county 
court house by a mob which lynched a 
negro Sept. 28, has been refused a new 
trial and sentenced to serve from one 
to twenty years in the state peniten- 
tiary. 

R. J. Mayer, who has been in charge 
of the insurance department of R. L. 
Stewart & Co., real estate and general 
insurance, at Omaha, has resigned and 
has returned to the Benson & Myers 
Company, real estate and rentals, with 
which he was formerly connected. He 
will have charge of the insurance ce- 
department of the latter firm. 





Walter Scott of Kansas City, general 
agent of the Home, has gone to St. 
Petersburg, Fla., for "the winter. 
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STATE HAIL LAW IS AMENDED 





Expense of Administering North 
Dakota Fund Doubled—No Change 
in Withdrawal 





BISMARCK, N. D., Dec. 16— 
Amendments to the North Dakota 
state hail law, passed at the special 
session of the state assembly just ad- 
journed, increase the expense of ad- 
ministration fund from $50,000 to 
$100,000, and make minor changes in 
the form of administration as relates 
to filing withdrawals where a landlord 
and tenant are interested. 

An important change provides that 
no losses shall be allowed on spring 
crops prior to June 10, with Sept. 15 as 
the last date on which losses will be 
allowed. Winter crops, such as winter 
wheat and rye, are covered prior to 
June 10. No change was made in the 















FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 


When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 

















Mid West Fire Insurance Co. 


ee Illinois State Bank Bldg. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 


QUINCY, ILL. 








INSURANCE ON FARM PROPERTY 


Why not have sufficient pride in a home Company to want to see it succeed ? 


Agents wanted in Illinois 

















LONDON, 


UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








ALL LINES OF INSURANCE 
HANDLED 








The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ENGINEERING DEPARTMENT 
IN CONNECTION. 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 


Cc. H. TAYLOR 
1885 og ee Cee 
Wa 
ADJUSTER OF FIRE LOSSES 


«LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry St., eggs | Ill. 


IOWA 











a. ¥. Arnold F.R. Hazlett A. Bartlett 
Fire and Automobile Losses 
ILLINOIS INDIANA 


ELD RIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147 
Res. 458) facilitates nramnt carvire 


#LLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
, we loss adjuster for the companies. Building 
a specialty. 


ILLINOIS—Northera and Centra 
Ben. C. Coop Pe, Insurance Adjustments 
Central Life pony OTTAWA, ILL. Phones 913R and 791 











Adjuster of FIRE AN WINDSTORM LOSSES for Companies 
5 years in insurance work 
IND. ELE, KY. 


H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


necpe 


WISCONSIN « and NO. MICHIGAN 
Loss Adjustments 
over 30 Years’ Experience 
- STEPHENSON 
624-26 M. a M. Bank Bldg., Milwaukee, Wis. 


2 0 0 SPECIALISTS THAT APPEARS IN 
FORMATION THAT 4 
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KENTUCKY 
H. L. M RY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 


SOUTHERN INDIANA 





Kansas Ukiahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
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Clark St. wee Jackson Bind. 
Chic cago 








LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Taz Natiowan 
Unperwriter Will Be on File in the 
S ing Room at Each Hotel 

is This List. 





MIAINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 


MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 


KANSAS 
JOHN M. KINKEL___ W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUST 
HUTCHINSON _ - - KANSAS 


NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. H. Hatteroth, Attorney and Manager. 
Inspection reports. Investigation and adjustment of 
all classes of claims. (Cases handled in court if neo- 
essary. 1418 First National Bank Building. OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio io Bldg.. Akron, O. Main 50, O. c. 2667 

WISCONSIN AND MICHIGAN | 


Fire Loss Adjustments Wisconsin and Northern Michigan 
Over 25 years’ experience. 


DAVID LAWSON 
Room 1, —_ Block Oshkosh, Wisconsin 

















1 and Long Distance Telephone 786 


MINNESOTA 
HOTEL ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 





NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, ae. 50 
70 rooms with ru water, $1.00 to $1.50 

80 rooms with bath, $1.50 to $3.00 

Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr. 











National Underwriter by 


o c a week is the cost of The 
annual subscription. 
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“A Staunch and Reliable American Company” 

EST. 1880 D. M. FERRY, JR., President 
$ E. J. BOOTH, ice-President 


F. A. SCHULTE 
Treasurer 


- BH. E.EVERETT 
5. Secretary 

BE. P. WEBB 
Asst. Secretary 






~ “38 Years of Honorable Indemnity” 
ri 05 ~—s- Surpl pry Bae EE ey Sez0'se2. ee id over $9,414,889.24 
1,950,400. us to Policyholders, sses paid over 
to eT BENALLACK General Agent, Home Office Department, DETROIT, MICH. 





, 





The Leading Mutual Fire Insurance Company on the Pacific Coast 
Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 





MAIN OFFICES, ‘CENTRAL BUILDING, SEATTLE, WASH. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 








Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 











THE AUTO OWNER WANTS ‘itetocact recson'we write it the way we do. 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WEST Wichita Kansan ts d. B. HENDERSON, Secretory 








—The Original Deuguets’ woe Eememse Company— 
ncorpora 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. me omy Fe: aly in Ohio and ag INTIRE, Seep. 
LEH . c 
PORE LA Pee Tent PELTE Pe. Wapeans ta, 











GEO. A MOWRY 


FA Twin City Fire Ins. Co. 






w-a.conDon aa Gaiety =) MINNEAPOLIS 
cotter Capital $500,000 











CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALI ST YLES-AND: SIZES. 


THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 








withdrawal feature, advocated by S. A. 
Olsness, commissioner of insurance. 
State Senator Walter Welford, who 
has been in charge of hail insurance 
legislation for the Nonpartisan league, 
said that the legislature in its regular 
session in 1920 unquestionably would 
be called on to increase the limit of 
damage paid, the present maximum 
policy being $7 an acre. 

A bill was introduced in the senate 
to regulate exchange of reciprocal or 
inter-insurance contracts which was 
referred to the committee on insurance 
but never was passed by the senate. 





DID NOT QUIT HAIL FIELD 





Hedwall-Sundberg Co. Calls Attention 
to Error Regarding Westchester 
and Providence-Washington 





The Hedwall-Sundberg Company of 
Minneapolis, general agents of the hail 
department of the Westchester and 
Providence-Washington, call attention 
to an error in a previous issue in which 
it was stated that these two companies 
retired from the hail business follow- 
ing the disastrous session of 1916 and 
then reentered. As a matter of fact 
neither of these companies retired from 
the hail field. They have been in it con- 
tinuously since they entered and have 
been ably represented by the Hedwall- 
Sundberg Company. The 1916 oer any 





other season did not have any effect on 


them so far as their determination to 
remain in the business is concerned. 
In other words they have been con- 
tinuously writing hail business since 
they started and are now going at a 
better clip than ever. The Hedwall- 
Sundberg Company is making elabor- 
ate plans for the coming season, they 
having had an unusually satisfactory 
season this year. 





Farewell for Alair 


FARGO, N. D., Dec. 16—The Blue 
Goose of Fargo gave a farewell for 
Walter E. Alair, former state agent of 
the Northern Assurance, who has been 
assigned to the post of state agent for 
Washington and Oregon, with head- 
quarters in Spokane, Wash. Mr. Alair 
succeeds R. G. Valentyne of Spokane, 
who also was formerly the state agent 


of the Northern Assurance in North 


Dakota, and who will hereafter make 
his headquarters at Portland, Ore. 





Verdict on Hail Loss 


BISMARCK, N. D., Dec. 16—The Alli- 
ance Hail Association, a North Dakota 
corporation, is required to pay Graham & 
Rau of Alta, N. D., $400 for insurance 
carried with that company on 50 acres 
of barley insured at $8 an acre, totally 
destroyed by hail storms, Aug. 19 and 21. 
The company refused to pay and Graham 
& Rau sued for the amount claimed as 
lost on their barley crop. The case was 
tried in district court here and the jury 
brought a verdict against the Alliance 
for the full amount claimed. 





Luther Nelson has entered the local 
business at Mayville, N. D. 











STATES OF THE SOUTHWEST 

















DISCONTINUE CUT RATES 





Hornberger-Schmitt and Jalonicks 
Will Hereafter Collect Full Tariff— 
Decision Brings Relief 





AUSTIN, TEX., Dec. 17.—Applica- 
tion has been made to the Texas Fire 
Insurance Commission by Hornberger, 
Schmitt & Company, general agents at 
San Antonio, Tex., on behalf of the 
North Branch Fire, City of Pittsburgh, 
Merchants of New York and National- 
Ben Franklin for permission to with- 
draw and cancel special rates filed by 
them with the commission applicable 
to dwellings in several counties in 
Texas. The same request has been 
made by George W. Jalonick, president 
of the Republic Fire of Dallas. Mr. 
Jalonick filed as general agent for the 
United American of Pittsburgh and as 
president of the Republic of Dallas. 
For about two months Mr. Jalonick’s 
companies and_ the Hornberger, 
Schmitt Agency have been writing for 
two and one-fifth the annual premium 
for three-year policies and will now 
return to the commissioner’s term rules 
which provide for two and one-half 
annual premiums for three-year poli- 
cies. The special rates were applied to 
Navarro, Hays, Karnes, Bexar, Carmal, 
Travis, Guadalupe and De Witt coun- 
ties. 

Texas insurance men are very much 
gratified over this change. When the 
special filing was made, it was feared 
that serious consequences might result. 
The possibilities of insurance legisla- 
tion were seen because of the rivalry 
that would result from some companies 
writing the business at reduced rates. 
The decision of the two general agen- 
cies to collect the full tariff eliminates 
the possibility of a serious insurance 
controversy in Texas. 





Automobile to Write in Texas 


Fire insurance will shortly be written 
through the Aetna Casualty & Surety 
Company’s office at Dallas, Tex. J. E. 
Kelley, recently of the home office of the 
Automobile of Hartford, affiliated with 
the Aetna, has been appointed state agent 
of the Automobile, with headquarters at 
Dallas. He will start planting the Auto- 
mobile in Texas soon after the first of the 
year. 








KEY RATE REDUCTION SOUGHT 





Texas Local Agents’ Association 
Claims Fire Loss Record This 
Year Warrants Change 





AUSTIN, TEX., Dec. 16—Proposal for 
reduction in the key rate charge in Texas 
from one-half to one-third on apartment 
houses, dwellings, barns, garages and 
other outbuildings in connection and on 
contents was considered at a hearing 
before the Texas Fire Insurance com- 
mission last week. 

Heretofore it has been the custom in 
rating a dwelling to add 50 percent of 
the key rate of such city or town, while 
under the proposed plan one-third of the 
key rate will be added. For a town with 
a key rate of $1 the proposed plan will 
mean a flat reduction of 17 cents in the 
final rate. It would run as low as 5 
cents in Dallas, San Antonio and other 
larger cities. The amount of reduction 
will depend on the key rate applicable 
to the city, town or village. 

The commission will announce its de- 
cision Dec, 27 and it is generally believed 
that it will be favorable to the proposal. 
When the order is promulgated it will 
put the reduced rate in effect on Jan. 
1. The application for reduction in the 
key rate charge came from the Texas 
Association of Insurance Agents, of 
which W. L. Stiles of San Antonio is 
president. 

The applicants contend that the profits 
of the insurance companies and the 
Texas record this year warrant the re- 
duction asked. It is estimated that the 
fire losses in Texas the past year are 38 
percent under the record of 1918. 

Vigorous opposition to the proposal 
was made by Judge William Thompson 
of Dallas, counsel for a number of in- 
surance companies. He argued that the 
business done by the companies did not 
justify such a reduction at this time. 





Cleanup at San Antonio 
SAN ANTONIO, TEX., Dec. 16—Fire- 


spection for the purpose of eliminating 
fire hazards in San Antonio encountered 
trouble in that some of the local busi- 
ness men insist on storing empty boxes 
and straw in basements and back yards. 
The inspectors are determined that base- 
ments and back yards shall be cleaned 
up before the ‘holidays and notice has 
heen given the business men that if they 
do not clean up the fire hazards on their 
own accord, action will be taken by the 
authorities. San Antonio has had few 
disastrous fires the past year and has 
one of the best records for fire losses 





men conducting the regular monthly in-. 
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The THE LARGEST EXCLUSIVELY AUTOMOBILE 
NATIONAL MUTUAL IN OHIO 
MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











CELINA, OHIO  December31, 1918, we had over 19,000 Policy Holders,Nine 
Million Theft and Eleven Million Fire Insurance in force. 
E. J. BROOKHART, 


Secretary Live Agents Wanted in Ohio and Indiana 














The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 





MANSFIELD,OHIO. 








W. C. BUCHANAN, Pres. 


S. R. NUGEN, Sec’y. C. A. BERRY, Vice-Pres. 


ROY NUGEN, Treas. 


The State Mutual Fire Association 


(Established 1900) 
FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


ict ce  SIOUL WARES. S.Di  Nonescnen 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 














HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 
J. R. JONES, Secretary and Manager DAYTON, OHIO 








THE BUCKEYE UNION INSURANCE CO. 


Elmer D. Webb, Pres. Lima, Ohio 


Ohio's Youngest Company Specializing on Automobiles 


Ira E. Wagner, Sec. 








The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 











LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO; 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn, 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President Beas. L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 





Richland Mutual Insurance Company 








A. Cc. CUMMINS, President BUSINESS CONFINED TO OHIO 





MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 


R. SMITH, Secretary 











—s 





E. J. Forney, Pres. J. M. Cook, Sec’y 


Incorporated 1873 General Fire Department 


Mansfield Mutual 


Fire Insurance Company 


A COMPANY 45 YEARS OLD 
THE ME°CHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 





OF MANSFIELD, OHIO 





Insurance = $8,918.528.00 
Total Assets 472,284.09 


|An Agency Company 





OF MANSFIELD, OHIO 





NET CASH SURPLUS OVER $100,000 

DIVIDENDS TO POLICYHOLDERS 
We have considerable territory open in Ohio and can make 

you an attractive agency proposition. Write for particulars 


S. N. FORD. President 


Automobile Fire and Theft Department p ayt on M utu al Fir e 
C DAYTON 
Insurance Co., “oio 
B. C. COLEMAN, Secy. 
Conservative and Careful 
AUTOMOBILE INSURANCE AT COST Managemeut 
AGENTS WANTED 
G. W. DeYARMON, Secretary sae Home Office. 














LOST POLICY 
CERTIFICATES 


Save work of bs greene and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. {| Designed by Carey 

immerman, local agents at Cinci ti, 





KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 














Ohio. Thousands have been used. 

12 50 100 200 500 1000 2000 5000 
$0.75 $1.80 $3 $4.50 $7.25 $12 $20 $4 
Sold to 
THE NATIONAL UNDERWRITER 


ROUGH NOTES 
Chicago Indianapolis © New York Cincinnati 














Nearly Fifty Years of success under same managemen3 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
Total Cash Assets aay ood sudo marta Cash Surplus $221,123.76 


J.R. VERNON, President J. AMBLER, Secretary 








Farmers Alliance 


Insurance Company 
of Kansas 

McPHERSON, KANS. Organized 1887 

Resources in Cash and Contingent Assets, $610,000.00 

Surplus, $225,000,00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F TALBOTT,Pres. C.F. MINGENBACK, Secy 











CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S OLDEST—43 Years in Business  OHIO’S LARGEST—Cash Assets $1,500,000.00  OHIO’S STRONGEST—by Any Measurement 


LUMBERMENS MUTUAL CASUALTY COMPANY 


AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 








Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 


Cc, A.L. PURMORT, Secretary 


tral Manufacturers’ Building 
VAN WERT, OHIO 








For Representation Address 


JAMES S. KEMPER, Manager 
11 South La Salle Street 
CHICAGO, ILLINOIS 
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Kansas, Colorado, 
Wyoming and 
Nebraska 


\ 


A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 


TORNADO, AUTOMOBILE 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb. 


FIRE, 














WRITE HAILINSURANCE 





Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 
Five high class stock companies covering the states 


of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 

















H. C. WHALEN, Pres. 








FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
* 


KANSAS 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Wichita, Kansas 


Writing 


Entered 
OKLAHOMA 


A. S. BUZZE, Secy. 








TEXAS 





SAOMOUAEAEEUAUOEEEEUNOEREOROESEEUANEAEAUOOOGEUOOOUAELOROOOGOUUOAOOEUOOOCLSOO00COREEUUOOEEEROREEOEOOOOEODOO HALE 


AQUUUENNOGHEOUGHGUUEOREOUQUUEOGEEOEOEOUULE 


66 Broadway, New York 


EE PERRY, ‘CO... lnc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


ne OFFICE, 
one UMBER LOUIS H. PARKER $ “ict 
MANAGING DIRECTOR AIRE INS. OO. 


HOUEDEUUEGEUGROUDGEOSOQUNODEGUOGROQEQUHOROGUQGUOGUSELOQEGEOUUQUERNGEOUNOUDORNGUOQUGHOUOGHOULOROQRORDODOGD 





ARIZONA 


PHOENIX, ARIZONA 


CAPITAL 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 


FIRE INSURANCE COMPANY 


$200,000.00 


GENERAL MANAGER 


TI 


ie 














2019 INSURANCE EXCHANGE 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


CHICAGO 


1 Foster, assistant state fire marshal, and 











HAWKEYE SECURITIES FIRE 


INSURANCE CO. 


Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 














CAPITAL, $259,150 
SURPLUS TO POLICYHOLDERS, 


THE INTER-STATE FIRE INSURANCE Co. 


ASSETS, $616,934.38 


110 FORT STREET, WEST, DETROIT, MICHIGAN 


$317,696.71 


of any city of its size in the state of 
Texas. Local officials are doing all they 
can to lower the record still more. 


Corpus Christi Back on Feet 


AUSTIN, TEX., Dec. 16—Corpus Christi, 
which was swept by a hurricane in Sep- 
tember, is back on its feet as far as 
fire protection is concerned, according 
to State Fire Marshal Inglish and Chief 
Engineer Vaughan of the Fire Insurance 
Commission, who have just returned from 
an inspection trip to Corpus Christi. This 
was the second inspection made during 
the past month and Marshal Inglish re- 
ported that the fire department is now 
in as good shape as it was before the 
storm. All fire hydrants which had been 
damaged have been repaired and are 
now in splendid shape. 


Many New Companies in Texas 


AUSTIN, TEX., Dec. 16—The forty- 
fourth annual report of the department 
of insurance and banking, now in course 
of preparation, will show that 31 stock 
fire insurance companies, three mutual 
fire companies, two miscellaneous com- 
panies and four assessment health and 
accident companies have been admitted 
to Texas since Sept. 1, 1918. 

Three stock insurance companies have 
been organized in Texas in that period. 
They are the Marine & Motor of Gal- 
veston, Tex.; Republic of Dallas, which 
is merely a consolidation of the Austin 
Fire, Commonwealth Fire and Interna- 
tional Fire, and Texas Indemnity. There 
have been only three mutual or assess- 
ment companies organized in Texas dur- 
ing the year. They are the American 
Mutual Fire of Dallas, Southern Mutual 
Accident of Austin, Lone Star Accident 
& Health of Texarkana. 


Bullion Wants Profits Ruling 


LITTLE ROCK, ARK., Dec. 16.—Bruce 
T. Bullion, state insurance commissioner, 
has returned from New York City, where 
he attended the quarterly conference 
of the National Convention of Insurance 
Commissioners. Mr, Bullion regrets that 
the question of underwriting profits, 
which will materially ‘affect Arkansas 
insurance circles, was not decided. Un- 
der Arkansas laws, insurance companies 
are allowed only 5 per cent profit on 
the business done in that state, based 
upon a five-year period. The question 
to be decided upon by the national com- 
mittee is whether this profit should be 
based on the incurred loss or actual loss 
plan. 

“According to our figures on the five- 
year period from 1914 to 1918 inclusive,” 
he said, “the companies in Arkansas 
show a profit of 6 per cent, or 1 per 
cent in excess allowed by law. This 
is based upon the incurred loss plan and 
unless the national committee makes a 
ruling shortly on the matter, I shall be 
forced to interpret the law myself and 
the companies will be forced to make a 
rate reduction of 1 per cent.” 


Inspection at Oklahoma City 


OKLAHOMA CITY, OKLA., Dec. 16— 
John Connolly, state fire marshal; J. Bart 


A, G. Meyers, chief of the Oklahoma City 
fire department, are making an inspec- 
tion of this city and are conducting a 
campaign for a reduction of unnecessary 
hazards. 

Mark H. Kesler, city commissioner of 
public safety, and Chief Meyers have an- 
nounced that they expect within a few 
days to condemn a2, number of “fire traps,” 
and the city plans to prosecute all per- 
sons failing to comply with orders as to 
the removal of rubbish. 

Insurance men declare the fire loss of 
the city,to be far greater than it should 
be and that it is on the increase. The 
loss in 1917 was $169,000; in 1918, $231,- 
000, and so far in 1919, approximately 
$300,000. 


Galveston Fire Department Crippled 


GALVESTON, TEX., Dec. 16—The fire 
fighting force of Galveston is seriously 
crippled for the want of men. For the 
first time in sixteen years there is a 
shortage of men in the fire department 
of that city. Better pay and shorter 
hours outside the department in other 
lines of work have caused the men to 
leave. There are at present 71 men on 
the staff. The chief receives a salary 
of only $1,800 per annum; assistant chief, 
$1,200; engineers, $1,200; captains, $1,200; 


and ladder men, $1,800. 
The situation is growing more 





lieutenants, $1,080; drivers, firemen, hose 


seri- 


ous every day. Men are leaving the force 


the experienced men who have served 
with the department for some time. A}j 
other cities are increasing the salaries 
of their men in the fire departments. 


Amount of Loss May Increase 


DALLAS, TEX., Dec. 17—Unless a suf. 
ficient number of cars can be had to re. 
move seed damaged in the recent fire of 
the Continental Oil Company at Abilena 
Tex., the companies interested will prob. 
ably lose a much larger sum than wag 
anticipated at the time of the fire. There 
was a loss of $150,000 on buildings ang 
machinery, with $98,000 insurance. The 
product was valued at $150,000, with in. 
surance of $104,000. If cars can be ob. 
tained to haul seed to another mill, there 
should be about 50 percent salvage, but, 
if not, and seed is allowed to remain in 
tanks, it will spoil, causing a further loss 
to the companies. 


Oklahoma Blue Goose Meeting 


OKLAHOMA CITY, OKLA., Dec. ig— 
Charles A. Haggart, special agent in Ok. 
lahoma of the National of Hartford, 
addressed the Oklahoma Blue Goose at 
its meeting last week on “How Can a 
Fire Insurance Policy Be Cancelled?” He 
outlined the safest way of cancelling 
policies effectively, citing decisions of 
supreme court in Oklahoma and other 
states. His address was one of a series 
to be given on important subjects of fire 
insurance, arrangements for which are in 
the hands of a special committee ap- 
pointed recently. 

Short addresses were also made by sev- 
eral visitors in attendance, including 
Stuart I. Drum of Chicago, superin- 
tendent of the automobile department of 
the Great American and American Al- 
liance; Special Agent Weidner, represent- 
ing the same companies; Arthur Ander- 
son of Chicago, representing the automo- 
bile department of the Fireman’s Fund; 
J. Q. Adamson, a local agent at Edmond, 
Okla., and Mr. Shepardson, local agent at 
Tulsa. A number of the local agents of 
Oklahoma City also were present by in- 
vitation. 


Join Adjusting Staff 

James H. B. Logan, who has been with 
the Western Adjustment Company at St. 
Louis, Mo., for the past eight years and 
Elmer I. Hoyle, for eight years with the 
Bates Adjustment Company at Cklahoma 
City, will become associated with the 
Dallas, Tex., office of the Bates Adijiust- 
ment Company on Jan. 1. E. P. Bates, 
of the Bates Adjustment Company, has 
now fully recovered his health and is 
back in field adjusting losses from the 
Dallas office. 





Goes With Bates Adjustment 


Edward B. Lilly, for ten years special 
agent of the recording department of the 
Continental with headquarters at Okla- 
homa City, has gone with the Bates Ad- 
justment Company. 





The city council of Carlisle, Ark., has 
purchased an 80-gallon chemical fire en- 
gine as an addition to the equipment of 
the fire department, 





Oklahoma Notes 


W. L. Mathis has been appointed agent 
for the Central States Fire at Tyrone. 
H. L. Booker’s successor a3 agent for 
the Hartford at Albion is H. L. Hard- 
grave. 

W. J. Marshall has succeeded Marshall 
& Johnson as agent for the Star at 
Hugo. 

The Fitchburg Mutual Fire of Fitch- 
burg, Mass., has applied for admission 
to Oklahoma, 

J. T. Orven has succeeded Dooley & 
Deselms as agent for the Connecticut 
Fire at Guthrie. 

The Delaware has appointed Sam ¢ 
McDowell its agent at Atoka, to succeed 
the Butler Realty Co. 


sors of Shane & Early as agents fot 
the Illinois Underwriters at Durant. 

C. E. Soderstrom and T. F. Gafforé 
of the state insurance department ale 
making an examination of the Wichité 
Great Western Underwriters, at Wichilé 
Falls, Tex. 

Cc. T. Ingalls, manager of the Oklahom 
Inspection Bureau, and Mrs. Ingalls al 
spending a few days in Chicago. 

Cc. N. Limburg, formerly connected 
with the Michigan Inspection Bureat 
has joined the force of the Oklahoma It 
spection Bureau. 

New rating schedules have been issued 
by the Oklahoma Inspection Bureau [fo 
Pershing, Lahoma, Krebs and Lovand. 

The Springfield Fire & Marine has a? 
pointed the following new agents in th? 
state: W. Smith, Hastings; J 
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Apply to your Agent for Insurance covers on 


EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 
Insurance Company of North America 


Marine Department 
GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 

















FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 


Insurance Co., Ltd., of London 
COMMERCIAL UNION 


Fire Insurance Co., of New York 


UNION ‘ 
Assurance Soc., Ltd., of London 


CALIFORNIA : 
Insurance Co., of San Francisco 
WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 















The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,004,913.89 
Surplus to Policy- 

holders . . . ... 1,258,367.64 











—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 


—_ 


——————— 











INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK. RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 



















CHICAGO 











| ROSSIA INSURANCE. CO. 


HARTFORD, CONN. 
| FIREand MARINE REINSURANCE 





Holland, Oolagah; V. V. Criswell, Sem- 
inole; J. . Adams, Eakly; Floyd E. 
Thurman, Bartlesville; P. G. Boatright, 
Cushing; J. A. Barbre, Muskogee; Perry 
T. Phillips, Watts. 





Texas Notes 


The North British & 
Planted with Ralph G. 
Ranger, Tex. 


E. R. Barrow of E. R. Barrow & Co., 
at Austin, Tex., is going to Ranger, Tex., 
to enter the local business there with 
M. K. Collie, the firm to be known as 
Collie & Barrow. 


Oscar Jones and W. S. Gillis, who have 
been with the George Beggs, Jr., agency 
at Fort Worth, Tex., for several years, 
are severing their connection with that 
office to enter business for themselves 
at Forth Worth. The firm will be known 
as Jones & Gillis. 


F. F. Thompson of Oklahoma City, ex- 
ecutive oil special agent of the North 
British and allied companies, accom- 
panied by Ed. E. Inglis of the New York 
office and Special Agent Leake have just 
completed an inspection of the oil fields 
near Burkburnett and Ranger, Tex. 


A. R. Andrews, manager of the Texas 
Inspection Bureau, is sending out a cir- 
cular letter to owners of all sprinklered 
risks in Texas, asking if sufficient fuel 
is on hand to keep sprinklers in work- 
ing order at all times. The letter is to 
be followed by a special inspection so 
that the companies may be advised of 
the situation up to date. 


Fire Marshal Inglish and H. H. Sut- 
ton, chief engineer of the Texas Inspec- 
tion Bureau, conferred last week with 
city officials at Laredo, with .reference to 
increasing the fire protection to meet 
the rapid growth of that city. The 
waterworks, which are privately owned, 
have already been enlarged and city 
officials promise to make additional im- 
provements in the fire department. to 
take care of the situation. 


Mercantile has 
Stockman at 








THE SOUTHERN STATES 

















EMPLOY SALARIED MANAGER 





J. C. Osburn Will Devote All His Time 
to the Virginia Local Agents 
Association 





RICHMOND, VA., Dec. 16.—An- 
nouncement is made that J. C. Osburn 
of Emporia, Va., has been selected for 
business manager of The Virginia As- 
sociation of Local Agents. Mr. Osburn 
signed up at a conference with mem- 
bers of the executive’ committee in 
Richmond and agreed to enter upon 
his new duties Jan. 1, with headquar- 
ters in this city. He will be on an 
annual salary basis and will devote his 
entire time to the work. It is antici- 
pated that he will spend a good part 
of his time on the road, visiting agents 
in various parts of the state. For sev- 
eral years he has been associated with 
the E. E. Goodwyn corporation in Em- 
poria, having charge of the plant while 
Colonel Goodwyn was in service dur- 
ing the war and running it in a most 
successful manner. Decision to em- 
ploy a salaried manager for the asso- 
ciation was reached at the annual meet- 
ing here in September. 





Farm Situation Discussed 


ATLANTA, GA., Dec. 16—The meeting 
of the executive committee of the South- 
eastern Underwriters Association today 
was the regular monthly session. The 
only matter of importance considered 
besides routine business was the amended 
rules regarding farm business adopted 
at the semiannual meeting in November. 
The various plans in operation in other 
fields writing farm business were thor- 
oughly discussed and the question was 
advanced to a point where it was de- 
cided to issue a book of rules for the 
guidance of agents. Owing to local con- 
ditions in various states it is likely that 
special rules will be required for each 
state in this jurisdiction. 





Sebastian Zorn Dead 


LOUISVILLE, KY., Dec. 16—Sebastian 
Zorn, president of the Louisville Water 
Company, and the grain house of S. Zorn 
& Co., who also was responsible for the 
‘passage of the famous Zorn insurance 
bills in Kentucky, died of heart trouble 
Monday at his home in Louisville. Fire 
underwriters of Louisville, and rating 
men who have had much experience, 

















‘‘The Old Line’’ 


Bankers Automobile Insurance 
Company 


Lincoln, Nebraska 


Assets over $550,000 Surplus to Policyholders $422,500 


Exclusively Automobile Insurance in Western Ter- 
ritory to Meet Western Conditions. 


Writes both one and three year term policies, covering 
Fire, Theft, Tornado, Collision, Property Damage 
and Public Liability. Our extra special rate on farm- 
ing farmers’ cars is the biggest business-getter in the 
history of Automobile Insurance. Write for full partic- 
ulars. 


Standard Forms of Policies 


Desirable Agents wanted in the following States: Ne- 
braska, Kansas, Texas, Iowa, South Dakota and Colorado. 

















GEORGE €. FEENEY, President 


* EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian SJusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets . . « «© © « « « GORRCCREO 
Surplus to Policyholders . 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 





Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesotz. 








A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the “service” and references FURNISHED 
UPON APPLICATION. 








claim that Zorn caused more trouble 
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F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 
AKRON, OHIO 





Capital $300,000 


Surplus to Policyholders $403,670 





An Ohio Company writing business through Ohio Agents. 
Farm Department. 


Why not represent an Ohio company? 
AGENTS WANTED 























1794—125th ANNIVERSARY—1919 


STATE: 


308-310 WALNUT ST., 







A ery 
WINES) (é 
PHILADELPHIA, PA. 
GUSTAVUS REMAK, Jr., Pres. 


WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


« @ 4 
CASH CAPITAL $1,000,000 
TOTAL ASSETS 11000, URPLUS TO POLICY HOLDERS 
$4.727.532.76 $1,310,917.86 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 
























NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
January Ist, 1919 


Total Assets, $1,438,400 Capital, $400,000 
Net Surplus, $146,837 
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Iowa National Fire Ins. Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company ' For IOWA Business 
IOWA Agents wanted 
JOHN L, BLEAKLY, President 


FRANK L. MINER, Vice-President 
C S. VANCE, Second Vice-President 








C. M. SPENCER, Secretary 
FRANK P, FLYNN, Treasurer 


























AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 











CLEMONS, KNIGHT, MENARD CO., INC. 
GENERAL INSURANCE 


of Japan 
Maryland Casualty Co. of 
Baltimore 





Tokio Marine and Fire Ins. Co. 


R. M. CRITCHELL 
Managing Underwriter 
General Agents: 

North American Accident Co. of Ill. 


AGENTS AGENTS 
Springfield Fire & Marine Ins. 725-726-727 Farwell Bldg., Royal Insurance Co., Ltd., 
. of Massachusetts DETROIT, MICH. England 


Travelers Insurance Co. of 
Hartford 


Fidelity -Phenix Fire Insurance 
Co. of New York 


‘than any one agitator who ever started 
an insurance fight in the state How- 
ever, they say that he was a clean 
fighter and fought for principle. 


Tobacco Premiums Heavy 


Fire insurance companies are getting 
a larger volume of premiums from Ken- 
tucky tobacco this year than ever before, 
offsetting in part the loss due to the dis- 
continuance of the whiskey business. 
The prices received for tobacco are 
higher than ever before, Burley bringing 
from $50 to $100 per hundred. Remark- 
able results are reported as to prices re- 
ceived for tobacco from small tracts and 
an unusually large crop has been raised 
in the state. 


Virginia Ban on New York Broker 


RICHMOND, VA., Dec. 16.—Any Vir- 
ginia agent caught countersigning a fire 
policy written by Walter Walton, New 
York broker, will lose his license. Sim- 
ilarly, any agent or company operating 
in Virginia detected giving Walton com- 
missions will be denied the privilege of 
continuing in business in Virginia. So 
announces Commissioner’ Button, who is 
determined to leave no stone unturned 
in his efforts to prevent Walton from 
doing any further business in the state. 
Walton was fined $100 last summer in 
Norfolk on the charge of operating in 
Virginia in violation of law, but his ap- 
peal is still pending. It was alleged 





—= 


that he attempted to evade the law by 
having himself placed on the payroll of 
a concern with the understanding that 
he was not to draw any salary if his 
commissions from insurance placed by 
him exceeded the amount specified as 
salary. 

Commissioner Button says that his 
edict applies equally to Walter Walton 
Company, under which the New Yorker 
also operates. 


Kentucky Notes 


At Cave City, Ky., the local agency of 
James Neville has become a firm, which 
will be operated as Neville & Tochey, 

The Louisville Board will meet on Dec, 
14, and will hold its annual election on 
Jan. 14. Watson, secretary of 
the organization, has just sent out cards 
for the December meeting. 

Fuel regulations in the southeast were 
called off on Dec. 13 and everything is 
again running wide open. Many coal 
oil, gasolene and similar lighting sys- 
tems were being used before regulations 
were called off, but fires were lower 
than usual, 

George H. Parker, manager of the 
Kentucky Actuarial Bureau, announces 
that he will establish another branch 
office at Paducah, Ky., but has not de- 
cided who the inspector will be. This 
will be the sixth branch inspection office, 
others being at Lexington, Ashland, 
Pineville, Owensboro and Covington, Ad- 
ditional inspectors are to be added at 
Owensboro and Lexington after the first 
of the year and to the state department 
at Louisville. 
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PLEASED WITH SITUATION 


Eastern Officials Gratified at Action of 
Pacific Board on the Auto- 
mobile Situation 


NEW YORK, Dec. 16.—Eastern 
officials are gratified over the action 
recently taken by the Pacific Board in 
compelling all member fire companies 
writing automobile insurance to join 
the Pacific Coast Conference as well. 
This move remedies a situation that 
promised serious trouble, two agegres- 
sive fire offices having insisted upon 
pursuing an individual course so far as 
their auto business was concerned. 
The Pacific Board is a notably strong 
organization and exercises jurisdiction 
along the entire western coast. 
Through its mandates it has been able 
to accomplish what the conference 
found impossible, with the result that 
the irritation and possible clash of 
interest in the automobile business has 
been averted and a generally har- 
monious situation produced. 


Lloyd S. Day Resigns 


Lloyd S. Day of Denver, state agent 
of the Continental for Colorado, Wyo- 
ming and New Mexico, has resigned to 
become special agent of the supervisory 
committee of the mountain field. Mr. 
Day is one of the strong men traveling 
in the mountain territory. At one time 
he traveled in the central west, being 
special agent of the Cintinental in Mich- 
igan and northern Illinois, but he re- 
turned to the Colorado field about eight 
years ago. 





Hosford Goes to Washington 


E. W. Hosford, of Chicago, superin- 
tendent of the city and county depart- 
ment of the Automobile of Hartford, is 
.being sent by the company to Seattle, 
where he will be made state agent for 
Washington and will organize thor- 
oughly that state. The Automobile in- 
tends to push for business in the north- 
west harder than heretofore. 





Get Importers & Exporters 


SAN FRANCISCO, CAL., Dec. 17—Bent- 
ley & Waterman of San Francisco, gen- 
eral agents for the automobile depart- 
ment of the Scottish Union & National 
and State of England, have been ap- 
pointed Pacific Coast general agents for 
the fire branch of the Importers & Ex- 
porters of New York. 





George L. Morton Promoted 


SAN FRANCISCO, CAL, Dec. 17— 


George L. Morton, who has been with 

















Carl A. Henry, Pacific Coast general 
agent for the Sun of London, since 1901, 
has been appointed superintendent of 
agents for the office. Mr. Morton is a 
native of Chicago, where he entered in- 
surance in 1895 as office boy for the 
George W. Montgomery & Co. agency. 
Other promotions by the Henry General 
Agency include E. R. Pearce as office 
manager of the loss department, and R. 
L. Madden as chief accountant. All of 
these men have been with the agency 
for many years. 


Meeting Date Is Advanced 


SAN FRANCISCO, CAL., Dec. 17—The 
annual meeting of the Fire Underwriters 
Association of the Pacific Coast will be 
held at San Francisco Jan. 13-14 instead 
of in February as is customary. The date 
of the meeting was advanced in re- 
sponse to a request from the member- 
ship. 





Results on the Coast 


SAN FRANCISCO, CAL., Dec. 17—Re- 
ports on results of the year’s operations 
by ten leading San Francisco fire depart- 
ment offices show a substantial increase 
in premium income as compared with 
1918, with a general loss ratio of 36 
percent, which is an increase of 2 per- 
cent over last year.- 


Reynolds with Commercial Union 


Ira P. E. Reynolds, who has been spe- 
cial agent for the Union Assurance and 
Law Union & Rock in Oregon and west- 
ern Washington, with headquarters at 
Portland, has been appointed special 
agent for the Commercial Union com- 
panies in Oregon. 





Goes with Phoenix Assurance 


John Perry, special agent for the Law 
Union & Rock and Union Assurance in 
eastern Washington and northern Idaho 
until the companies discontinued their 
separate Pacific Coast department, has 
been appointed special agent for Phoenix 
Assurance and Imperial in Washington 
and northern Idaho, succeeding Charles 
A. Craft, who has been advanced to 
superintendent of agents for the Pacific 
Coast department. 





Pacific Coast Notes 


The Stuyvesant has entered Arizona 
for fire and automobile business. 

The Marine & Motor of America, with 
home office at Galveston, has been li- 
censed by the California insyrance de- 
partment with Theodore P. Strong of 
San Francisco as general agent. 

Fire destroyed the Hotel Prescott at 
Prescott, Wash., recently, the loss being 
$20,000 with $6,000 insurance. It was 
probably caused by a blow torch in the 
hands of a novice who was endeavoring 
to thaw out frozen water pipes. 

A cigar stub thrown down a waste 
paper chute caused the partial destruc 
tion of the Kalispell hotel at Kalispell 
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Mont. The building was valued at $80,- 
000 with insurance of $40,000. Contents 
were valued at $15,000 with $8,000 in- 
surance. 








NEWS FROM THE EAST 




















AGENTS GO ON “SALARY PLAN” 





“One Company” Move at Rochester 
May Leave Big Companies With- 
out Connections 





ROCHESTER, N. Y., Dec. 16.—Spe- 
cial agents covering this territory are 
in a panic over the unconfirmed re- 
ports that four or five more local 
agencies are making arrangements 
with Eastern Union companies to rep- 
resent them on the one-company, sal- 
aried plan. Such changes, if carried 
out, will throw big companies on the 
street without agency connections. 
Local agents are predicting that the 
companies are about to reap the re- 
sults of their indifference to a danger- 
ous condition in the past. 

Already twelve Rochester agencies 
are established on the one-company 
plan which involves a salary equal to 
25 per cent or more commission on 
the agreement to confine all business 
to a single company. Other agencies 
on the Eastern Union graded commis- 
sion scale, averaging about 17 per cent 
commission, propose to give up all but 
one company and to accept the so- 
called salary arrangement. If the re- 
ports are true some of the largest 
companies, represented here for long 
terms of years, will soon be without 
agents. 

Local agencies which are operating 
under graded commissions declare 
that they can no longer afford to do 
business around 17 per cent in face of 
competition from agents who are re- 
ceiving 25 per cent and more commis- 
sion by using the Eastern Union sal- 
aried plan or by making non-union con- 
nections. 

Company managers have been 
warned in the past that commission 
conditions in this city were likely to 
come to a head to the detriment of the 
companies as a whole. No one was 
willing to forecast today what action 
the companies which lose their repre- 
sentatives would take. If they go out- 
side the local board and attempt to find 
agents in real estate offices and among 
other sideliners the legitimate agents 
will suffer. 





BOYLE MADE SUB-MANAGER 





General Agent of the Atlas at Its New 
York Office Has Been 
Advanced 





NEW YORK, Dec. 17.—Oswald G. 
Boyle, for some years past general 
agent of the Atlas at its chief offices 
here, will on Jan. 1 become sub-man- 
ager of the company’s United States 
branch. Beginning his underwriting 
career as a clerk with the old Amer- 
ican of New York, Mr. Boyle went 
with the Manchester in 1895 when the 
British corporation reinsured the 
American. Subsequently, and for some 
years he traveled the Pennsylvania 
field. In 1904 when the Atlas absorbed 
the Manchester, Mr. Boyle joined the 
staff of the former company, eventu- 
ally becoming Manager Lock’s chief 
aid. Known as a sound and progres- 
Sive underwriter and a capable execu- 
tive, he has had many opportunities 
for other positions but has steadfastly 
refused to leave the Atlas. 





Phillips Gave a Hearing 


NEW YORK CITY, Dec. 17—Upon com- 
Plaint of the manufacturers of an un- 
approved automatic sprinkler system, 
that the fire underwriters were guilty of 
discrimination in refusing to make rate 
Concessions where the service was in- 
Stalled, Superintendent Phillips held a 
meeting upon the subject at his offices 





INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF Lonvon 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








y 
Founded 1710 
209th Year 


THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 
THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 
treatment of their Policyholders. No company has a prouder record than ours. 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


54 Pine Street, NEW YORK 76 West Monroe Street, CHICAGO SAN FRANCISCO 
P. T. KELSEY, U. S. Manager JOHN F. STAFFORD, Mgr. C. A. HENRY, General Agent 























Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


80 Maiden Lane 1615 California St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
DENVER 














NEW YORK SAN FRANCISCO MINNEAPOLIS DETROIT 
302 West Superior St. 263 St. James St. 23 Leadenhali St. 
DULUTH MONTREAL LONDON 
FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 

FRED. S. JAMES & CO. 

Chicago New, York San Francisco 
: United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 
Superintendents 
CARROLL L. De WITT asad P. A. COSGROVE 
123 William Street 7 


New York 




















REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE Co. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 






































KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 

















IMPERIAL ASSURANCE COMPANY 


Enables its Sone to take advantage of progressive movements and new features in Sansome St., San Franeiseo 
insurance. e Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and éther special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons, 





} 














THE NATIONAL UNDERWRITER 


December 18, 1919 











F. H. Hawley, President W. E. Haines, Secretary 
71ST ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 


LE ROY, OHIO 


MUNDI D o.c 54.5.0 ienicetace soe ke sMowstescates ee 
Reserve for Reinsurance...... 


} Surance interests. 
‘the matter will be held. 








American National Fire Insurance 
Company “onto” 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 








JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


varine Insurance Company 


F, C. VAN DUSEN, President 
MARINE 


Minneapolis : 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 








‘NORTH BRANCH FIRE compan” SUNBURY, PA. 


Net Surplus $160,493.14 


Incorporated 1911 Capital $500,000 Assets §1,392,556.14 


CITY aw OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE coweaw.’ PITTSBURGH, PA‘ 


Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 














Incorporated 1851 














CASH CAPITAL $839,580.00 
E. KIMBALL 
PRESIDENT 


CLEVELAND NATIONAL secs so 


FIRE INSURANCE COMPANY =a 
CLEVELAND, OHIO sie 


WRITER 
$1,062,212.57 APPLICATIONS FOR AGENCIES DESIRED 
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RE-INSURANCE FIRE COMPANY 


DES MOINES 


P, J, CLANCY, President F, E, HATHORN, Secretary 


Open for business January |, 1920. Re-insurance contracts now 


being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Organjzed by Fire Insurance Men Many Years in the Business 





in ‘this city. Willis O. Robb, manager of 
the New York Fire Insurance Exchange, 
Gorham L. Dana, the sprinkler expert, 
and others familiar with the history of 
automatic sprinkler manufacture and 
operation, appeared on behalf of the in- 
A further hearing in 


New Adjusting Firm 


A new adjusting firm will start busi- 
ness Jan. 1, known as Decker & Yale, 
Adjustment and Inspection Company, 
with offices at 14 John Street, New 
York City. This office will act as com- 


| pany adjusters. 


M. R. Decker for the past thirteen 


\Y years has been manager of the claim 


department and automobile adjuster for 
the Caledonian. George S. Yale has been 
associated with Joseph D. Bookstaver 
for the past two years, as superintendent 
of claim department. Charles D. Shaw, 
who will also be a member of this firm, 
was formerly automobile engineer for 
the Caledonian. Thomas Peterson, a 
well-known attorney, will be the sub- 
rogation lawyer. 


Goes with Phoenix Assurance 


H. F. Still of Boston has been ap- 
pointed special agent in eastern Massa- 
chusetts and Maine for the Phoenix of 
London and its subsidiary companies. 


New Company About Ready 


NEW YORK, Dec. 17—The recently 
formed Guarantee Fire of New York will 
shortly begin business. E. E. Hall & Co. 
are its organizers. 


Winkley Heads New England 


BOSTON, MASS., Dec. 16—William H. 
Winkley, special agent of the North 
America, Philadelphia Underwriters and 
Alliance, was nominated as president of 
the New England Exchange for 1920. 
Mr. Winkley has been serving as presi- 
dent of the Exchange since last April, 
filling out the unexpired term of Frank 
H. Battilana, who died in office. Mal- 
colm G. Wight, North British & Merc- 
tile and the Mercantile of America, was 
named for second vice-president, and F. 
W. Brodie, R. S. Howe and J. H. 


iMcClure for positions on the executive 


committee. The annual meeting will be 
held on January 10. 


Clark With Evans Companies 
Thomas F, Clark has been appointed 
special agent for the American Hagle, 


Continental and Fidelity-Phenix for 
Manhattan and Brooklyn and is entering 
upon his new duties this week, 

Mr, Clark has had both brokerage and 
soliciting, as well as company, experi- 
ence. He went with the New York City 
department of the Continental nearly 
five years ago and remained there until 
early in 1918, when he enlisted in the 
navy. When he received his discharge 
in the spring of the present year, Mr. 
‘Clark returned at once to the Continen- 


tal and was appointed solicitor for the 
Metropolitan district. 


New Boston Adjusting Firm 


BOSTON, MASS., Dec. 16.—The Albert 
R. Lee Co., incorporated, is the name of 
a newly organized firm with headquar- 
ters in Boston, incorporated for the pur- 
pose of doing a general adjustment and 
appraisal business in connection with 
insurance losses and claims. The firm is 
capitalized at $25,000 and the officers are: 
President, Charles L. Favinger, Waban; 
treasurer, Joseph C. Hannon, Weston; 
clerk, Donald M. Hill, Waban. 


James Hutchison With Aetna 


PROVIDENCE, R. I., Dec. 16—James 
Hutchison of this city, for many years 
well known in the New England field 
as representative of the old Equitable 


Fire & Marine, and for the past five 
years an independent adjuster, will on 
Jan, 1 become manager of the fire branch 


of the Rhode Island branch offlee ot 


the Aetna affliated companies, the fit 


and marine facilitles of which are fur 
nished by the Automobile of Hartford. 


Baillie Returns Home 


Arthur C. Baillie, special agent of the 
Home, has returned from South Amer- 
ica where he has been investigating con- 
ditions for the American Foreign Insur- 
ance Association. He sailed for South 
America in August, 1918. Mr. Baillie 
made a thorough survey of conditions 
in South America from an insurance 
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have been followed in case of companies 
establishing themselves in the southern 
section of the continent, 





Everett Succeeds Underhill 


Walter H. Everett, who has been asso- 
eiated with C. K. Underhill as special 
agent of the London Assurance, has 
been appointed successor of the latter in 
charge of Pennsylvania. An additional 
man will be needed to cover New Jersey, 
Maryland and Delaware. 


Newark Insurance Society 


The annual meeting of the Fire In- 
surance Society of Newark was followed 
by an enjoyable dinner at the Essex 
Ciub. New officers elected were: Presi- 
dent, William Asball, Jr.; vice-presidents, 
Walter Pruder and Stewart Smith; sec- 
retary, George Enke. Engineer Hutson 
of the National Board spoke upon general 
conflagrations and fire prevention work. 





Smoke & Cinder Club 

PITTSBURGH, PA., Dec. 16— The 
Smoke & Cinder Club of Western Penn- 
sylvania held its December meeting last 
week. The chief guest of the evening 
was T. Alfred Fleming, who is now with 
the National Board in charge of conser- 
vation work in the eastern states. Mr. 
Fleming outlined. the conservation pro- 
gram of the National Board, and the sup- 
port and co-operation which must be 
given by the companies and their field 
men in combating the conditions which 
produce the enormous fire waste of the 
nation, and spoke at length on the prin- 
ciples and purposes of conservation. in 
speeches made by the officers and lead- 
ing members, he was promised the en- 
thusiastic and continued co-operation of 
the club. 

The social side of the evening was 
enlivened by the presentation, on behalf 
of the members present, of a handsome 
and appropriately engraved watch tv 
Arthur F. Sanford of the Liverpool & 
London & Globe. Mr. Sanford, after years 
of service in the western Pennsylvania 
field, will after Jan. 1 be located in New 
Jersey, and the testimonial presented 
was in the nature of a parting gift. The 
speech of presentation was made by A. Y. 
Findlay of the Carnden. 

The Smoke & Cinder Club is now in its 


fourteenth year, and occupies a most 
high and enviable position among the 
organizations of field men. The follow- 
ing officers were elected at the Novem- 
ber meeting to serve during the coming 
twelve months: President, John D. Boni- 
face, Pennsylvania Fire; vice-presidents, 
Smith M. Wilson, Great American, and 
Daniel F. Conway, Superior Fire; secre- 
tary, J. Stewart Akers, Glens Falls; 
treasurer, Samuel D. Henry, Security; 
membership committee, William H. Sut- 
ton, Queen; Henry J. Robinson, Newark; 
G. S. Petrik, Atlas. 





Eastern Notes 


Fire and casualty agents of Buffalo 
dined together in that city Wednesday 
night. 

On account of increase in business the 
J. L. Mautner Agency at 1 Liberty street, 
New York, will move to larger offices 
at 45 John street. 


Henry W. Brown & Co. have been com- 
missioned by the American Lloyds of 
New York and J. B. Canning has been 
commissioned by the Merchants’ Fire of 
Denver for the Philadelphia territory. 

A. Ryder, superintendent of the auto- 
mobile department of the National Work- 
men’s Compensation Service Bureau, ad- 
dressed members of the Insurance So- 
ciety of New York Tuesday evening, his 
subject being “Underwriting the Dollar.” 

The following changes have been made 
in Philadelphia agencies: The Common- 
wealth of New York from W. W. Lee 
& Son to Arrott & Hawley Insurance 
Agency; Agricultural from lWazlett & 
Moss to Abe Kolsky & Co.; North Brit- 
ish & Mercantile from Arrott & Hawley 
Insurance Agency to W. J. Snyder. 

A. G. Pereyra, for the past seven years 
chief examiner for the Suburban Fire In- 
surance Exchange, in New York City, 
has accepted a position with the Charles 
C. Chartier agency, Long Island City, 
New York, as manager. Mr. Pereyra has 
had some fifteen years experience in the 
insurance business and his connection 
with this agency means a great deal for 
its future. 

Capt. E. C. Fester, of Fester, Fother- 
gill & Hartung, of London and New York, 
general managers of a number of fire 
and casualty reinsurance companies, has 
been seriously ill in New York for sev- 
eral weeks, but is now considered out 
of danger. When Captain Fester con- 
cludes the particular business’ that 
brought him to this country, he plans to 





leave for the Orient. 
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CONFER ON SOUTHERN STATES 


Automobile Officials Take Up Field 


Conditions, Especially Marine 
Company General Agencies 





NEW YORK CITY, Dec. 15—A 
delegation from the Southern Automo- 
bile Underwriters Conference, was in 
New York City on Friday, 1, conferring 
with executives of the National organ- 
ation regarding field conditions in 
their territory. It was contended that 
the regulation permitting marine com- 
panies to appoint general agencies, 
while denying such right to the fire 
companies, save where representatives 
of the latter had exclusive jurisdiction 
over a territory both for the fire and 
the automobile branches, militate 
Strongly against the latter class of in- 
stitutions comparatively few of which 
have general agencies in the south. 

It developed at the hearing that of 
the 60 general automobile agencies 
now recognized in the south, only ten 
are those of marine companies; Chubb 





& Co, having three and Appleton & 
Cox, seven, ‘The marine men are com 


‘it upon fair grounds and have no 
te to do otherwise, The fire com: 


Pes not members ofthe conerene 


hae been eagerly seeking automobile 


lsiness in the south and through the 


Payment of excess commissions have 
fen able to induce it very largely 
away from the orthodox offices and 
Mto their own, The National officials 
Were not inclined to view the situa- 
tion in the south in anything like the 
Serious vein taken by their representa- 
tives from the territory and strongly 
urge the latter to meet this form of 
Competition just as the agents in the 





north and in the west have been forced 
to meet it in the past, 


Propose Change in Junk Law 


CINCINNATI, 0O., Dec. 17—Writers of 
automobile insurance are generally of 
the opinion that the amendment to the 
Ohio junk dealers’ law, proposed by Rep- 
resentative Harry L. Federman of Cin- 
cinnati, is a step in the direction of curb- 
ing traffic in stolen motor cars. The bill 
adds automobiles to the list of many 
things the purchase of which by junk 
men must be recorded in separate books, 
kept constantly open to inspection by the 
police of municipality, county or state. 
In addition, it provides that every car 
purchased by a junk man must be re- 
norted to the chief of polics or other 
similar officer having jurisdiction, to+ 
gether with the trade name, license 
number and engine number. 

This requirement, if enacted into law 
and enforced, is expected to put an end 
to the practice of selling stolen cars to 
“auto wrecking companies,” whose prac- 
‘ice it is to resolve such cars into their 
component parts and then “supply any 
part for any car” to the trade. 





Automobile Underwriters Confer 

NEW YORK, Dec, 17—Delegates from 
the various divisional automobile un- 
derwriters’ conferences met in this city 


yesterday and approved certain changes 
to the constitution of the national body 


that will make for greater efflclency 


in its operation, The western confer: 


ence was represented by Managers Gal- 
lagher of the Aetna and McGregor of 
the Queen. The automobile situation 


in the west was freely discussed but no 
action taken with respect thereto. 





Texas Bureau’s Report 


DALLAS, TEX., Dec. 16.—The report 
of the Automobile Underwriters Detec- 
tive Bureau, maintained by the associ- 
ated insurance companies, for the six 
months ending Dec, 1, shows that the 
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Automobile and Parcel Post 
Insurance 


Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 


Local and General Agents Wanted 
Apply to 


Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 

















ACTUAL RESULTS FROM 


Scientific Fire Loss Adjustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co, 


56 Pine St., New York 








CHICAGO BOSTON 
DETROIT PHILADELPHIA 
TORONTO KANSAS CITY 
Harrison 795 Ray-Forman-Fowler 
“8 nse] 


" JOHN E. HOGAN — 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 


CHICAGO, ILL. 

A Complete Automobile Claim Office 
PERSONAL-INJURY COLLISION 
PROPERTY-DAMAGE FIRE 
COMPENSATION (SUBROGATION) THEFT 








Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and f Orelgn 
companies and at Lloyds, London, 


Relmrowe Conta Drown and Play 


YOUR BUSINESS SOLICITED; 


PROMPT ATTENTION 
F, R. THOMPSON 


Insurance Exchange 


SURPLUS 
LINES ano 


FLOATERS se 














ELMER F. BAGLEY & CO. 


ESTABLISHED 1895 
GENERAL AGENTS AND MANAGERS 


INSURANCE, INVESTMENTS 
TOPEKA, KANSAS McPHERSON, KANSAS 
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bureau has made a substantial saving to 


members as a whole. Even if the actual 


recoveries did not offset the cost in dol- 
lars and cents, it is said that the bureau 
would still be a good investment, for the 
thefts prevented cannot be tabulated, 
nor can any satisfactory value be placed 
on the stimulus given to the work of 
peace officers, or the important infor- 
mation gathered, which is available for 
future use. The report shows that 261 
member cars were reported stolen dur- 
ing this period, of which 125 were re- 
covered. Incidental to the regular work 
of the bureau, 30 uninsured cars were 
restored to the owners, of a total value 
of $21,000. 

Fort Worth, with 52 cars reported 
stolen and 28 recovered, and Dallas, with 
50 stolen and 18 recovered, led the Texas 
cities in number of thefts. Houston re- 
ported 40 cars stolen, Wichita Falls 32, 
El Paso 13, San Antonio 10, Waco 4, and 
other towns 60. A tabulation by makes 
of cars shows that 141 of the 261 cars 
stolen were Fords. Of this number, 42 
were recovered. Buicks ran second with 
29 stolen and 16 recovered, the Chand- 
ler, Dodge, Chevrolet, Hudson, Over- 
land, Oakland, Oldsmobile and Stude- 
baker cars following in the order named, 
Twenty-two member cars were recov- 
ered directly through the bureau, the 
insurance on which totalled $22,500. The 
total operating expense of the Bureau 
for the six months was $7,537.36, leaving 
a gross saving to members of $14,962,64. 





Penalizes Lack of Bumpers mete, 


Having granted allowances under its 
policies for pleasure automobiles with 
bumper equipment, the Bankers & Ship- 
pers of New York now logically penal- 





izes cars without such appliances, in 


accord with the following schedule: For 
full collision coverage, 10 per cent of 
collision premiums for absence of front 
bumper, and 5 per cent for absence of 
rear bumper; when deductible $50 clause 
is used, 5 per cent of collision premium 
and a like penalty for absence of rear 
bumper; where $100 deductible clause is 
used, 2% per cent of collision premium 
for absence of front bumper and a like 
percentage for the absence of rear 
bumper. 

The company management holds that 
use of bumpers effects a material change 
in automobile hazards, and _ several 
weeks ago granted a series of reduc- 
tions where such safety appliances were 
employed. Justifying its faith in the 
protective measure and to obviate any 
suggestion of rate cutting, it now en- 
forces adequate tariff penalties where 
bumpers are not in use. 





Will Write Automobile Lines 


The London & Scottish Assurance is 
preparing to write auto insurance in ad- 
dition to general fire lines. 





Motor Notes 


Agencies for the automobile depart- 
ment of the Bankers & Shippers of New 
York have reecntly been appointed as 
follows: R. W. Lightburne, Jr., Kansas 
City; A. E. Allsop, Jr., Newark, and D. R. 
Hummer, Inc., Dover. 


The Leonard C. Jones Company of San 
Francisco has been given the general 
agency of the automobile branch of the 
Washington Marine of New York, for 

California, Oregon and Washington. 
Green & Layton of Indianapolis will rep- 
resent the same branch of the company 





as state agents for Indiana. 





Towa, Llinois, Wisconsin, Ohio and Indiana. It is 





JAMES W. BOLLINGER, Pres. 


% SECURITY x 


Fire Insurance Company, of Davenport, Ta. 


CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, 


and is now doing business in 
a good company for the agent, because in addition to 


writing a general business, it accepts practically all classes of farm risks. 
We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


E. E. SOENKE, Secy. 








HOG INSURANCE 
THE PIONEER NEBRASKA COMPANY 
AUTHORIZED CAPITAL AND SURPLUS — $1,125,000. 


AMERICAN LIVE STOCK INS. COMPANY 


MAHA, NEBRASKA 











Home Office: © e 


The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE Co. 


INCORPORATED 


© Shelbyville, Illinois 








NEBRASKA LIVE STOCK INSURANCE COMPANY 








Authorized Capital and Surp 


$1,000, 000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, 4a and General Manager 
CAPT. CARL F. SWANLAND, Secretary 





— 








Excellent opportunity for good live agents. Communicate with the Home Office 
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ANOTHER CAUSE OF CLAIMS 





Live Stock Losses Frequently Result 
From Cattle Swallowing Various 
Hard Metal Substances 





In spite of the greatest precautions 
on the part of live stock raisers, it is 
found that a not infrequent cause of 
death is the swallowing of hooks, tacks, 
wire, etc., on the part of cattle. Ex- 
cepting perhaps epizootic, this is the 
greatest cause of premature death of 
cattle. It is interesting to know in this 
connection that horses will never al- 
low themselves to eat foreign sub- 
stances contained in their feed, but that 
cattle are not so discriminating about 
what they swallow. 

Deaths occur most frequently as a 
result of cattle swallowing baling wire. 
Deaths from this cause are, of course, 
covered by the live stock insurance 
policy which covers death from any 
cause. The swallowing of tacks, small 
nails, hooks, wire and other small metal 
objects is something the live stock 
owner has no control over and the fact 
that cattle do meet death because of 
the injury caused by these objects is 
just another good reason why live stock 
insurance should be carried by the 
owner who has cattle to which he at- 
taches any value. 





STOCK RAISING ON INCREASE 





Figures Show Heavier Shipments of 
Hogs and Cattle to Country’s 
Seven Central Markets 





Some interesting figures of the pro- 
duction of the hogs and cattle have 
been prepared by “Wallace’s Farmer.” 
According to the compilation in 1902, 
there were marketed at the seven prin- 
cipal live stock markets of the country 
250 hogs and 111 cattle for each 1,000 
of our population in the country. Five 
years afterwards, the number had de- 
creased to 208 hogs and 107 cattle, per 
1,000 of population. In 1912, the num- 
ber was 208 hogs and 85 cattle. In 
1914, the low point of the 17 year 
period between 1902 and 1919 was 
reached. In this year, 1914, there were 
sent to these seven markets 185 hogs 
and 72 cattle for each 1,000 of our to- 
tal of population. Since that time the 
number has increased until in 1918 there 
were marketed 241 hogs and 124 cattle 
for 1,000 of population at the seven 
central markets. 

On the basis of the first nine months 
receipts, we will market at these seven 
markets in 1919, 253 hogs and 113 cat- 
tle for each 1,000 of population. The 
figures prove conclusively that the pro- 
duction of live stock is rapidly on the 
increase in this country and indicates 
that every farmer is increasing yearly 
the number of animals raised. The 
result is a wider field for the sale of 
live stock insurance and opportunity 





an increase, if only small, from exist- 
ing policyholders each year. 





Cold Wave Causes Heavy Losses 


OMAHA, NEB., Dec. 17.—The recent 
severe weaher has caused the loss of 
hundreds of head of live stock in Ne- 
braska, both on farms and ranches and 
in transportation, according to local in- 
surance men. A big Wyoming shipper, 
in Omaha last week, said he had never 
seen so much dead stock since the win- 
ter of 1911-12 as he saw en route to the 
Omaha market. Dead hogs were liter- 
ally stacked up like cord wood at sey- 
eral transfer points, he said. The loss 
of many sheep and a few cattle is also 
reported. 





Hartford Increases Capital 


The Hartford Live Stock is increasing 
its capital from $200,000 to $500,000, 
‘Three hundred thousand dollars has been 
added to surplus. The Hartford Live 
Stock will take over all the live stock 
business now written by the Hartford 
Aceident & Indemnity. 





Will Meet in Omaha 


The National Live Stock Insurance As- 
sociation will hold its meeting in Omaha, 
Feb. 6 





an 





POINTERS 


PROPER BASIS FOR 
SETTLING FIRE LOSSES 


Question—Since the reduced rate co- 
insurance clause became effective on 
May 30, we have had a few clients who 
would like to take advantage of this 
reduction. But the question arises in 
almost every instance as to what shall 
be considered the value of the build- 
ing. The clause says “the cash value.” 
Does this mean the cash value when 
built under pre-war prices or the cash 
value under present prices? 

Take my own building for example. 
Built 1906, cost $5,000, insured for $4,- 
500, with 90 percent co-insurance. This 
building erected under present prices 
would cost, say $8,000. 

What adjustment would I be en- 
titled to in case of total loss? Also 
in case of $2,500 loss? (Assuring build- 
ing is kept in first class condition.) 

Answer—All fire insurance losses are 
settled on the basis of the actual value 
of the property at the time of the loss. 
No company is influenced by the orig- 
inal cost of the property, but settles 
every loss on the basis of the value at 
the time the fire occurs. This means 
that thousands of buildings are today 
underinsured. Fire insurance is being 
carried on the basis of the original 
cost of the building, whereas, the actual 
worth of the property has increased 
$2,000 or $3,000 and because of this the 
assured has a right to, and should in- 
crease the fire insurance carried in 
proportion. Total or partial losses of 
any size are settled by the companies 
on the basis of present value. 


Prospects have twice as many ears as 











for every agent selling the line to get 


gua have mouths. How fortunate for 
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PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts; Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 











Flynn Building 
Des Moines, Iowa 
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Cash Capital $100,000.00 
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MANY SEEK SERVIC 
OF “TROUBLE DOCTOR”’ 


Head of New Service Work for U. 
S. F. & G. Finds Demands on 
His Time Heavy 





VISITS MANY FACTORIES 





Howe Landers of Indianapolis Says 
Development of Idea Will 
Benefit Stock Companies 


INDIANAPOLIS, IND., Dec. 16.— 
Howe Landers, the announcement of 
whose appointment in a new line of 
service work for the United States 
Fidelity & Guaranty at Indianapolis 
was recently made, is finding the de- 
mands upon his time growing beyond 
expectations. Mr. Landers, through his 
connection with the Indiana Industrial 
Board as secretary in the administra- 
tion of the state workmen’s compensa- 





ES 








tion law and through his practice as 
an attorney specializing on liability and 
compensation cases, has had unique 
preparation for his present work. 
Patrons of the company have been ad- 
vised that Mr. Landers’ services are at 
their disposal without cost to them. 
The response has been prompt and he 
now is being called upon to visit fac- 
tories and give advice as to working 
conditions of employes; he has already 
addressed some 1,500 manufacturers 
and other employers of labor on the 
general subject of compensation and 
liability insurance, emphasizing the 
stability of the stock form of protec- 
tion; he has been asked for advice on 
state and federal laws governing the 
employment of women and children 
and he has even had a case where he 
was asked to address the employes of 
a plant to help them get a right view 
on a certain question that was threat- 
ening to make trouble if it was not 
cleared up. 


Becomes “Trouble Doctor” 


He is, literally, finding himself a 
“trouble doctor” for clients of the U. S. 
Fidelity & Guaranty and he already has 
a rapidly growing list of “patients.” 

le is very much interested in the 
work and finds that it has.rapidly de- 
veloping possibilities which had not 
been anticipated. 

“We are really pioneering,” said Mr. 
Landers, “and I am more and more 
convinced each day that we have intro- 
duced a form of service that the public 
will appreciate and which other com- 
panies will be likely to adopt. We shall 
welcome the advent of similar depart- 
ments on the part of other companies. 
We have no patent on the idea and no 
desire to monopolize it. The more of 
this sort of service that is given to the 
Patrons of stock casualty companies. 
In our opinion, the more certain will 
be made the future of ¢he business,” 
he declared emphatically. 


Expressions of Unrest 


“The prevailing restlessness of the 


IS BATTLE AGAINST REDS 











GRAPHIC statement of the situa- 

tion in the fight on the menace 
of state insurance was given by G. E. 
Turner, general counsel National 
Council of Insurance Federations, in 
his address before the recent joint ses- 
sion of the Oklahoma Association of 
Insurance Agents and the Insurance 
Federation of Oklahoma at Oklahoma 
City. He said in part: 


The first commitment to opposition im- 
posed upon us by the encroachment of 
state insurance is because of the fact 
that it is a menace to government. Sec- 
ondly, we fight it because we have a jus- 
tifiable personal, and, if you please, a 
selfish interest in preventing the destruc- 
tion of our own legitimate business. It 
is true that workmen’s compensation in- 
surance has borne the brunt of the battle 
with the state insurance propagandists, 
but the principle which invokes the mo- 
nopolistic state fund for insuring the 
employers’ liability under workmen’s 
compensation is the same principle in- 
volved in automobile insurance made 
compulsory by the state and provided 
by a monopolistic state fund; the same 
principle as is involved in state hail in- 
surance, state social health insurance, 
and every other form or manner in which 
it has ever been proposed that the state 
or nation shall become an underwriter of 
hazards. 


Is Fight Against Reds 


State insurance is not a disease but a 
symptom. The fight against state insur- 
ance is precisely the same fight as that 
against the reds. The great world un- 
rest is responsible for the state insur- 
ance agitation. It is but a small part of 
the general scheme and program of the 
subversionist. He would have the gov- 
ernment absorb a private enterprise now 
in order that when the government is 
destroyed, the right to private ownership 
of property will be destroyed with it. 
We may heap enough weight upon the 
safety valve in Missouri to prevent the 


breaking through of the monopolistic 
state fund. We may screw down the lid 
in Minnesota temporarily until it will 
hold. But to fight state insurance in this 
way is like rubbing salve on a boil. Un- 
less one is able to reach the trouble in 
the blood stream, boils will continue to 
develop faster than they can be salved. 
Insurance Is Productive 


It is true that insurance digs no coal, 
grows no wheat, fabricates no steel, and 
weaves no cloth. But to confine one’s 
perspective of production to the above 
and similar limits approaches at least 
the narrowness of the bolshevist, who 
treats as an abomination to be despised 
all who do not produce tangibles by toil 
of hands. Insurance does produce. It 
produces that without which production 
falters—security and stability. Produc- 
tion, as the term is ordinarily used, is 
forever counteracted by an involuntary 
waste. It must be so as long as fire and 
water, accidents, disease and death in 
their practical relations to industry, are 
beyond the absolute control of man. The 
waste of finished product by destruction 
wastes more than the tangible raw mate- 
rial contained. It wastes resources, time, 
and human energy. It is better not to 
have produced a woolen garment or a loaf 
of bread than to have produced it and 
then burned it. The workman incapaci- 
tated by an industrial accident ceases to 
produce, but continues a consumer. 
Waste not only destroys the product, but 
in some degree destroys the producer as 
such. It comes about, therefore, that 
production must not only produce goods 
for the market, but produce also security 
for itself against this involuntary waste. 
This factor in production is the product 
of insurance. It is as important as raw 
material, as essential as labor, for with- 
out it the destruction of the fabricated 
product, combining both, leaves the pro- 
ducer impotent. Insurance produces a 
certainty that the producer may continue 
to produce. The extent of its product is 
in direct proportion to the wastes re- 
ferred to. There is no answer to its 
necessity except the complete elimination 
of involuntary waste. 








times is manifesting itself in many 
ways aside from labor unrest. We 
must confess that it is permeating all 
lines of business. The growing number 
of inter-insurers, reciprocals and mu- 
tuals is simply another expression of 
this general restlessness, and is an 
indication of that form of selfish desire 
which would eliminate someone or 
some institution which, in our opinion, 
is making profit out of us. I, myself, a 
year or so ago joined a cooperative 
store for buying groceries. After I 
had continued my membership for a 
time it suddenly dawned on me one 
day that I had entered the grocery 
business and was competing with a 
legitimate line of endeavor—the corner 
grocer. I was doing to him what I 
would resent strongly to have anyone 
undertake to do against me and my 
business. I at once resigned my mem- 
bership. 


About “Co-operative Insurance” 


“The principle holds true as to these 
‘cooperative insurance schemes.’ Why 
should the automobile manufacturer, 
the laundryman, the steel maker and 
other lines’ of business step aside from 
the vocations that they know and un- 
dertake to carry on an insurance busi- 
ness about which they know nothing? 
Why should they not leave insurance to 
institutions that are skilled experts on 


on successfully and dependably? I be- 
lieve that this argument rightly pre- 
sented is bound to get a hearing be- 
cause of its justness, and that is a part 
of my work. Of course, in spreading 
this doctrine for my own company I 
will be serving the stock idea in gen- 
eral. Naturally, we shall welcome 
similar service on the part of other 
companies, for the field is certainly de- 
manding attention. 


Reception Is Encouraging 


“Thus far I have found a most en- 
couraging reception to my work and 
I am convinced that it is practical and 
wili be justified by results. There is 
an amazing amount of ignorance on 
some very important phases of legis- 
lation relating to labor and there have 
been passed some very drastic and far- 
reaching laws within the past few 
months. [I find employers most eager 
for enlightenment along these lines and 
already realize that this phase of my 
effort is certain to be important. And 
as to the relationships between em- 
ployer and employe, an outsider can 
sometimes come into a plant where 
friction is developing and, because he 
is an outsider and known to be impar- 
tial, his voice will be listened to where 


not be heard. The possibilities of 
undertaking are almost astounding, I 

















the subject and are financed to carry it 


the management of the concern would, 
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Bankers Awaken to Need of Fuller 
Coverage—Big Lines Are 
Absorbed 


HOLD-UP BUSINESS GROWS 


Hotels and Business Houses Seek Pro- 
tection—Rates Still Subject of 
Discussion 


NEW YORK, Dec. 16.—The one out- 
standing fact of the year in the bur- 
glary insurance field is the very large 
amount of bank burglary risks that 
have been offered and absorbed by the 
companies. The large amounts in se- 
curities held by the banks for them- 
selves and their customers and the 
great increase in the number of peo- 
ple who have deposited Liberty Bonds 
with safe deposit companies for safe 
keeping have created a field for insur- 
ance that hardly existed before. Many 


bankers have awakened to the fact that 
although there are no legal liabilities 
resting upon them for the safe keep- 
ing of customers’ securities, there is a 
moral responsibility that it is well to 
safeguard through insurance. Quite 
recently a $5,000,000 line of this sort 
has been offered by a bank and has 
been absorbed by the companies. As 
more bankers become converted to the 
desirability of protecfing their moral 
hazard in this way a lucrative field for 
specialists in burglary insurance will 
be available. 


Gain in Hold-Up Insurance 


“Hold-up” insurance is another line 
that has shown big gains in recent 
months, and is a line that companies 
are making a drive for. Up to quite 
recently, for instance, no hotels of 
this city carried inside hold-up insur- 
ance. But the recent robberies of. this 
nature have awakened hctel men to 
the need of adequate protection with 
the result that a brisk demand for in- 
side hold-up insurance has arisen, and 
is being cultivated by the wide-awake 
agents and brokers. The field for mes- 
senger hold-up is very large. Bank- 
ers, brokers, moving picture houses, 
chain stores, all kinds of manufactur- 
ing concerns, in fact all kinds of busi- 
‘nesses that have occasion to send any 
considerable amount of money by mes- 
senger, are good material for solicitors. 

All this means that the companies 
this year will have an unprecedented 
income from burglary insurance; they 
are doing a land office business. It 
is expected that at least two of the 
companies will pass the $1,000,000 mark 
in premium income this year, an event 
unheard of up to this time. 


Rates Sufliciently High 


Apparently rates are high enough to 
assure safety for the companies, On 
mercantile stocks rates were advanced 





truly believe.” 


(CONTINUED ON PAGE 29) 
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WARFIELD RESIGNING 


WILL QUIT ACTIVE BUSINESS 





President of the Fidelity & Deposit Is 
Forced to Quit Due to IIl 
Health 





BALTIMORE, MD., Dec. 16.—Ed- 
ward Warfield, president of the Fidel- 
ity & Deposit, has resigned, to take 
effect the last of this year. He was 
moved to this step by his continued 
ill health. Mr. Warfield is 71 years of 
age. His successor will not be elected 
until the annual meeting in January. 
He will also resign as president of the 
Fidelity Trust Company of this city, 
which is controlled by the Fidelity & 
Deposit. 

Governor Warfield founded the Fi- 
delity & Deposit in 1890 and has been 
the controlling factor in the company 


has been president for 27 years. Mr. 
Warfield has been prominent in public 
life, serving as governor of his state, 
surveyor of the port of Baltimore and 
also was in the Maryland legislature. 
In his earlier years Mr. Warfield was 
a lawyer and newspaper publisher. 


Organized Fidelity & Deposit 


Retiring as the surveyor of ports 
he organized the Fidelity & Deposit, 
having in view the bonding of public 
officials. He traveled over the state, 
appointing the leading agents, and as 
the company expanded he took an ac- 
tive part in organizing the plant in all 
states. The Fidelity & Deposit in its 
earlier years did a trust as well as a 
surety business. Later the Fidelity 
Trust Company took over the banking 
and trust end. He served as governor 
from 1904 to 1908 and while he was in 
that office the Fidelity & Deposit was 
conducted on very conservative lines. 
When he returned, however, he pulled 
out the throttle and inaugurated a 
more vigorous policy. The Fidelity & 
Deposit went into the general casualty 
business, but lost heavily in its opera- 
tions along this line. Later it reinsured 
all its outside lines except surety and 
burglary. The Fidelity & Deposit has 
always been a_ splendid institution, 
highly respected and well  ballasted. 
Governor Warfield is held in the high- 
est esteem by all who know him. 


Virginia Federation Elects 


RICHMOND, VA., Dec. 16—The Insur- 
ance Federation of Virginia was reor- 
ganized here this week, a new set of 
officers being named in place of those 
who have been serving temporarily for 
several months. Those chosen are: 
Charles I, Lunsford, Roanoke, president; 
Coleman Wortham, Richmond,  vice- 
president; Robert Schaefer, Richmond, 
secretary-treasurer. Mr. Lunsford oper- 
ates a general agency in Roanoke. Mr. 
Wortham is a member of the firm of 
Davenport & Company, general agents at 
Richmond for the Liverpool & London & 
Globe. Mr. Schaefer is manager at Rich- 
mond for the Fidelity & Casualty. These 
with the following comprise the board 
of, directors: P. S. Powers, Richmond; 
W. O. Perry, Staunton; C. H. Cuthbert, 
Petersburg; Charles G. Holland, Dan- 


ville; Rufus Parks and W. P. Dodson, 


Norfolk; Charles G. Taylor, Jr., 
mond. 
the Atlantic Life. 


Rich- 





Lion Bonding Meeting Called 


President Gurney has called a meeting 
of the stockholders of the Lion Bonding 
The Lion 
expects to close 1919 with $1,000,000 in 


& Surety in Omaha, Jan, 12. 


premiums. 


Edward D. Sadler, assistant manager 
of the metropolitan branch of the Ameri- 
in New York, has been ap- 

pointed manager of the company’s Brook- 
lyn office, succeeding Edward Poole, de- 
Mr. Sadler has been in the em- 
ploy of this company for more than 18 
He is succeeded as assistant man- 
ager of the metropolitan branch by Louis 
Papen, who entered the company’s serv- | 


can Surety in 


ceased. 


years. 


ice in 1904, 


Mr. Taylor is vice-president of 








id WITH BURGLARY UNDERWRITERS 














TO INCREASE DWELLING RATE 





Burglary Underwriters Association 
Will Hold an Important Meeting 
in New York 





NEW YORK, Dec. 17.—The meet- 
ing of the Burglary Underwriters As- 
sociation tomorrow promises to be im- 
portant because it will discuss proposed 
increase in dwelling burglary rates all 
over the country outside of Chicago. 
It is figured that the Chicago rates are 
taking care of the situation. or rather 
the elimination of the $500 policy is 
doing it. In other words, the holder 
of the $500 policy is paying consider- 
ably more than ever before, so that 
most of the $500 policyholders have 
changed into policyholders of $1,009. 
It is figured that there has been an in- 
crease of 50 per cent in the burglary 
losses throughout the country and 
there has only been a 10 per cent in- 
crease in rates. Burglary companies 
have felt the pressure and now declare 
the time has come to make the rates 
commensurate with the higher losses. 
It is also probable that one of 
the main subjects for discussion will 
be the attitude of companies toward 
covering liquor stocks in private resi- 
dences or apartments and the basis of 
loss settlement. Many companies, in 
analyzing burglary losses since July 1, 
find that liquor stocks are eagerly 
sought after when a house:is burglar- 
ized. Almost all the companies are in- 
sisting on settling these losses at the 
cost price. Owing to the seriousness 
of the situation many of the underwrit- 
ers feel that some special action should 
be taken thereby requiring an extra 
premium for covering liquor stocks or 
exempting them entirely for coverage 
er placing a limit on the amount cov- 
ered. 








Big Bank Burglary Policy 


Clinton R. Wilson of Fort Wayne, Ind., 
general agent for the United States Fi- 
delity & Guaranty, issued a bank bur- 
glary policy to the First & Hamilton 
Bank of that city amount to $1,000,000. 
The policy covers the safety deposit 
boxes in the bank, It covers each indi- 
vidual box to the amount of $100,000. 


bank felt that it was necessary to pro- 
tect its safety box holders. 


RECORD BUSINESS IN OMAHA 








One Agency Writes More in Week 
Than in Any Six Months Before— 
Crime Wave Is Cause 


OMAHA, NEB., Dec. 17.—The un- 
precedented crime wave in Omaha, con- 
sisting largely of residence burglaries 
and holdups, has created a demand for 
this class of insurance that is literally 
breaking all records, according to local 
insurance companies. 

During the past week one large firm 
announced that it had written more 
burglary and holdup insurance in ten 
days than in any previous six months 
of its history. The numbers of appli- 
cations and the size of the policies are 
astonishing to the companies. Calls 
are also coming in large numbers from 
small cities and towns out in the state, 
where until recently there was practic- 
ally no demand for burglary insurance. 
Local companies are talking seriously 
of an immediate raise in rates on this 
class of protection. 








May Require Coinsurance 

NEW YORK, Dec. 16.—Agreement 
having been reached by the mercantile 
committee of the Burglary Insurance 
Underwriters Association as to the adop- 
tion of the 80 per cent coinsurance 
clause, for attachment to all policies 
used in Greater New York covering upon 
certain classes of mercantile risks, the 
matter will shortly be presented before 
the full association membership for 
consideration and, it is confidently 
anticipated, will be approved.. The un- 
precedented demand for silks that has 
obtained for some time has induced mer- 
chants to buy stocks largely in excess 
of current needs, with the result that 
values in the manufacturing establish- 
ments and retail stores have increased 
enormously. While insurance is freely 
sought the individual line offerings are 
nothing like what they should be and 
fall far short of the losses upon this 
particular form of hazard. It is to rem- 
edy this situation that underwriters fa- 
vor the mandatory use of the coinsurance 
clause. 





Jesse S. Phillips, superintendent of in- 
surance for New York, addressed mem- 
bers of the Casualty & Surety Club of 





There have been an unusual number of 
bank burglaries in the country and the 


New York at their annual dinner Wednes- 
day night. 
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CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


Emp.toyvers INDEMNITY CORPORATION 
KANSAS CITY 


CHICAGO 


Insurance Exchange 


OHIO CASUALTY’S PLAN 


TO WRITE AUTOMOBILE LINES 





Backed by Prominent Business Men of 
Hamilton, Ohio, It Has Good 
Running Start 





The Ohio Casualty now being er- 

ganized at Hamilton, Ohio, with 

$200,000 capital and $100,000 surplus, 

will specialize on full coverage auto- 

mobile. This will be the first Ohio 

stock company organized for automo- 

bile business alone. The stock is being 

sold at 11%4 with no promotion expense 

and no high pressure stock selling 

salesmen. The business men at Ham- 

ilton and vicinity are solidly back of 

the company. The main factors in the 

organization are Ben D. Lecklider and 

Howard Sloneker, who are well known 

insurance men of Hamilton. Almost 

half of the stock is now sold. The 

policy of the management is to place 

as much stock as possible with those 
who will become agents. Already the 
company has pledged 100 agents. 

These are located in Ohio and Indiana. 

Hub of Automobile Use 

The management calls attention to 
the fact that 50 per cent of the total 
number of almost all automobiles in 
the United States are located within a 
radius of 500 miles of the home office 
of this company. The par value of the 
stock is $50. 

Mr. Lecklider was associated with 
the Union Central Life for thirteen 
years, was active in war work, went to 
France during the war and engaged in 
Y. M. C. A. work there. Mr. Sloneker 
has specialized on automobile insur- 
ance, organized the Union Mutual of 
Hamilton and is its secretary and man- 
ager. Martin J. Wys, assistant secre- 
tary of the company, is special] agent of 
the Union Mutual. Among the direc- 
tors are Don Fitton, assistant cashier 
of the First National Bank of Hamil- 
ton; S. M. Goodman, of the American 
Rolling Mill, also former secretary and 
treasurer of the Champion Coated 
Paper Company; Charles Sohnzen, 
manager of the American Malt & 
Grain Company, and bank director and 
Cyrus J. Fitton, who is general coun- 
sel. Ohio now leads in number of 
automobiles, so the company will in- 
'tensively organize its home state and 
make a strong bid for Ohio business. 


Bessey With Employers Mutual 
Following a meeting of the directors 
of the Employers Mutual of New York 
it was announced that John M. Bessey 
had been appointed general manager to 
fiji the vacancy created by the resigna- 
tion of R. M. Ferguson. Mr. Bessey will 
assume his new duties Jan. 1. James E. 
Wheelin, former assistant secretary, has 
been appointed secretary. Mr. Bessey 
has held the office of general manager 
of the National Association of Mutual 
Casualty Companies since September, 
1918. Prior to his connection with the 
National association Mr. Bessey was as- 
sociated with the Integrity Mutual Cas- 
ualty of Chicago, as actuary and assist- 
ant treasurer. He was employed for 2 
number of years as actuary for the Wis- 
consin insurance department. 


Johnson with the International 

LOS ANGELES, CAL. Dec. 17—Emil 
Johnson of San Francisco has been 
elected secretary of the International 
Indemnity of Los Angeles, succeeding 
H. Perk, Jr., who resigns to engage in 





the brokerage business at Los Angeles. 





ment of a Casualty Insurance 


National Underwriter. 








OFFICE MANAGER WANTED 


A Casualty Insurance General Agency situated in the Middle West 
desires a man who is fully trained and experienced in the manage- 


full particulars concerning previous connections, also state age and 
salary desired. Strictly confidential. Address 9-A, care The 


Office. Application must contain 


Mr. Johnson has spent his entire busi- 
ness life with the former Pacific Surety, 
entering that company’s service in 1898 
and becoming assistant secretary in 
1905. Since the company discontinued 
business in 1915 he has had charge of 
liquidating its affairs. 


W. J. Gardner, Pacific Coast manager 
of the Ocean Accident & Guarantee, is 4 
New York City visitor this week. 
reports a prosperous year for the cor- 
poration in his territory, and confidently 
anticipates that the succeeding twelve 
months will prove still more satisfac- 
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Need of Elevator Insurance 


A very graphic and tragic illustration 
of the need of public liability and elevator 
insurance was shown in the accident that 
befell one. of the women employes of the 
NortH AMERICAN ACCIDENT in the Rook- 
ery building in Chicago last week. This 
young woman was endeavoring to step 
into the elevator from the floor where 
the local elevators stop and the express el- 
evators start. The elevator started up 
and the young woman swung into the 
shaft, falling eight stories and sustaining 


fatal injuries. 

Just how the accident occurred was 
not known. However, it shows that ac- 
cidents of this kind are liable to happen 
where elevators are used. In this case 
the door of the elevator could not have 
been securely locked or there was care- 
lessness in some regard. The incident 
can well be utilized to show all responsi- 
ble for elevator operation the necessity 
of adequate protection. Elevator in- 
surance is a good line to sell. 


Getting Into Casualty Field 


Casuatity people are interested in the 
announcement that the INsuRANCE Com- 
PANY oF NortH America, the oldest fire 
company in the country, which started 
in business in 1792 and has been very 
progressive and active for the last few 
years, has decided to organize a casu- 
alty running mate with at least $500,000 
capital and $500,000 surplus. It may 
be that these sums will be doubled. 

The North America is one of the 
giant fire and marine companies that 
stand high in the business. Its agents 
have suggested that if this big com- 
pany would back a casualty institution 
it could command at once a fine volume 
of business. The Nort America is 
one of the leading companies writing 
an automobile floater business. This 
will give it a fine casualty automobile 
business at once. 


The Agent 


Tue change in the attitude of the 
public toward the insurance agent is 
emphasized by ComMMIssIONER Darst of 
West Virginia in a recent bulletin is- 
sued by his department. He says that 
there was a time when the public 
looked upon the insurance agent as 
more or less of a nuisance, but condi- 
tions have changed, and the failure of 
state life insurance in Wisconsin and 
the conditions in the War Risk In- 
surance Bureau have clearly demon- 
Strated the public necessity for agents 
in the insurance business. No matter 
how cheap or attractive the proposi- 
tion may be, it must be brought home 
by the personal touch and persuasive- 
ness of a live agent. 

The great life insurance companies 
would not long survive if it were not 
for the efficient agency forces they 
have built. up throughout the country. 
Agents will not let the people forget 
the lessons taught by the war and the 
influenza epidemic in regard to the 
value of life insurance, and the big 
volume of business written in the last 
six months is attributed to the fact 
that they are always on the job. 

The same thing is true to a consid- 


The action of the NortH AMERICA 
presages no doubt the entrance of 
other fire companies into the casualty 
field. Many of them are now active in 
that line. President Henry Evans of 
the CoNnTINENTAL fleet not long since 
announced that his organization was 
thinking of organizing a casualty com- 
pany, and the Home of New York is 
said to have had such a move in con- 
templation. It would not be surpris- 
ing to see the Nortu British & MeEr- 
CANTILE, the NorTHERN ASSURANCE and 
the PHOENIX oF ENGLAND arrange for 
auxiliary casualty companies on this 


side. The Hartrorp Fire, Lonpon & 
LANCASHIRE, NorwicH Union, Royat, 
CoMMERCIAL Union and Luiverroot & 


Lonpon & Gtose already have casualty 
companies established in this country. 
Others doubtless will follow. 


a Necessity 


erable degree in other lines of insur- 
ance. Many business houses, homes 
and factories would be without ade- 
quate protection were it not for the 
insurance agents. As a class they are 
men of high character and responsi- 
bility. Summarizing the public’s debt 
to the agent, Mr. Darst says further: 

We could not get along without them. 
They are almost partners in our business 
and joint owners of our property. They 
do not let our policies lapse, but remind 
us of the needed insurance. Thousands 
would let their policies lapse were it not 
for the watchful and vigilant agent. 
True, it is his business, but at the same 
time they are our friends and public 
servants, and they are constantly pro- 
tecting us and caring for the insuring 
public. They are helpful in advising us 
as to proper building methods to lower 
our fire hazards and indirectly our rates. 
A good reliable insurance agent is a 
blessing to the community in which he 
lives. 

Much has been said, and rightly, about 
what the insurance companies did to help 
to win the great war. But the insurance 
agent was also constantly on the job, 
and his war work activities were no less 
noteworthy than those of his company 
if not spectacular. 

We take off our hats to the insurance 
agents of the country, who belong to a 
great profession and are now at last 
rightfully recognized as public servants 
and benefactors, and as a necessity in 
our complex business life. 


Soliciting Flywheel Insurance 


This is a good time to solicit fly 
wheel insurance. The other day the 
explosion of a 15 ton fly wheel at the 
Penn Iron & Sreet Corporation at Lan- 
Caster, Pa., killed oné man and injured 
six others. Flying pieces wrecked the 


puddling mill of the plant. Accord- 
ing to the inspector the governor on 
the engine became jammed allowing 


the machinery to run wild. Escaping 
steam caused injury to many by- 
standers. 





GLASS RATES RAISED 


——_. 


MOORE SENDS OUT SCHEDULE 





Question of Reversion in Chicago and 
Cook County Is Still Under 
Consideration 


Material increases in plate glass rates 
throughout the country are made in 
the new schedule just sent out by W. 
F. Moore, plate glass rater. Except 
in Greater New York the new rates be- 
come effective December 20 for new 
business and on February 1 for old 
business. The increases are made on 
the basis of the old zone rates. In New 
York the new rates became effective 
for new business December 5, and for 
renewals January 1. The increase av- 
erages about 75 percent in the Manhat- 
tan district, which is considerably 
more than in any other part of the 
country as New York was not included 
in the raise which was made some time 
ago for the rest of the country. 


Cook County Not Included 


Chicago and Cook County were not 
included in the schedule sent out. The 
question of a revision for that dis- 
trict was considered at a meeting in 
New York Tuesday, but some time 
must elapse before the schedules are 
completed. 

Chicago conditions are badly compli- 
cated at the present time. Agents of 
conference companies say that an in- 
crease is absolutely necessary to meet 
increasing costs of glass and other con- 
ditions which have rendered Chicago 
business of doubtful value to the com- 
panies, but at the same time they have 
to meet the competition of several com- 
panies which are writing business at 
considerably below conference rates. 


Merit Rating System Used 


The Iowa Bonding and the American 
Bonding are both using the “merit 
rating system,” rating their own risks 
without regard to the conference class- 
ification. The Chicago Bonding has 
been writing at about 12% per cent 
below manual rates on the better risks 
and putting a prohibitive rate on the 
“danger zone.” The Lion Building has 
been writing below manual rates, ad- 
mittedly without making a profit, as 
an advertising proposition and only in 
cases where it gets other lines. 


Prices Advanced Repeatedly 


The raise in rates seems fully justified 
on the basis of replacement costs. There 
have been three advances in plate glass 
trices since July 17, aggregating about 
70 percent. Prices have increased more 
tian 200 percent since 1917. Installation 
costs were practically doubled by the 
advance granted to the glaziers when 
the Chicago building trades strike was 
settled. Some of the agents have been 
assured that the crest of the price wave 
has been reached, and that plate glass 
prices will not go any higher than they 
are at the present time, but it is con- 
sidered certain that the decrease will be 
very slow and it will be a long time be- 
fore prices get back to their old level. 
The glass factories have been for some 
time far behind their normal production 
and were set back still further by the 
delay incident to the coal strike. 


“Glass Famine” in Chicago 


Chicago has been experiencing prac- 
tically a “glass famine” recently. It is 
estimated that the glass shortage in the 
country will amount to 2,000,000 feet. 
In Chicago the big plates have been 
especially hard to obtain. In some cases 
where there have been losses on such 
plates the owners face the alternative 
of remodeling their show windows so as 
to use smaller plates or accepting a cash 
settlement from the companies. As a 
result of this condition there has been a 
strong movement for conservation of 
glass, as well as the fuel and other ne- 
cessities. It is considered probable that 


if property owners who have only small. 


cracks in windows insist on immediate 
replacement, conditions will soon reach 
the point where there will be no glass 
to replace the windows which have act- 
ually been blown out and which will 











PERSONAL GLIMPSES 
OF CASUALTY MEN 
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L. A. Tarrell, since 1911 chief exam- 
iner for the Wisconsin Industrial Com- 
mission, has presented his resignation 
to take effect Jan. 1. He will join 
the staff of the Lumbermen’s Mutual 
Casualty of Chicago as attorney. Upon 
the organization of the Industrial Com- 
mission in 1911 Mr. Tarrell was se- 
lected as chief examiner and although 
continually advanced in salary resigns 
to accept a more remunerating posi- 
tion. For a time he practiced law with 
former state senator H. C. Martin of 
Darlington and shortly before Senator 
Martin’s death joined the staff of the 
Wisconsin Industrial Commission. As 
chief examiner of the workmen’s com- 
pensation law, Mr. Terrell has held 
hearings monthly in most of the cities © 
of the state where claims of working 
men regarding accidents were up for 
consideration. 





William F. Turner, one of the Trav- 


elers’ efficient special agents, an- 
nounces his association with Van 
Houten & Sherwood Company of 


Jersey City. The company has been the 
Hudson county representative of the 
United States Fidelity & Guaranty for 
its surety department for many years, 
and had an agency of the Travelers 
for casualty lines. 

The two departments have been 
merged in one by the acceptance of a 
general writing agency from the 
United States Fidelity & Guaranty 
for Hudson county. This department 
will be under the direct supervision of 
Mr. Turner. 

Van Houten & Sherwood Company 
is well known in New Jersey as one of 
the oldest fire agencies, the business 
having been established for half a cen- 


tury. Its 50th anniversary will be ob- 
served in an appropriate manner in 
1920. 


Harry S. Byrne, resident manager of 
the Omaha office of the Fidelity & De- 
posit whose chief hobby is politics, was 
in attendance at the meeting of the 
republican national committee in 
Washington last week. 


Edward Poole, manager of the 
Brooklyn office of the American Surety 
died Dec. 10, after only a few days’ 
illness. Mr. Poole entered the com- 
pany’s employ in the Brooklyn office, 
March 17, 1899, as office boy. He was 
made acting manager April 15, 1913, 
and manager May 26, 1913. 


Arthur M. Willis, past supreme war- 
den of the New England Order of 
Protection and formerly a member of 
the executive committee of the Fra- 
ternal Congress, has been appointed 
associate superintendent of the fra- 
ternal order department of the United 
States Fidelity & Guaranty at the 
head office. A. D. Patrick is superin- 
tendent of the department. 








have to stay boarded up for several 
weeks. It is urged therefore that de- 
mands for glass should not be pressed 
unless the case is urgent in nature, 


Outlook Bad This Winter 


The experience of the companies in 
Chicago last winter was fairly good, as 
the winter was mild and open, but with 
severe weather starting in so early this 
year, and two bad wind storms recently, 
the indications are that the present win- 
ter will show a much heavier loss ratio. 

The “natural hazards” are, moreover, 
responsible for a minority of the losses 
in Chicago. Strikes and business rival- 
ries are responsible for more breakage 
than wind or cold weather and they have 
been particularly numerous this year. 


Frink B. Reghel has gone with the 
Detroit office of the Travelers Indemnity, 
doing special agency work in burglary 
and plate glass. John E. Cummings has 
been assigned to the Peoria, Ill., office 
as steam boiler special agent. 
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SUPER - SERVICE 


Surety Producers 
Who Appreciate Underwriting Service 


Address 


Fidelity and Deposit Company 
of Maryland 


Baltimore 
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“GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Comptied Under Laws of New York, Pennsylvania and Georgia 


GEORGIA. 
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It will be 


We are issuing all forms of 


Life, Health and Accident Policies 


Perfect Personal Protection 


gest, greatest, best paid business in the world? 
be our rt a ened to give you more Information. 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H. ROWE, Presipet 
HOME OFFICE 


JACKSONVILLE, ILLINOIS 
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DES MOINES TO GET MEETING 





Mid-Winter Session of the Health & 
Accident Underwriters Confer- 
ence Set for Feb. 24-26 





CINCINNATI, O., Dec. 16.—W. R. 
Sanders, secretary of the American 
Liability and chairman of the executive 
committee of the Health & Accident 
Underwriters Conference, announced 
today that the mid-winter meeting of 
the conference will be held in Des 
Moines, Ia., Feb. 24-26. Hotel head- 
guarters will be announced later. 

Des Moines, which has serious as- 
pirations as the western Hartford of 
the insurance world, says it is no more 
than right that the mid-winter con- 
ference be held there, as there are 47 
company home offices in the city, many 
of them important factors in the Con- 
ference, and Des Moines is anxious 
that H. & A. men from all over the 
country shall see and realize what an 
important insurance center it is. 

A committee of the local under- 
underwriters, headed by E. C. Budlong, 
vice president of the Bankers’ Acci- 
dent and secretary of the Conference, 
will take care of all hotel reservations 
for intending attendants. 

Those at the conference also will be 
interested in the Brown hotel, owned 
by Ernest W. Brown, of the Interstate 
Business Men’s Accident Association, 
who has built his house on top of the 
16-story hotel it which bears his 
name. 





Silk Company Covers Employes 
NEW BEDFORD, MASS., Dec. 16.— 


The National Spun Silk company, operat- 


fing the Oneka mills of this place, has 
taken out insurance policies for its 6,000 
operatives, covering death, accident and 
sickness. The life policies are for $500 
for employes of one year standing, in- 
creasing to a maximum of $15,000. The 
sickness benefits begin on the eighth 
‘day. For unmarried employes 50 per 
cent of the weekly wage is allowed; for 
married employes without children, 60 
per cent; married employes with one 
child under 16, 65 per cent; with two 
children, 70 per cent; three children 75 
per cent, and with four children, all 
under 16 years, 80 per cent. 





Preparing for the Meeting 
) DES MOINES, IA., Dec. 17—Hawley, 
Budlong, Miner, Brown, Hills and Haines 
jall live in Des Moines—which is one of 
‘the reasons why they are very busy men 
these days, in preparation for the big 
days, Feb. 24, 25 and 26, when the mid- 
winter meeting of the Health & Accident 
Underwriters Conference will bo teld 
here. It will be the first meeting of the 
conference to be held west of Chicago, 


jand a 100 percent attendance of disabil- 
yj ity men from the midwestern states is 


to be expected. 





Ocean’s New Policy 

Quite the latest at this time of writing 
in the personal accident field is the con- 
tract known as the “Simplex Disability 
Policy,” issued by the Ocean Accident & 
Guarantee. For an annual premium 
ranging from $15 to $20.50, according to 
the age and classification of the assured, 
the policy promises indemnities of $7,500 
for loss of life, both hands or both feet, 
one hand and one foot, sight of both 
eyes, one hand and the sight of one eye, 
one foot and the sight of one eye; $4,500 
for the loss of an arm or a leg; $3,750 for 
the loss of either hand or foot or sight of 
one eye, and $1,785 for loss of a thumb 
or index finger. In the event of claim as 
the result of a travel accident the above 
indemnities would be doubled. Claims 
will be paid for losses occurring within 


j twelve months after the happening of 
jan accident, 
| disability. For total disability the con- 


regardless of continuous 


tract will pay a weekly indemnity of $25, 
or $12.50 a week if the disablement be 
partial. Furthermore, $25 a week will be 
paid for disability resulting from illness. 
Other features include coverage while a 
passenger in a taxicab or a motor bus; 
hospital expenses or graduate nurse ex- 
penses for fifteen weeks. 





A NEW ADVERTISING SCHEME 





North American Accident Literature 
Will Advertise All Lines of 
Insurance P 





A new step in co-operation with 
agents has been adoptea by the North 
American Accident. The company will 
provide all of its agents with what it 
calls “Co-operative soliciting literature 
service.” This is “direct-by-mail pros- 
pect plan.” 

The service consists of providing 
agents with advertising literature, ad- 
vertising not accident insurance alone, 
but all lines of insurance. It is directed 
to the idea of establishing the local 
agent as the insurance factor in his 
community. Each piece of literature 
is a large folder, graphicaily illustrated. 
Each picture illustrates one of the fol- 
lowing lines: Fire, automobile, strike, 
riot and civil commotion, and tornado, 
and in the center of the folder spread 
devoted to accident and health insur- 
ance. The pictures alone are intended 
to tell the story, but a strong written 
explanation is given in conjunction de- 
signed to open the way for a follow- 
up interview. While the illustrations 
are gotten up illustrating the needs of 
various lines on insurance, the personal 
hazard is depicted in each, so that it 
all tends to sell accident insurance. 

H. A. Luther, second vice-president of 
the company, who is working on the 
plan, states that for the agent to get 
up a similar campaign would have a 
preliminary cost of approximately $1,- 
000. The North American is offering 
its plan to local agents everywhere 
and the literature advertising all lines 
is being furnished free to them upon 
the sole condition that they place their 
accident business with the North Amer- 
ican. 





Enters Local Agency 


A. J. Fish, formerly with. the Bankers 
Casualty of Minneapolis at Madison, 
Wis., has entered the local agency busi- 
ness at Fond du Lac, Wis., in partner- 
ship with Harry T. Hierl. The firm will 
specialize in health and accident insur- 
ance. 


Accident Experience Satisfactory 


All companies writing personal acci- 
dent business, it is understood, are satis- 
fied with the experience of the class dur- 
ing the year now rapidly drawing to a 
close. Not only has a greater volume 
of business been written, but the loss 
record thereon has been materially bet- 
ter than that had in 1918, when the in- 
fluenza epidemic was productive of so 
many claims. The companies seem as 
far away as ever from the formation of 
standard accident policies, the committee 
having the subject in charge apparently 
being unable to reconcile the objections 
of two prominent offices to the uniform- 
ity idea. 


Kansas Rules Out Life Companies 


TOPEKA, KAN., Dec. 16—Commis- 
sioner Travis has announced that life 
insurance companies writing accident 
business will not be relicensed in Kansas 
next year. His decision is regarded as 
notice to the companies to get busy and 
secure a change in the law at the special 
session of the legislature so that that 
class of business may be continued. 





Tourists Seek Coverage 


An active demand for policies from 
parties planning foreign trips is reported 
by accident insurance writing companies; 
the applicants in the great majority of 
cases being business men bound for 
South America or Continental Europe in 
connection with business development 
schemes. Restrictions attached to poli- 
cies during the war period have been 
eliminated, and all offices are now writ- 
ing upon a prewar basis. It is antici- 
pated that when tourist travel opens uP, 
the rush to see the battlefields of the 
old world will be unprecedented, and 
casualty underwriters are preparing to 
handle it. 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representing a 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 




















THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 

Self-filling without a 

r sac. 


Senw for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lJowa 
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1109-10 Mutual Bide, y Richmond, Va. 
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| and honest insurers. 


would lead to many crimes of violence 
and against property. These conditions 
he described as: The high cost of all ne- 
cessities of life; the decreasing earning 
power of labor as compared with war 
times; the decrease in the demand for 
labor and for office help; the release of 
— ‘|number of men from military service, 
and the sympathetic—and natural—at- 
titude of the courts in dealing with 
criminals who have seen military 
service. 


amply fulfilled, and to his list of eco- 
nomic causes recent experience adds 


MANY BANK BURGLARY 
RISKS BEING WRITTEN 


(CONTINUED FROM PAGE 25) 
recently in Philadelphia, Detroit, Min- 
neapolis, Buffalo, Cleveland and To- 
ledo because of continued unfavorable 
experiences. Whether or not raising 
rates will result in a low loss ratio is, 
as always, a moot point with under- 
writers. To unduly raise rates tends 
to keep away desirable risks, while 
high rates are no deterrent to dishonest 
folk. The question of an adequate rate 
is on all fours with that of a living 
wage, and both greatly resemble a dog 
in its favorite pastime of chasing its 
tail. The higher the loss ratio, the 
higher the rate must be; and so also 
the higher the cost of living, the higher 
the wage must be. And so we go round 
and round. As regards rates, there are 
those who hold that the reasonable 
solution is in the establishing of proper 
standards for risks, the flint-faced re- 
fusal of all risks that do not meet this 
standard. If this could be established 
and held to it would seem to promise 
satisfactory results to both companies 


New Plan in Kansas City 


To meet a condition that has always 
been unsatisfactory in Kansas City the 
companies have adopted a new plan. 
On residence burglary risks they will 
now issue nothing but the coinsurance 
form of policy, and intend to give this 
plan a fair trial. Rates‘have not been 
advanced, but it is hoped that by in- 
ducing policyholders to carry more in- 
surance through the abandonment_o 
the open policy, losses will be reduced. 

As regards insurance on mercantile 
stocks, there is a tendency to go slow 
on rare and valuable goods. The ex- 


perience on silk has been bad for the | 


past two years, and so has the expe- 
rience on auto tires for the past year. 
This.class of goods is always sure of 
a ready sale at close to its value. The 
wise underwriter insists that all mer- 
cantile risks be adequately protected 
by alarms or other safety devices. 

Insurance on liquor stocks is, of 
course, at a low ebb, since stores no 
longer—avowedly at least—carry liquor 
in stock. The chief difficulty that 
would confront companies on losses 
from warehouses would be to fix a 
value on the liquor. The general opin- 
ion is that the cost only should be al- 
lowed in the case of loss. 


Riot Coverage in Demand 


The writing of burglary insurance to 
cover “strikes, riot and civil commotion” 
is receiving the serious consideration of 
the companies. There is a big demand 
for this coverage which must be met, and 
ways and means will be devised to pro- 
vide proper rates for this insurance. This 
risk is now covered by endorsement on 
the policy at an arbitrary rate, the ade- 
quacy of which is susceptible of serious 
discussion. This promises to be a big 
field for the agent and broker, who 
should keep well posted as to its possi- 
bilities. 


Too Easily Satisfied 


As regards the so-called “crime wave,” 
of which we read each day in the pa- 
pers, it is interesting to recall that as 
far back as last February S. B. Brewster, 
assistant secretary of the American 
Surety and manager of that company’s 
burglary department, gave it as his opin- 
ion in The Bulletin that the country was 
approaching, or perhaps had already 
reached, an economic condition which 


No Decrease in Crime Likely 
Mr. Brewster’s prophecy has been 





Automobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 





J. C. O. MORSE, President 
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i. CAPITAL ONE MILLION DOLLARS 
Emory H. English, Presidert Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY 


Semi-Annual Statement, June 30, 1919 
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, $1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 
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American Indemnity Company 


CASH CAPITAL - - - — $ 600,000.00 
ASSETS—-OVER - - - - = = 2,000,000.00 
This Company was examined by the New York Insurance Department as of June 
30, 1919. The examiners stated in part: 
“The Company is in a sound financial condition. Its funds 
are well invested, its reserves are ample and its affairs are 
efficiently managed. Claims are promptly settled and policy 
holders and claimants receive fair and equitable treatment.’ 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 














Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY B OND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 








WANTED 


A reliable General Agent for Cincinnati and Toledo territory. 
To a producer and organizer of proven ability we have a very 
attractive proposition of SALARY & COMMISSION contract. 
If interested write at once. 


P.O. BOX 811, DAYTON, OHIO 














THE NATIONAL BUSINESS MEN’S | ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Acci¢'ent and Health Insurance for business and profes- 


’ sional men; cost $9.00 quarterly. No other Company writes our 


INCOME ‘policy. Ask for folder describing it. Prompt and liberal 


claim settlements mpade. : : : : : : : : ¢ $ ¢ ? 3 ¢ 32 





Representatives Wanted in Ohio 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 





REILLY, MOORE & McGINNIS, INC. 
GENERAL INSURANCE—FIDELITY & SURETY BONDS 


Commerce Building, Kansas City, Mo. 


OPEN FOR GENERAL AGENCY IN COMPANY WRITING 
CASUALTY AND BONDS—WORKMEN'’S COMPENSATION 
AUTOMOBILE INSURANCE 


Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Employers Indemnity Corporation 











Accident Re-Insurance Underwriter. 


EMPLOYER’S LIABILITY: 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14,776,570.68 SURPLUS, $2,490,262,08 


THOS, E, HANLON, Gen, Agt, Ohio, East, Ky, W. Vay Tenn, First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen, Apts, Ind, and Ry, 


Lemeke Annex, Indianapolis, ht GEO, A. GILBERT, Res, Mgr, IIL and Towa, Ins, 


Exchange Bldg,, Chicago, Ill; CHAS. H. GARRISON, State Ag. Mich., Majeati Bidg,, 
Detroit; LOYAL DURAND, Gen, Agt., Wisconsin, Wells Ide, Milwaukee; F. D, 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen, Agts., Commerce ‘“- Kansas City, Mo.; LOVE-HASKELL 
COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb; JAMES & 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio, 


Republic Casualty Co. 


PITTSBURGH, PA. 




















Writes All Lines of Casualty Insurance 


and Surety Bonds 
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§ “Federal Savings*and Insurance Co. § 
FOUNDED 1889 
! INDIANAPOLIS | 
Specializing 6n monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 


Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois. 
nm es See 


Our Victory Policy Will Interest You E 








other and more sinister causes. Until 
the country returns to a more settled 
state, a marked diminution in crime can 
hardly be expected. Housebreaking, 
store burglaries and safe _ crackings, 
bank burglaries and highway robbery 
are among the crimes that aflord a 
rather easy way for men of criminal 


——___ 
—: 


bent to make a haul. A recognition of 
these facts indicates the large field for 
insurance that is now presented ang 
which ought to be taken advantage of 
by the agent and broker. The daily pregg 
keeps the public informed of the danger; 
it is for the insurance salesman to take 
advantage of the opportunities offered, 














WORKMEN'S COMPENSATION 











TO CREATE CENTRAL BUREAU 





Will Establish Office to Handle In- 
spection and Rating Work on 
Coal Mine Risks 





A meeting of both stock company 

and mutual officials was held last, week 
in New York under the auspices of the 
National Council On Workmen’s Com- 
pensation for the purpose of discuss- 
ing a more satisfactory handling of 
compensation business on coal mine 
risks. After considerable discussion it 
was decided to establish a national in- 
spection and rating bureau to be de- 
voted exclusively to the giving of 
inspection and rating service to coal 
mine risks. It was the unanimous opin- 
ion of those who participated in the 
discussions that a central inspection 
bureau was necessary to insure a 
proper handling of coal mine business. 
A committee of six was appointed con- 
sisting of three stock company officials 
and three officers of mutual companies 
to work out plans for the creation of 
a bureau which will operate entirely 
within the National Council on Work- 
men’s Compensation. 
_ It is believed that when this bureau 
is established and a corps of inspectors 
and raters traveling out of a central 
office is in working order, there will be 
effected a,considerable saving on in- 
spection work which should resuit in 
a rate reduction on coal mine risks. 
For several years there has been some 
dissatisfaction on the part of coal op- 
erators over the manner in which their 
compensation business has been han- 
dled and it is the opinion of those who 
have studied this phase of the business 
that a specializing bureau will operate 
to the greater satisfaction of both the 
coal mine property owners and the 
companies writing workmen’s compen- 
sation insurance on these properties. 


Married; Can’t Get Minor’s Benefit 
OKKLAHOMA CITY, OKLA,, Dec, 16— 
A man Who is married and supports a 


family from his wages, although under 


age, cannot claim the benefits reserved 
for dependent minors under the Okla- 
homa workmen’s compensation law, ac- 
cording to a decision last week by W. C. 
Jackson, chairman of the state indus- 
trial commission, in dismissing the 
claim of Lloyd Henry, employee of 
Armour & Co., for compensation. 








To Investigate Ohio Fund 


Actuary S. H. Wolfe of New York has 
been retained by the joint legislative 





committee on administrative reorganiza. 
tion of the Ohio legislature to make an 
investigation of the Ohio state insurance 
fund so that proper recommendations 
can be made to the legislature. Public 
hearings will be given so that those in. 
terested may be heard, The state in. 


| dustrial commission has charge of the 


state fund. There was no public in. 
vestigation made of it until recently 
when Deputy Commissioner E, 4, 


Downey of Pennsylvania and Actuary. 


M. M. Dawson of New York, both favor. 
ing state insurance funds, were called in 
to make an audit. Mr. Wolfe is inde- 
pendent in his ideas and there will be 
much interest in his examination. 





No Result at Meeting 


NEW YORK, Dec. 17—Conferences 
looking to effective cooperation between 
the National Council of Workmen’s Com- 
pensation Insurance and the National 
Bureau were held yesterday, but without 
definite result. ; 





New Virginia Coal Mine Rate 

RICHMOND, VA., Dec. 16.—The basic 
compensation rate for coal mines in 
Virginia for 1920 will be $3 with a 
minimum of $2. So Commissioner But- 
ton has notified companies writing com- 
pensation in this state. This rate was 
fixed following a hearing at which oper- 
ators and company representatives pre- 
sented respective arguments. The pre- 
vailing rate is $5 with a minimum of 
$2.10. 





Executive Covered in Nebraska 


OMAHA, NEB., Dec. 17.—Compensa- 
tion of $12 per week for 200 weeks has 
‘been allowed by the state labor depart- 
ment to the heirs of Ira Lee, a partner- 
ship owner of a garage at Kimball, 
Neb., who was killed while in the em- 
ploy of his own establishment by a gaso- 
line explosion. The insurance company 
opposed payment of the claim on the 
ground that Lee was in his own employ, 
but the department allowed the claim on 
the clause providing that ‘executives 
and officers of a company come under 
the compensation act.” 





Ruling on Part-Timers 


INDIANAPOLIS, IND, Dec, 1t—A mat 
was employed part time by A, B and 0 


on separate, not joint contracts; eack, 
however, knowing that the others were 
employing him part of the time. A paid 
him $1.25 a week, B $12.50 and C $4.2, 
He was injured while working for A, The 
question at issue before the Indiana in- 
dustrial board was the wages on which 
the man’s benefits were to be computed. 
It was put up to the appellate court 
which decides that A is liable for bene- 
fits under his $18 a week wage, that he 
was employing an $18 a week man part 
of his time. 


———— 














AMONG SURETY MEN 
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LOOKS INTO CHICAGO STATUS 





Manager Gilkey of the Surety Under- 
writers Association Finds But 
Few Brokerage Violations 





Following a survey of the surety 
condition in Chicago for ten days or 
two weeks the members of the Chicago 
Surety Underwriters Association and 
the managers of non-association com- 
panies in the city were asked to meet 
R. R. Gilkey, manager of the Surety 
Underwriters Association of America 
in order that they might be told of the 
results of his investigation. There was 
a large attendance, many of the man- 





agers themselves going. There were 








two or three notable absences on which 
Mr. Gilkey commented. : 

He stated that he did not find condi 
tions in Chicago as unsatisfactory 4 
he anticipated. The payment of the 
excess brokerage is rather infrequent 
He had interviewed all the offices and 
most of them had frankly told him 
what they were doing. The most 
flagrant violation seems to be that s0 
licitors or brokers attached to surety 
offices are allowed the 20 per cent com 
mission that is paid to those offices, 
whereas a strict interpretation of the 
rule would permit them only 15 pe 
cent. This is where a firm representing 
a surety company places business with 
another surety company. In case the 
firm itself handles all the transactions 
20 per cent is paid, but frequently the 
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broker in these offices as an individual 
is granted the 20 per cent without re- 
gard as to how the transaction is 
handled. Mr. Gilkey said that in some 
other instances he had found that 
ofices greedy for business or suspicious 
of competition were paying brokers 20 
per cent. 

There was a frank discussion of the 
situation by those present, each office 
making some comment on the situa- 
tion. It was finally agreed that a com- 
mittee should be appointed of which 
President P. B. Shillito of the associa- 
tion should be the head which will soon 
visit the various managers who are 
members of the association and en- 
deavor to swing them in line as to 
brokerage. 





Cleveland Loses Bond Suit 


COLUMBUS, 0O., Dec. 16—The city of 
Cleveland has lost its suit for $262,000 
against the Fidelity & Deposit by a de- 
cision of the Ohio supreme court, which 
refused to review the case, decided 
against the city some time ago by the 
court of appeals of Cleveland. The suit 





GENERAL AGENCY 


Reliable Insurance Agency 
desires to make satisfac- 
tory General Agency 
contract with Casualty 
Company, for State of 
Minnesota. References. 
Correspondence confiden- 
tial. Address 6-X care The 


National Underwriter. 








AMERICAN 
CASUALTY 
COMPANY 


of 
READING, PA. 


Capital .. $ 500,000.00 


Assets... §1,000,000,00 


Want live energetic agents to 
sell Commercial, Accident and 
Health, Plate Glass, Automo- 
bile, Liability and Burglary in- 
surance. Also Accident and 
Health insurance on the monthly 
Payment Plan. 


Splendid opportunity, fertile 
field, attractive contracts, real 
service. 


If you are reaching for success, 


make application NOW. 
E. P. VAN REED H. H. SHOMO 
President Sec'y and Treas. 

















CASUALTY & SURETY 
___ ILLINOIS 








NATIONAL SURETY COMPANY 


The Rookery 
Surety Bonds of every description 


JOYCE & COMPANY, Inc., General Agents 


CHICAGO 





was brought by the city to recover on 
the bond of W. J. Gawne, a contractor, 
who had the contract for building a 
tunnel under Lake Erie for the Cleve- 
land Water Works. 





SOME LARGE WHISKEY BONDS 





Concerns Require Indemnity Where 
the Liquor Is Taken Out for 
Export Purposes 





Some large whiskey bonds have 
been written covering those taking 
whiskey out of bonded warehouses for 
export purposes. The bond guarantees 
the government that the taxes {will be 
paid in case the whiskey is not ex- 
ported. When whiskey is exported the 
internal revenue tax is not collected. It 
is stated that large amounts of whiskey 
were taken out of bond and shipped 
to various sections of the country in 
hope that the United States supreme 
court would declare the war prohibition 
act invalid and that there would be a 
wet spell till the national prohibition 
went into effect in January. Hence 
this whiskey would have been sold to 
the retail trade if a wet spell had oc- 
curred. Now, however, it will no — 
be exported. 


Non-Beverage Alcohol Bonds 


Non-beverage alcohol bonds have 
been sold in large quantities all over 
the country. Inasmuch as the time 
limit for the filing of new bonds has 
been extended to Dec. 31, it will afford 
an opportunity for agents to corral 
any further business. Under instruc- 
tions from the commissioner of in- 
ternal revenue all holders of permits 
and bonds, covering the use and sale 
of non-beverage distilled spirits and 
wines had to cancel their present per- 
mits and bonds and file new ones, The 
minimum amount is $1,000 and the 
maximum is $100,000. The premium 
rate is $2.50 per thousand with a mini- 
mum premium of $5 per thousand. In- 
asmuch, however, as the Chicago 
Bonding and some of the outside com- 
panies broke loose and issued $1,000 
bonds at $2.50 minimum premium it 
forced other companies to write at 
this rate. Much of this business was 
gotten on the mail order plan, as the 
premium was small and the commis- 
sions naturally were not very alluring. 
Druggists, physicians, dentists, manu- 


facturers and any one who uses dis- 
tilled spirits have to give a bond, 


Cereal Beverage Bonds 


Under the national prohibition act 
the government has decided to require 
an indemnity bond from the manufac- 
turer of cereal beverages containing 
one-half of 1 per cent alcohol or less. 
The rate of premium is fixed at $2.70 
per thousand. If the bond is paid for 
in advance for the full term of four 
years the premium rate is fixed at 
$7.50 per thousand for the term. The 
bonds will be filed largely by brewers 
and other manufacturers who make 
non-alcoholic beverages. 





New Indiana Surety Company 


The American Surety Company has 
been incorporated at Newcastle, Ind., 
with $100,000 capital stock. The direc- 
tors are H. E, Jennings, R. D. Edwards 
and C. M, Bartlett. 





Bond Employes in Foreign Fields 


Fidelity insurance writing offices all 
report large gains in premium income, 
calls for indemnity upon representatives 
of American merchants going into for- 
eign fields being especially numerous. 
It is noteworthy that many institutions 
which heretofore have been satisfied to 
take their own risks upon the honesty 
of employes are now demanding fidelity 
bonds, while those previously insured 
are seeking larger coverages. Experi- 
ence having demonstrated that rates for 
the business were not adequate, a gen- 
eral advance in tariffs was recently en- 
forced, the increase ranging from 25 to 
3344 percent. 

Casualty companies usually seek to 
arrange with foreign bankers for a 


proper audit of the accounts of their 


















Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 
HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 


COMPENSATION, arp AND GENERAL at te HEALTH 
AUTOMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS. ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago F. W. LAWSON, General Manager 





CONKLING, PRICE & WEBB...........- Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED, L. GRAY COMPANY............ Northwestern Managers, 328-336 Security Bank Bldg., Minneapolis 
RAYMOND & RAYMOND........cccecceeeeeees General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON..........cceecees General Agents, West Virginia, Board of Trade Bldg., Wheeling 
MAXSON & PERDUE COMPANY............ Gen. Agts., Northeastern Ohio, Leader-News Bldg., Meveland 
O. C. ROTHIER & COMPANY.......... Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & ROWLAND, Inc., Gen. Asts.. Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smitn Bldg., Seattle 
THE MERRILL, DODGE & JACKSO} NS C0... 5.5 Gen. Agts., Lucas Co., Produce Exch. Bidg., Toledo, Ohio 
O’CONNOR BROS.-McCUNE AGENCY.......cccceccetceceecsecenese Dist. Agts., Savings Bldg., Lima, Ohio 
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Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General Agents, 404 Amer. Central Life Bidg. 
Indianapolis, In 
OSCAR R. WITTE & CO., Fig orb i. 403-6 Wainwright Bldg. 
FRANK V. SMITH & BROS., General p bene 428 Reserve Bank Bldg. 


E. J. MILLER, ‘General Agent 311 Gasand Electric Bldg. 
JOPLIN & WHITESIDE 


pees } noel 305 Hoyt Bldg, 
Wichita, Kansas 


(Por Other States Write Home ice) 
We Specials in Aecidnt and oath, Plate Gass and Avtocobie Insurance, Wo Write Al Casualty Line 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital, $300,000 Assets, Over $1,500,000 








The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
_ R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 











THE METROPOLITAN CASUALTY 


SOUND 
ENTERPRISING Ce ey sega NEW YORK 
percer PLATE GLASS, BURGLARY, ACCIDENT 


HEALTH INSURANCE 




















MERICAN LIABILIT 


COMPANY HOTEL WISCONSIN 


Disabili ty I Big Hotel of Milwaukee 
wapdlil nsurance 
HEADQUARTERS for INSURANCE MEN 
W. R. Sanders, General Mgr. 500 Rooms-400 with Bath 


Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 














$100,000.00 insurance Department Deposit 
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The Lion Bonding and Surety Company of Omaha 
Capital and Surplus - - - $750,000.00 


I have just written to a friend,— 


“Tn the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 


us, you should write for an agency. We write practic- 
ally all lines. 


E.R.Gurney President 





WE DON'T WANT MUCH 
JUST THE LION'S SHARE 

















GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD.. 








Accident—Health— Burglary—Liability— Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 


4th & Walnut Streets 
PHILADELPHIA 








“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President ~ General Offices, Chicago, III. 
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AGENCY OPENINGS IN 
44 STATES 























assured and where this is impracticable 
applications as a rule are declined. The 
increasingly large volume of business 
transacted by mercantile houses sup- 
plies a temptation to the dishonestly in- 
clined employe which many are unable 
to resist, and it is this fact that is re- 
sponsible for the increased losses and 
also for the stimulation given the busi- 
ness. Local agents should capitalize the 
present opportunity for securing appli- 
cations. 


WILL CONVENE IN CHICAGO 





Annual Convention of Central Busi- 
ness Men’s Association Will Be 


, Held on Jan, 6-8 





The sixth annual agency convention 
of the Central Business Men’s Asso- 
ciation of Chicago will be held in Chi- 
cago Jan. 6-8. An interesting program 
has been arranged by President H. G. 
Royer. The annual sales gatherings of 
the Central Business Men’s Associa- 
tion are always of a practical nature 
and of real benefit to the salesmen who 
attend. The complete program fol- 
lows: 

Jan, 6—2 P, M. 


Address of Welcome—H. G. Royer, 
President. 

Cooperative Service, Salesmanship—H. 
L, Fogleman. 

A Review of 1919 and Possibilities of 
1920—A, S. Coomer. 

Jan. 7—10 A. M. 

A five minute paper on Approaching a 
Prospect—C, T. Bratton, Frank Sager, J. 
W. Butts, B. M. Stahl, W. A, Gillis, Sam- 
uel Groose. 

A five minute paper on Closing a 
Prospect—H. A, Staley, K. E. Smith, R. 
J. Long, R. W. Thompson, R. Neighbor, 
A. H. Wieder. 

First prize on each article $10.00; sec- 
ond prize, $5.00. Three judges will be 
selected consisting of parties not asso- 
ciated with the C, B. M, A. Any other 
agent who desires to give a paper on 
either of the above subjects is at liberty 
to do so. 

Jan, 7—2 P. M. 

Meeting Objections—R. G. Lamberson. 

Why Claims Are Rejected—cC. O. 
Pauley, Secretary-Treasurer. 

Why Applications are Rejected and 
Policies Cancelled—Dr. David H. Keller, 
Medical Counsel. 

Jan, 7—6:30 P. M. 


Banquet (Informal) at Congress Hotel. 

Toastmaster—H. G. Royer, President. 

Why I Believe in the Central Business 
Men’s Association—Harry P. Harrison, 
Treasurer and Manager Redpath Lyceum 
Bureau. 

Review of 1919—C. O. Pauley, Secre- 
tary and Treasurer, , 


Jan, S—10 A. M. 


Round Table Talk: How to Sell Poli- 
cies of the C. B. M. A—H. G. Royer, 
President. 

Jan. S—2 P. M. 


Round Table Talk: How to Sell Poli- 
cies of the C, B. M. A.—H. G. Royer, 
President. 

New Policies and Changes for Year 
1920—H. G. Royer and C. O. Pauley. 

Closing Address—C. O. Pauley, Secre- 
tary and Treasurer. 


Plan of Union Indemnity 


The newly formed Union Indemnity 
of New Orleans will on and after Dec. 31 
assume all outstanding liability of the 
New Amsterdam Casualty issued through 
the Hartwig Moss Insurance Agency, or- 
ganizers of the Union Indemnity. The 
latter company will further take over all 
agencies established by the Moss office 
in Louisiana, Mississippi, Arkansas, Ala- 
bama and Tennessee. 


Goes with Massachusetts Bonding 


LOS ANGELES, CAL., Dec. 17—C. S. 
Van Brundt of Los Angeles has been 
appointed general agent for the Massa- 
chusetts Bonding in all of southern Cali- 
fornia but San Diego county. Mr. Van 
Brundt has been in the brokerage busi- 
ness at Los Angeles, but previously was 
assistant manager at San Francisco for 
the American Surety and later surety 
superintendent at Los Angeles for the 
Aetna companies. 


Hartford Accident’s Increase 


HARTFORD, CONN., Dec. 16.—The 
Hartford Accident & Indemnity has 





called a special meeting of stockhoide 
and approved the recommendation 
the directors to increase its capital fro 
$800,000 to $1,000,000. The new capit 
will be sold at two for one, thus addin 
$200,000 to survlus. Most of the Hart 
ford Accident stock is held by Hartfo 
Fire stockholders, so none will go out 
side. 


Opens St. Louis Branch 


The Zurich has opened a branch oftic 
in St. Louis with Harry H. Fuller, exec 
utive special agent, as acting manager 
J. Hugh Walsh, from the Chicago officd 
is assistant manager and R. E. Rose, un 
derwriter. The Zurich was formerly rep 
resented by the Commonwealth Insurance 
Agency of St. Louis. 


Casualty Notes 


The Merchants Life & Casualty o 
Minneapolis has recently been admitted 
to Washington and Kansas. 

Cc. J. Stovel of San Francisco, manage 
of the Capital Fire of California and the 
Liberty Underwriters, is on a tri 
through the east. 


Articles of incorporation have been is 
sued in Connecticut to the Insurance 
Federation of America, which will suc 
ceed the National Council of Insurances 
Federations. 


The Norwich Union Indemnity has ap 
pointed the Underhill & McClure Com 
pany as agents of Pittsburgh, the Fed 
eral Underwriters at Washington, D. C, 
and John H. Giltea, Jr., at Baltimore. 


E. G. Johnson has become manager of 
the Indianapolis branch of the National 
Workmen’s Compensation Service Bu 
reau, succeeding J. R. Reynolds, whg 
goes into another line of business. 

Frederick Richardson, president of thq 
Insurance Institute of America, is now 


arranging to have it incorporated anéd§ 


it is expected that the details will be 
completed by the first of the year. 

The Norwich Union Indemnity hag 
been licensed in New Jersey, Pennsyl- 
vania and Illinois, It has applied for 
admission to Maryland, District of Co- 
lumbia, Wisconsin and Connecticut. It 
was first licensed in New York. 


The Ocean Accident & Guarantee has 
appointed the W. W. Don Carlos, Jr, 
agency of Des Moines as general agent 
for the territory. R. F. Nelson, for- 
merly with the Town Mutual of Des 
Moines, has become connected with the 
agency. 


FIRE LOSSES O# THE nonvil 


(CONTINUED FROM PAGE 10) 


Hardware Company, located on premises, 
was totally destroyed, with a loss to 
$34,000 insurance. 
* * 

Coffeyville, Kan., Dec. 9—An $18,000 
damage is sustained by the Florea Drug 
Company, Inc., caused by a fire which is 
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estimated at total. Insurance: 

Amer. Eagle.$1,000 State Pa. ...$1,000 
Com’l Un. ... 1,000 New Hamp... 1,000 
See aie 2,000 Westchester . 2,000 
Citizens ..... 1,000 American . 1,000 
Firemens ... 1,000 Imperial . 1,500 
Agricultural. 1,000 

* OK OK 


Detroit, Mich., Dec. 10—The apartment 
building, owned by Carl E. Sheppard, 98 
Glynn court, suffered a 15 percent loss 
by fire. Insurance: ; 
Westchester .$5,000 Amer, Cent.. $20,000 
Phila. Und. .. 5,000 

Wakonda, S. Dak., Dee. 8—The opera 
house, owned by Joseph F. Devine, 
burned, with a total loss to the follow- 
ing insurance: 
Westchester...$1,000 National... .$2,000 

There is also a total loss from the 
same fire to the stock of general mer- 
chandise owned by Hayes & Mayer. In- 
surance: 


NOL Bs ord sxav'en tsar a sod aoa, os eapal ioaae Raconater® $4,000 
An overheated stove or defective flue 
is given as the cause. 


* * Ok 
Kinsley, Kan., Dee. S—Fire, supposed 
to have started in the furnace room 0 
the plant owned by M. Maud DeTar, 
caused a probable total loss to the puild- 


ing. Insurance: — 
Springfield ..$1,300 Queen ..... Reg 
LOVE 6<6:cis'ee 1,500 Niagara ..... 1,0 


Anderson, Ind., Dee. 15—There is @ 
total loss to $43,000 insurance carried on 
the building, machinery and contents 0} 
the Barber Manufacturing Company, 
miscellaneous metal workers. 

* *k * 

Bristow, Okla., Dee. 10—There Was ‘ 
total loss to the Washington Schoo 
building, with a valuation of about 56!.- 
000 on the building and $7,500 on tne 


contents. Insurance—Building: 2 000 
Comil Un.....% 2,000 Columbia - $2,0 - 
OWOL 2 ccecce 00 Firemans en 
Queen % «3... 2,500 Amer. Cent... ae 
5) RP ec aee 2,500 Niagara .---- e506 
Continental 2,500 Aetna ..-++-+-- 5, 
Fixtures: ¢ 500 
Com’1] Un, ...$ 500 Amer. Cont..-%, 258 
RUGIRL. 666008 500 Ins. Co. N. A. 2 
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When strikes become destruc- 
tive the Glens Falls pays. 


“"|When riots occur the Glens 
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Falls pays. 


When civil commotion breaks 


jout the Glens Falls pays. 


When explosions destroy 


property the Glens Falls pays. 


In fact the Glens Falls writes freely 
strike, riot, civil commotion and ex- 
plosion insurance. It writes it in the 
usual Glens Falls way and it pays its 
claims in the unusual Glens Falls 


spirit. 


There are many strikes, riot, civil 
commotion and explosion insurance 


companies, but only one 





Glens Falis, N. Y. 


m. A. LITTLE, Prezident E.W. WEST, Vice-President R.C. CARTER, Treasiirer 
F. L. COWLES, F. M. SMALLEY, J. A. MAVON, H. W. KNIGHT, Aasistant Secretaries 


Voy, 


Insurance Company 








| | 


“OLD AND TRIED” 


| Indemnity and | 
| service on the fol- | 
| lowing lines of | 


| insurance: 








| Fire 
| Marine 
| Automobile 
Tornado 
| Sprinkler Leakage | 
| Registered Mail — 
| Use and Occupancy 
| Rents | 
| Rental Value 
| Leaseholds | 
Profits 





H. N. DICKINSON, Secretary 


THE MONEY SAVING SERVICE 


Friend Insurance Agent: 
After the Fire 
Owners Seldom Have Any Regrets oe 
That They Carried Too Much Insurance. » 
On the other hand, 
In Thousands of Cases 
They Do Regret 
That They Carried Too Little. 
The writers TWENTY YEARS’ EXPERIENCE in this line 
Has Proved This to Be True, 


Your own experience verifies it. 


It is a “safe and sane” policy to 


Carry More Insurance, 


and avoid the “headache of the morning after.” 


You Can’t Fix It After the Fire. 
DO IT NOW! 





— 


TER JED 


ame oe 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwatkee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Mem hts. 
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TWENTY-THIRD YEAR No. 51 
$3.00 per Year, 15 Cents a Copy 


EAST AND WEST AGREE 
ON VALUATION PLAN 


Joint Committee of the Two Big 
Company Organizations in 
Conference 


MODIFIED FULL RESERVE 


Effort Is Made to Reconcile the Differ- 
ences and Bring About Uniform 
Action 


NEW YORK CITY, N. Y., Dec. 17. 
—Following the return of the repre- 
sentatives of the Life Presidents’ Asso- 
ciation who met in Chicago last week 
with a committee from the American 
Life Convention to discuss a common 
ground on which all could stand from 
the standpoint of policy valuation, 
they seem confident that the two inter- 
ests have gotten together in a way 
that they have not in the past and that 
the program agreed upon will be car- 
ried out after a few finishing touches 
have been put on. 

The easterners are frank to say that 
they prefered the select and ultimate 
system of valuation now in vogue in 
New York as being the most logical 
of the plans now in operation. They 
felt too that it being the plan legalized 
by the New York laws it should carry 
prestige and could- more easily be 
adopted in the conservative eastern 
States. 

Interest in Massachusetts 


Massachusetts, Maryland, and New 
Jersey. require the full reserve valua- 
tion. It would seem a departure from 
long custom and practice for Massa- 
chusetts especially to pull away from 
the full reserve valuation. That has 
been a sort of Massachusetts slogan 
and Massachusetts insurance compan- 
ies have preached it. The Massachu- 
setts insurance laws have been re- 
garded as the most conservative in the 
country. 

These eastern folks say that it was 
apparent that the western representa- 
tives were not wiiling to adopt the 
select and ultimate method because it 
Meant putting up the full reserve at 
the end of five years and it would not 
give them the opportunity of a more 
gradual addition to their reserve fund. 


Modification of Full Reserve 


The committee finally agreed to a 
Modification of the full reserve plan 
which as explained by an actuary here 
Means the present Illinois standard 
changed to make certain that the full 
reserve on all policies must be up by 
the twentieth year. This would mean 
of course that on ordinary life and 
Other policies whose premium pay- 
ments extended beyond twenty years 
up larger reserves must be put up so 
that-the full reserve is up by the twen- 
tieth year. 

This actuary explained that it does 

(CONTINUED ON PAGE 4) 


CHICAGO, CINCINNATI AND NEW THURSDAY, DECEMBER 


tional 


Office of Publication, 175 West Jackson Boulevard, Chicago 
Entered as Second-Class Matter February 24, 1900, ai Post Office at Chicago, Ill., Under Act of March 8, 1879. 


WRAY AAA TRAM nnno.ww S WQAQA 





CAPITAL, $200,000.00 


A company born in the West, Originators of the 
built for western people, ' “Multiple Option” Policy, 
by western men. ae ist a three-in-one contract. 


GOOD AGENTS WANTED A good policy for the 


live wire. 





Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











Nothing Else Like It! 


HERE is Nothing in Life Insurance That is Like Our 

Square-Deal Agency Contract. You May Have Heard 

About Bait to Get Agents,—Direct Home Office Contracts, 
etc.—but You Never Have Been Offered an Agency Plan that 
Compares in Fairness, in Earning Possibilities, in Safeguards for 
the Field Worker with That Used by Us So Successfully for 
Nearly a Dozen Years. 


Don’t Assume You Know Aii About it. An Investment of 
Two Cents and Half a Minute of Your Time NOW Will Re- 
Shape Your Outlook. Write Your Name and Address on the 
Margin and Mail to Us At Once. It Will be Considered a 
Confidential Inquiry and Will Not Obligate You in Any Way. 
If You Delay, You Cheat Yourself and Your Family. 


Columbus Mutual Life 


C. W. Brandon, President 


Columbus Ohio 


Look Us up In Any Book of Insurance Statistics. See How We Rank 

in Policies, Backed by High Surplus Safety. Take a Look at our 

Dividends. Admitted In Ohio, Indiana, Michigan, West Virginia, 
Kentucky and District of Columbia. 
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OAL SHORTAGE - 
AFFECTED LIFE MEN 


Resourceful Salesmen Did Not 
Allow Their Production to 
Slump Last Week 


MANY THREW UP SPONGE 


Difference in Initiative and Ability of 
Men Accentuated During Period 
of Shortened Days 


Last week in all of the larger cities 
of the middle west, office buildings 
were open from 9 a. m. to 3:30 p. m. 
and the big down town stores trans- 
acted business only between noon and 
6 p. m. The acute coal shortage that 
necessitated a radical reduction in the 
amount of heat, light and power con- 
sumed threw the business world all off 
schedule. Unfortunately the changed 
conditions seemed to almost stop the 
activities of large numbers of life in- 
surance men working in the cities 
affected. 


Mirrored Prospect’s Thoughts 


By far, too many agents simply re- 
flected the attitude of mind of the 
prospects they were calling on. Last 
week it was not uncommon to hear an 
agent say “Oh, there is no use trying 
to do anything while things are this 
way. If I go into a man’s office to see 
him about life insurance he is too busy 
to talk to me. The day is so short that 
he has no time for anything but his 
own affairs and not enough time to 
take care of them. There is no chance 
of me getting him to stop and listen 
to what I have to say. Not only that, 
but half of the men I have called on 
have lost or will lose a lot of money on 
account of the shorter business hours 
and they are in the wrong frame of 
mind to talk life insurance. So long 
as this coal strike is on and the people 
are working on the short hours, life 
insurance men might as well quit try- 
ing to do anything. They will do more 
harm than good by going around in 
times like these.” 


Can Fix Own Hours 


Life insurance men have no hours. 
The real salesman in the life insurance 
field does not necessarily have to start 
at any particular time or cease writing 
applications at an arbitrarily fixed-in- 
advance hour. In the country districts 
and in the smaller towns, many life 
insurance men write cases at 6 o’clock 
in the morning. In the big cities, many 
good sized cases are closed after the 
theatre, at midnight dinners, etc. In 
order to get business, life insurance 
men do not have to solicit during cer- 
tain hours of the day. If there is any 
man in the business world who has 
freedom of movement it is the life in- 
surance man. He may come and go 
when he chooses. There is no one to 
tell him when he must stop or start. 

However, it is quite natural that life 
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insurance salesmen have more or less 
adapted themselves to the. business 
hours and customs of those from 
whom they get business. Hence when 
the coal strike upset things last week, 
hundreds of life insurance men were 
disturbed. They had gotten into a rut, 
into a fixed way of doing things, and 
could not readily shift. to a new basis 
of operations. From what happened 
last week it is evident that the life in- 
surance man has not as much elasticity 
as he should have. 


Attitude of Producer 


Here and there were found men who 
were ‘quick to perceive what the 
change meant, the opportunities that 
were presented, how business could be 
gotten and the new program that must 
be followed in order to fit into the 
shortened hours. As an_ illustration, 
here is what one producer who reaped 
a harvest last week has to say about 
the strike: “These shortened hours 
have thrown a lot of new business my 
way. This week I have been able to 
write a lot of men that I could never 
get to talk to before. With these 
prospects, the great trouble has been 
in presenting the subject to them. I 
have been able to get in their offices, 
but just as my solicitation got started, 
the telephone rang, someone came in 
with something to have signed, some- 
one had to have a decision on an im- 
portant question, or something else 
came up to disturb my selling talk. The 
effect of what I had said was lost and 
I had to start all over again every time 
an interruption came. With many 
men of this kind, I finally had to give 
up in despair knowing that if I could 
ever get them alone and entirely apart 
from their business, I could land them. 


Selling After Business Hours 


“This week I have been able to do it. 
I have been calling up and making ap- 
pointments with men after 3:30. 
found that men did not necessarily 
want to go home immediately when 
the lights were turned off in their 
buildings. They could not work any 
longer, but they were willing to meet 
me at my club and hear what I had 
to say. When I got into a life insur- 
ance discussion with them, I found 
their minds absolutely free. There 
were no distractions, nothing to take 
their attention away from the subject 
at hand and I have closed a number of | 
good cases with men whom I have 
never been able to get 10 minutes 
straight solicitation with in their own 
offices. 


Work in Office Buildings 


“One day this week I started out at 
3:30 and commenced to make the 
rounds in a big office building, going 
from one place to the other. In every 
office I found a group of men who had 
stayed behind and were working more 
or less indifferently under the light of 
candles. These men were really just 
killing time. They did not have to 
stay on the job in order to finish their 
work, but they had nothing in particu- 
lar to do, no place to go and just 
stayed around the office discussing 
things among themselves. I walked in 
on several such groups and got a good 
hearing with all of them. They 
listened to me because they had noth- 
ing else to do and would have listened 
to anybody else who happened to come 
along. I closed a number of good cases 
as a result of straight canvassing of 
this kind.” 


Work in Residence Districts 


Other life men who have specialized 
in the writing of smaller cases got 
busy at once with the department and 
retail store employes who did not have 
to report for duty until 12 o’clock. 
Most life insurance men in the large 
cities do practically all of their work 
in the down town business district. 
Last week saw a change for those who 
realized what canvassing work in the 
resident districts would bring. Those 
who had prospects among down town 
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OUR FRIENDS ACROSS THE BORDER 


THE Canadian likes to study his big 
brother across the border, compare 
himself with him, a little fearfully per- 
haps, because he knows that big things 
have been done on this side, and usu- 
ally he is able to console himself with 
a quiet sense of superiority because 
of what he considers his own freedom 
from exaggeration, looseness of state- 
ment, and indefiniteness of purpose, 
which he is likely to ascribe to the in- 
dividual American of the states. The 
Canadian has his limitations, perhaps, 
but there is a certain clear-cut direct- 
ness and a keen mentality without blus- 
ter about him which. he probably gets 
from his British traditions. If this 
could be combined with certain of our 
own qualities, especially in life insur- 
ance salesmanship, it would make for 
the highest grade of work and abil- 
ity. In reading the various Canadian 
publications on life insurance and sales- 
manship one is impressed with the 
presence of these qualities; in the states 
we stand for a great deal more “bunk,” 
to use the short and ugly word, than 
they do in Canada. Here is a little 
story of the experience of a Canadian 
agent, A. R. Piper of Moose Jaw, Sas- 
katchewan, which seems to show the 
Canadian brother at his best: 


Too Much “Pep” Doesn’t | Pay 


“When I first started selling insur- 
ance nearly eight years ago, was 
charged with all the dynamic force, 
comparable to a runaway mule, I sim- 
ply had a kick at every one I met, and 
that with all fours, I literally galloped 
through the highways and byways of 
the small towns landing out at every- 
body. I discovered eventually that it 
didn’t pay, although in the first six 
months I closed $100,000 and received 
a bill for $200 odd for non-taken fees. 
However, it was my first innings and 
I learned many lessons. 

“T endeavor now to run my intelli- 
gence ahead of my body; I find it much 
more comfortable and decidedly more 
profitable. Most of my canvasses are 
quiet, sincere, heart to heart talks, com- 
bining reason, religion and common 
sense. Reason should be the king of 
man. Religion is supposed to be the 
queen of woman and common sense 
is the crown prince of the British peo- 
ple anyhow. Most people can be ap- 
proached by one or a combination of 
these qualities. 


“Speaking of quietness and sincerity 
—one may well ask, if there are any 
more desirable virtues to a clean-cut 
character. Generally speaking, the pub- 
lic are disgusted with bluff and insin- 
cerity. They ask for the real stuff, 
even if it’s in overalls; and when one 
has the genuine article, it’s no use 
getting excited over it. Strength lies 
in honest and sincere representation; 
assumed strength is always an indica- 
tion of weakness. 


Moral Ideals Important 


“It seems to me that no man can 
rise higher than the moral ideals un- 
der which he lives, his private life 
soon becomes his public, and in spite 
of insurmountable difficulties, a man 
can eventually get there, as long as he 
builds on the foundation of character, 
a character established and maintained 
through the general struggles of life, 
more or less resolving itself to a quiet 
confidence, and appropriating itself to 
the relative values of temporal things. 
When this illumination is focussed 
upon the activities of the life agent’s 
duties the mental atmosphere is clari- 
fied, the handshake becomes alive, the 
eye illumined, a strange optimism 
breaks every barrier, a quiet confidence 
possesses the whole man, all affecta- 
tion crumbles, that inexplicable some- 
thing between ‘me and thee’ dissolves; 
at that moment the heart warms, the 
eyes meet, honestly meet (and all this 
without cupid or cupidity) and your 
prospect is your brother. 

“There is a moment of just such in- 
stinctive recognition, that the prospect 
is caught up from his immediate sur- 
roundings, be what they will, into this 
reality, the reality that you have cre- 
ated, and if absolute, he will feel it 
an honor to accept your invitation to 
sign—for you know and he knows that 
he has signed his name to a contract 
that has no parallel in the commercial 
world. The approval of the gods is 
upon it. The stability of generations 
is beneath it, and through and through 
it is the most reliable and sincere com- 
pact under human organization.”— 
R. Piper, Moose Jaw, Canada, in 
Nalaco. 


* * * 
TERM AND THE WAR RISK BUREAU 
‘THE three great divisions of life in- 
surance are term, life and endow- 
There is a separate and distinct 
The “pure pro- 


ment. 
idea back of each one. 








their tactics and made calls at home 
during the morning. They found their 
prospects unoccupied and anxious for 
some diversion. They were given a 
good hearing and closed the business 
because they were able to tell all of 
their story to men who had nothing 
else to do but listen to it. 
Disturbances Always Present 

The coal strike has gone. It was 
merely a passing phase. So far as busi- 
ness is concerned, there is always some- 
thing coming up that interferes with 
normal production and the regular order 
of things. What happened during the 
coal strike should serve to prove to life 
insurance men that they must be quick 
to meet emergencies of this kind. They 
must be at all times ready to adapt them- 
selves to new and unusual conditions 
that may arise. There is no reason why 
the life insurance man should be put out 
of the running at any stage of the game. 
It is merely a question of sizing up the 
situation and deciding how selling 
methods must be changed in order to 
meet new conditions. 

Some Industries Hard Hit 

The coal strike was merely an extreme 
case. Of far greater importance is the 
fact that the shortage of coal has made 
business extremely poor for some classes 
of industry and has practically had no 
effect on others. No life insurance man 
is going to spend much time soliciting 
the men in the businesses that have been 
adversely affected. The prospect who is 





store employes, immediately changed 


as well, or even better than usual, is the 
man to talk to for life insurance. 


State of Mind Controls 


What can be done and what cannot be 
done is after all very largely dependent 
upon the attitude of mind assumed by the 
agent. An agent can sit in his office and 
look out of the window on a rainy, dis- 
agreeable day and decide that no busi- 
ness, can be written. The weather, the 
depressing atmosphere and the generally 
unfavorable conditions can get the better 
of an agent to the extent that he will 
convince himself that it is utterly vse- 
less to attempt to solicit business until 
the weather becomes more favurable. 

Another agent may look out of the 
next window and decide that because it 
is rainy and disagreeable men are likely 
to be at their offices and more “getatable” 
than they would be on a bright sunshiny 
day. The agent taking this view can 
decide to get out after business because 
it will be possible to see a larger num- 
ber of men than can ordinarily be inter- 
viewed and at the close of the day can 
exhibit a number of new applications. 
What can be done is usually very largely 
what the agent-wants to do. 

The coal strike should not have inter- 
ferred with the life insurance produc- 
tion of the resourceful wide-awake agent. 
The shortened hours did necessitate a 
revision of the working program and a 
changing over to working hours not 
formerly used. The man who was not in 
a rut was able to make the shift and go 
on writing business without any reduc- 


tection” advocates, which largely means 
the fraternal and assessment associa- 
tions, are very much disturbed because 
the government War Risk Insurance 
Bureau does not recognize term insur- 
ance as a permanent form. A move- 
ment has been started to have the law 
changed so that soldiers and sailors 
may continue their-insurance on the 
term basis indefinitely if desired, in- 
stead of being compelled to change to 
one of the other forms within five 
years. The advice that fraternal men 
are giving ‘to the soldiers is to hold 
on to their term insurance as long as 
they can in the hope that the law will 
be changed before the five years are 
up so that term policies may be con- 
tinued indefinitely. The Mutual Un- 
derwriter, which seems to be opposed 
to the War Risk Insurance Bureau, 
Says: 

Some good life insurance men are 
keeping quiet about soldiers’ and sail- 
ors’ insurance because they feel that the 
inherent good:sense of our fighters will 
determine the proper course. It is said 
that those who have been in service are 
so disgusted with red tape and official 
snobbishness that they will have noth- 
ing to do with anything run by the gov- 
ernment. But there is a modicum of 
hope. Mutual Underwriter has advised 
returning soldiers to hold on to their 
term policies and carry as much protec- 
tion on the term basis as they can af- 
ford. If they can obtain replies from 
the Bureau of War Risk they should seek 
reinstatement. The term policies give 
pure protection at a much cheaper rate 
than it can be obtained elsewhere. It 
was designed for true protection, and in 
this form it was carried during the war 
when protection was most needed. It 
was designed as a modern pension 
scheme, and that is the way it should 
be continued. The trouble is that it is 
limited to five years after the declara- 
tion of peace. But many things may 
happen in five years. The term may be 
extended for life, the Bureau may read- 
just itself to some form of business-like 
management, or there may be a cleaning 
of Augean stables. King Augeas, whose 
stable contained 3,000 oxen, allowed it to 
go uncleaned thirty years, yet Hercules 
cleansed it in a day. So there is hope. 
Meanwhile let soldiers and sailors carry 
their protection as it was written orig- 
inally; it fits their pocketbooks, and they 
are not required to pay for service fea- 
tures which no government can give. 
Meanwhile, also, let us discuss the mat- 
ter of honesty, even at the danger of of- 
fending bureaucrats who, though ignor- 
ant and .wasteful, consider themselves 
sacrosanct. 


Can’t Write Accident Business 


TOPEKA, KAN., Dec. 16—Life insur- 
ance companies writing accident busi- 
ness will not be relicensed in Kansas 
next year. This was the ruling an- 
nounced by Frank L. Travis, insurance 
commissioner. It really is a notice to the 
companies to get busy and get the law 
changed by the special session of the 
legislature so that the business may be 
continued. The ruling of the department 
says: 

“The question has been repeatedly 
checked up to this department as_ to 
whether life companies should be per- 
mitted to issue policies containing prc- 
visions which provide for indemnity on 
account of accident or disease. Owing 
to the fact that it has been the custom 
for years to permit this practice, this 
department checked the matter up to the 
attorney-general and the following is an 
excerpt from his opinion: ‘Under the 
provisions of this section, no policies 
can be written by any life insurance 
company, organized either under the 
laws of this state or of some other state, 
except the policies pertain to insurance 
on life, and I do not believe that acci- 
dent policies or health policies pertain to 
assurance on life within the meaning of 
this section.’” 





Organizing New Company 


The Phoenix National Life of Phoenix, 
Ariz., which is now in process of organi- 
zation, has an authorized capital of 
$200,000. The main factor in the com- 
pany is J. H. O’Reilly, the president, who 
organized the Occidental Life of Albu- 
querque, N. Mex. 


A. A. Drew, Chicago general agent of 
the Mutual Benefit Life, will address the 
January meeting of the Chicago Life 








prospering, whose business is going along 
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Insurance Field Men’s Club. 
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BIG GAINS ARE SEEN 


FIGURES GIVEN FOR YEAR 





Philadelphia Life Companies Are 
Breaking All Records as to 
New Business in 1919 





PHILADELPHIA, PA., Dec. 17.— 
The following advance estimates of the 
1919 business are furnished by the life 
companies having the home offices in 
Philadelphia: 

Fidelity Mutual Life—Approximate 
new paid-for business written in 1919, 
$35,000,000. Approximate net gain over 
1918,- $24,000,000, 

Girard Life—New paid-for business 
will amount to $3,500,000, a gain of 70 
per cent. According to the experience 
to date the mortality ratio will be from 


.70 to 75 per cent of the expectancy. 


Home Life of America—The ordi- 
nary record for 1919 surpasses any- 
thing. previously accomplished. In the 
industrial department 1919 will finish 
as the most productive year in its his- 
tory. The gain in new ordinary paid- 
for business written up to the first 
week in December, compared with the 


‘total for 1918, was $4,818,000 and the 


gain in the industrial branch was 
$2,385,700. The mortality ratio for the 
entire year, 1919, is very favorable. 


Penn Mutuals Record 


Penn Mutual Life—An estimate re- 
cently made indicates that this com- 
pany’s paid-for business for 1919 will 
be approximately $157,000,000, which 
will’ be about $62,000,000 more than 
during last year. While the company’s 
mortality has. returned to normal, epi- 
demic losses prevailed during the first 
quarter of the year. No estimate has 
been made of what is anticipated for 
1919. 

Pennsylvania Mutual Life—The total 
amount of the new ordinary contracts 
written during 1919 will exceed a mil- 
lion dollars, being about 400% increase 
over the aggregate amount issued in 
1918. In the industrial branch, 1918 
was the biggest year in the company’s 
history in production of new business 
and 1919 will show a 25% increase. 


Philadelphia Life’s Figures 


Philadelphia Life—The company will 
issue new paid-for contracts totaling 
about $13,000,000, being a gain of 
about $8,670,000 over the 1918 record. 
The mortality ratio is almost back to 
normal for the entire year. In the early 
part of the year the death losses were 
somewhat heavy owing to the influ- 
enza epidemic, but in the latter part of 
Bh the mortality has been unusually 
ight. 

Presbyterian Ministers’ Fund—New 
paid-for business written will reach 
approximately $3,600,000, being $400,- 
000 in excess of the 1918 figures. The 
1919 mortality ratio is about the same 
as last year. 

Provident Life & Trust—According 
to estimate the amount of paid-for bus- 
iness that the company will put on its 
books during 1919 will be $85,000,000. 
This compares with $52,500,000 paid 
for last year. The mortality on net 
amount at risk, for the first ten months 
was 52% as against 88.2% for the 
whole of last year. 





Great Southern to Pay Bonus 


DALLAS, TEX., Dec. 16—The Great 
Southern Life has announced that it 
will pay its employes, the men and 
women who have made its year’s busi- 
ness a success, a 10 percent bonus for 
Christmas. Elmore P. Greenwood, vice- 
president of the company, would not say 
what amount the bonuses would aggre- 
gate, 

O. S. Carlton, president of the Great 
Southern, is in St. Louis with a view of 
obtaining the sanction of the Missouri 
commissioner of insurance to a deal to 
reinsure over $2,000,000 in policies of the 
International Life of Missouri. The 


— commissioner has sanctioned the 
plan, 

















FIXING UP AGENCY QUOTAS 
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annual meeting of the Life Agency 
Officers’ Association on the subject 
of agency quotas the comment of 
Forbes Lindsay, well known sales ex- 
pert, will be of interest. In getting out 
some observations on this subject for 
the Western States Life, Mr. Lindsay 
says: 

No one with any experience will ques- 
tion the necessity of quotas in the work 
of the salesman. A man may start out 
with the determination of doing as much 
as possible, but unless he has a definite 
goal—a certain mark—he will never do 
his best. It is so in every form of en- 
deavor. Enter on a round of golf with 
the intention of doing your utmost, and 
you may play well. But begin with the 
object of beating a certain score and, 
ten to one, your performance will be bet- 
ter. Walk a couple of miles as fast as 
you can and note the result. The next 
day try to cover the same ground in 
specific time and the chances are that 
you will do it two or three minutes 
faster. 

A definite purpose—a clear idea of 
what you are after—will always produce 
greater accomplishment than an effort 
for general results. This is the under- 
lying principle of the quota. It is a set 
task—a prescribed goal. And _ that 
makes it effective in business promotion. 
It will benefit you to apply this prin- 
ciple to all the processes of your work. 
Lay down a precise daily quota of hours 
for canvassing, an average quota of calls 
per day, a quota of prospects to be se- 
cured each week, and so on. This method 
of assigning to yourself regular tasks 
and systematically carrying out your 
schedules is bound to affect your busi- 
ness favorably. It will reduce waste of 
time and effort to a minimum. In other 
words, it will insure the maximum re- 
turns for the amount of skill and energy 
you expend. 


I: VIEW of the discussions at the 


* * * 


This is neither more nor less than sys- 
tem. A business concern would not ex- 
pect to succeed without employing it. 
Take the case of a manufacturer, for ex- 
ample. His time and that of his em- 
ployes is strictly regulated. Schedules 
or quotas—they are the same—govern 
consumption of material, output of 
product and, in fact, every process of 
the factory. Tasks are assigned, not 
only for the year, but also for the 
month, the week and the day. 

There is every reason for your adopt- 
ing similar methods. You are a business 
man, bossing yourself and your own 
affairs. We don’t get this idea as fully 
or as generally as we might with ad- 
vantage. The agent who has this atti- 
tude toward his work can hardly fail of 
success. He superintends himself effec- 
tively. He exacts a satisfactory amount 
of service from himself, just as he would 
from a man he might be employing. He 
sets a minimum of production for him- 
self. He regulates his efforts intelli- 
gently and carefully avoids waste of 
time. In short, he acts upon the prin- 
ciples that are applied to business in 
every other line. 

* af * 


It is of the utmost importance that 
the agent should have a definite quota of 
production. The assessment of a yearly 
amount of business is general among 
agencies, but, under the present prac- 
tice, it is rarely effective, because it 
conforms to the long-established habit 
among life insurance agents of working 
in a desultory manner. The yearly 
quota of itself is an encouragement, 
rather than a deterrant, to irregular 
work. 

Let us see how it works in a typical 
ease. The agent is given a quota of 
$100,000 of business for the year. The 
figure is based on his past production, 
but that represents, in the majority ‘of 
instances, no more than nine months of 
actual work, in the aggregate. The aver- 
age agent is capable of paying for $150,- 
000 of insurance in a year by steady ap- 
Plication to his business. What is more, 
he is usually well aware of the fact. 
What he needs is an incentive to con- 
stant effort and that the yearly quota 
does not supply. 

To revert to our typical illustration. 
The agent feels confident of fulfilling 
the stated quota and, with twelve long 
months before him, he has no sense of 
urgency. The first quarter slips by and 
he has, say, $15,000 to his credit. He 





begins to realize the need of bestirring 
himself, but still there is no cause for 
anxiety. A great deal can be done in 
nine months, as he knows from experi- 
ence, this being his habitual way of per- 
forming the annual task. The second 
quarter he writes $25,000 and has $10,000 
rejected. 
* * . 

Now our agent enters upon the latter 
half of the year with $30,000 paid for 
and $70,000 to get in six months—a much 
more difficult task than that upon which 
he started. For the first time in the year 
he settles down to real hard work and, 
of course, does much better. December 
1st finds him with $85,000 paid for and 
he works like a beaver to make up the 
balance during the month, ultimately 
falling short by $5,000. 

Now here is a case—common enough, 
mind you—of a man proving by actual 
performance that he is equal to produc- 
ing $125,000 to $150,000 in a year, and 
yet failing to pay for $100,000. The rea- 
son is plainly indicated in the record. 
In such a case a quota is of no more 
avail than the resolutions of the life- 
long sinner who constantly plans ref- 
ormation and ends with a death-bed re- 
pentance. 

Let us see how a quota may be made 
effective. In order to be on the safe side, 
an allowance of 20 per cent should be 
made for rejections and other adverse 
contingencies. Then $120,000 must be 
written in order to make sure of paying 
for $100,000. The quota of written busi- 
ness is, therefore, $10,000 a month and 
$2,500 a week. The last figure represents 
the basic task—a minimum of $2,500 in 
applications weekly. 

With his quota on this basis the agent 
has a definite job for accomplishment in 
the first week of the year and every suc- 
ceeding week represents a definite task. 
He should start on Monday morning 
with the purpose of trying to realize 
the week’s quota before nightfall. Fail- 
ing to do so, he should repeat the effort 
on Tuesday and again, if necessary, on 
Wednesday—always striving to secure 
the quota as early as possible in the 
week. 

We will suppose that he succeeds on 
Wednesday. Then he should endeavor 
during the remainder of the week to 
gain a surplus as provision against an 
unproductive period. In case of a short- 
age in any week the quota of the next 
should be raised enough to make up the 
deficit and the utmost effort exerted to 
realize it. 

It is a foregone conclusion tha 
faithfully following this plan can Gal 
pay for the stipulated amount of busi- 
ness. The only question is as to how 
much more you will pay for, 


Great Southern Offices Moved 

DALLAS, TEX., Dec. 16—The removal 
of the headquarters of the Great South- 
ern Life from Dallas to Houston has been 
completed. While the headquarters of 
the company, one of the largest in the 
state, has been removed to Houston, the 
company is maintaining a considerable 
office force in Dallas. This force, accord- 
ing to the officials of the company, will 
be kept here to handle the large amount 
of business which the company has in 
North Texas and adjoining states. 

What disposition is to be made of the 
company’s building here can not be as- 
certained. Under the laws of Texas a 
life insurance company may not own a 
large office building in any city other 
than that where the headquarters of the 
company is established. The building of 
the Great Southern here is valued at 
something like $2,500,000. It is probable 
that “the move of the headquarters” of 
the company will not be “completed” un- 


company would have another year to dis- 
pose of the big skyscraper. It is under- 
stood no difficulty will be had in finding 
a buyer, since the building is one of the 
finest in the South and is located in the 
heart of the business district. 


Pandolfo Gets Ten Years 

Samuel C. Pandolfo, former president 
of the Pan Motor Company of St. Cloud, 
Minn., has been sentenced to ten years 
in federal prison by Federal Judge Landis 
following his conviction last week at 
Chicago on the charge of misusing the 
mails. An appeal was allowed, and Ap- 
pellate Judge Alschuler granted Mr. Pan- 
dolfo liberty on $25,000 bond. Mr. 
Pandolfo was a former life insurance 
operator in Texas and other southwest- 





ern states. 


til after Jan. 1, 1920, in which case the } 





SEEKING 500 MEMBERS 


PLAN OF CHICAGO FIELD MEN 





Expect to Create Favorable Sentiment 
for Offices That Protect Their 
Agents 





The Chicago Life Insurance Field 
Men’s Club is now actively campaign- 
ing for 500 members. It has placed its 
annual dues at $1 a year so that its 
membership is in reach of every one. 
The members are canvassing every 
office. No one but an all-time agent is 
admitted to membership. President 
Irvin B. Eberhardt states that the or- 
ganization is endeavoring to raise the 
standard of life insurance salesman- 
ship. The field men’s club holds that 
the general agents and managers 
should protect their men against out- 
side ravages. In other words, the 
agents should be the sole representa- 
tives of the companies and it should be 
impossible for any one else to place 
business in a company except through 
its authorized representatives. In other 
words, the field men’s club is out strong 
against part time men, brokers, heip- 
ers, pluggers and so on. 

Unfair to the Expert 


The point is made that the regular 
agents, giving all their time to the busi- 
ness are entitled to protection and 
should be allowed to enjoy the full 
fruits of their work. If they are pitted 
against the plugger, the broker or part 
time man, President Eberhardt says 
that it is discouraging. A man decides 
to go into the life insurance business, 
fits himself for it, studies to give the 
largest service and then is confronted 
with the condition that his competitor 
in his own agency may be people who 
have but little or no knowledge of life 
insurance, but are able to command 
applications because of their pull. 
These people are in no condition to 
render any service. President Eber- 
hardt says that the calling is cheap- 
ened by these methods. The field club 
intends to ascertain what agencies are 
taking twisted business from profes- 
sional twisters and the lime light of 
publicity will be turned upon them. 
The field men’s club is solidly against 
the professional twister and abstractor. 


Woman Agent Honored 


Mrs. Mary Ellen Marshall was last 
week elected vice-president of the 
Little Rock, (Ark.) Life Underwriters 
Association. Mrs. Marshall is not unac- 
customed to being first in her particu- 
lar field. When in 1908 she began her 
work as a life underwriter in the Little 
Rock office of the Equitable Life of 
New York she was the first, and for 
several years, the only woman under- 
writer in the state. In 1910 the Equit- 
able organized its Century Club in 
which membership is-limited to those 
writing $100,000 of business carrying 
premiums of $3,000. Mrs. Marshall is 
a charter member of the Club in which 
there was in its first year only one 
other southern woman. In 1912 she 
was sent as one of the six woman dele- 
gates to the company’s annual conven- 
tion. 


Predicts $7,000,000,000 for Year 


OMAHA, NEB., Dec. 17—T. W. Black- 
burn, secretary and counsel for the 
American Life Convention, has returned 
from New York and Chicago, where he 
attended several important meetings of 
insurance men. 

In commenting on the general aspect 
of life insurance throughout the country 
at the present time, Mr. Blackburn said: 

“It is the general opinion of the -life 
insurance people whom I inet that in 
the neighborhood of $7,000,000,000 worth 
of new business will be recorded this 
year and that the new premium income 
will be close to $350,000,000. The total 
assets of the companies will probably 
reach close to $7,000,000,000. There was 
also a consensus that there is no reason 
to believe that the volume of business 





will be in any way reduced next year.” 
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A Fair Chance 
To Win 


Your ambition is to succeed as a 
salesman and thus qualify for a 
General Agency with a good, live, 
progressive Life Company, and 
build up a permanent business of 
your own. 


We Want You 


if you have ability and push. We 
can make you an offer that you 
cannot afford to disregard. We 
are building up a big organization 
which is producing $2,500,000.00 


a month. 





This is a real opportunity. 


MITT Mm 


THE BANKERS RESERVE 
LIFE COMPANY 


Robert L. Robison, President 
Walter G. Preston, Vice-Pres. 

James R. Farney, Vice-Pres. 
Ray C. Wagner, Secy.-Treas. 


OMAHA, NEBR. 
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Assets, $9,000,000. Business in Force, $55,000,000 
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PLAN FOR CONVENTION 


s 


UNION CENTRAL’S BIG RALLY 





Gathering at Cincinnati Jan: 5-7, First 
Since 1917, Expected to Be a 
Notable Event 





CINCINNATI, O., Dec. 17.—Union 
Central officials are making elaborate 
preparations for the company’s agency 
convention, to be held Monday, Tues- 
day and Wednesday, Jan. 5-7. It will 
be the first convention since that of 
1917, as the company cancelled its plans 
for one in 1918 and made no attempt 
to hold one this year, on account of the 
war. An attendance of fully 500 is 
expected, as eligibles from the 1918 
list, as well as those who have qualified 
this year, are to be present; and in ad- 
dition, men who qualified for the 1918 
meeting, who also have exceeded their 
production quotas this year, are au- 
thorized to bring their wives. Under 
this arrangement it is expected that 
about 400 men and 100 women will at- 
tend. 

There will be four business sessions: 
two on Monday, one Tuesday and one 
Wednesday. Vice-President John D. 
Sage is preparing an elaborate pro- 
gram of entertainment, and visiting 
ladies will have special entertainment 
features arranged for by a woman’s 
committee. For the first time, in a 
Union Central convention, women will 
have place on-the program with the 
men. 

Following the two sessions of the 
opening day, the convention will pro- 
ceed in a body to the Hotel Gibson, 
where a buffet supper will be served, 
followed by cabaret, vaudeville and 
dancing. Tuesday afternoon there ‘will 
be a special matinee at one of the 
theaters, for the entire body, and a 
banquet will be served at the Hotel 
Sinton in the evening. Superintendent 
Tomlinson will be a speaker at the 
banquet. 


EASTgAND WEST AGREE 
ON VALUATION PLAN 


(CONTINUED FROM PAGE 1) 


not mean that the reserve laws of the 
various states are to be changed. This 
plan agreed upon by the committee is 
simply to be used as a model'or guide 
where states desire to make a change. 


May Change in Massachusetts 


It is said that Massachusetts will be 
the one immediately concerned -be- 
cause of the agitation there to have 
some modification of its reserve sys- 
tem. The action taken will serve to 
alleviate any feeling of hostility be- 
tween the two*camps. There has 
always been more or less antagonism 
on this subject. The American Life 
Convention has as its chief corner 
stone the preliminary term plan of val- 
uation. The organization came into 
being largely to protect this system. 
Until recently all the companies in the 
organization used the preliminary term 
or its modified form. The issue in 
Massachusetts last year started a coun- 
ter attack in the Illinois legislature and 
some bitterness resulted, he saner 
men saw the necessity of getting the 
two interests together. 


Joint Committee 


The eastern committee was headed by 
E. E. Rhodes, Mutual Benefit. The other 
members were D. F. Appel, New England 
Mutual; W. L. Crocker, John Hancock 
Mutual; A. A. Welch, Phoenix Mutual; 
E. E. Rittenhouse, Equitable of New 
York; Robert Lynn Cox, Metropolitan; 
Alfred Hurrell, Prudential; E. B. Morris, 
Travelers. 

The American Life Convention commit- 
tee was headed by J. B. Reynolds, Kansas 
City Life, the other members being H. L. 
Seay, Southland Life; H. W. Johnson, 
Central Life of Illinois; S. A. Foster, 
Royal Union; E. W. Randall, Minnesota 





WHICH IS BETTER WAY? 


DIFFERENT OPINIONS GIVEN 


Advantages in Being Able to Write 
-Both Par and Non Par Are 
Discussed 


Is the agent better equipped if he 
can write both participating and non- 
participating insurance? 

The attitude on this question of 
those who believe in selling just one 
kind was well expressed by the vice- 
president of one company. 

“To sell both kinds,” said he, “is like 
trying to be a Catholic priest and a 
Baptist preacher at the same time. 
Catholicism and Protestantism may 
both be good religions, but one man 
cannot conscientiously preach both. 
Neither can a man honestly believe that 
par and non-par are on the right prin- 
ciple.” 

Does Not Think It a Help 


The representative of one company 
which formerly wrote both says that it 
had never been a good thing for him 
to write both. In his experience the 
only difference was that it cost him his 
participating commission when he was 
weak-kneed enough, in his younger 
days, to sell the non-participating kind. 

An agent of a company which writes 
both kinds pointed out that the men 
who ‘had made big successes in life 
insurance had always specialized on 
one or the other. For these men the 
extra equipment did not mean much 
after they had chosen their svecialty. 
This type is able to convince the pros- 
pect that the particular policy under 
consideration is the one for him. The 
man of more ordinary ability, however, 
finds it easier to give the prospect 
what he asks for, and therefore he gets 
more business if he can offer both. 


Some Agents Favor Both 


A stronger case for both kinds was 
given by another general agent. He 
declared himself neutral as to which 
kind is the better, but said it is a dis- 
tinct advantage to the agent to be 
able to write both. It disarms the 
suspicion, which often arises in the 
prospect’s mind, as to why the agent 
insists on the one kind. If the agent, 
he says, can suggest that he might be 
interested in a non-par, if he has been 
showing a participating contract, it will 
show the prospect that the agent 
stands ready to sell him either way he 
prefers and has no selfish reason for 
forcing one or the other on him. 

The advantage is proven, he said, as 
it frequently happens that agents of 
companies writing only the one kind, 
will call upon agents who are equipped 
to handle both, to take some case. 
Even then the prospect is not as well 
satisfied, because he feels that his in- 
surance is not being handled by an ex- 
pert in the kind of insurance he wants. 

This company, which has been pay- 
ing equal commissions on both kinds 
since April, reports that 85 percent of 
its business now being written is non- 
participating. 

A number of the newer companies 
are now offering both lines. It is 
claimed, howeyer, that an examination 
of the records will show that practi- 
cally all of their business is sold on the 
participating plan. 





Mutual; O. J. Arnold, Illinois Life; C. G. 
Taylor, Jr., Atlantic Life; C. H. Beckett, 
State Life, and T. W. Blackburn, secre- 
tary of the Convention. 


Capt. Howard B. Mann, special agent 
of the Northwestern Mutual Life, with 
headquarters at Black River Falls, Wis. 
has been promoted to district agent as 
successor to the late A. E. Howard of 
Sparta, Wis. The district comprises five 
counties in northwestern Wisconsin. 
Capt. Mann is moving his headquarters 
to Sparta on Jan, 1. 
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“Its Name Indicates its Character’’ 








Young Men of Ability 


We need educated, aggressive, yet tactful young men. with executive 
ability in our organization. 


Inasmuch as the Lincoln Life is today doing as much business in a single 
month as it did in an entire twelve-month just a few years ago, and since the 
‘Company has during the past year added a half dozen new states to its 
territory, such young men—and young women—can find with us the op= 
portunity which is always afforded to them who have vision to lead that 


others may follow. 
LINK UP())wir Tue () LINCOLN) 











Agency contracts are all made direct with the Company. Thus the 
death or retirement of a General Agent does not affect adversely the interests 
of anyone else. 


Both participating and non-participating insurance can be written. 


Lincoln Life Agents get policies upon 96% of their applications instead 
of upon only 89% which is contemplated by the oft-quoted saying that “one 
in every nine who apply for life insurance cannot get it.’ 


If you would cash in upon your executive ability investigate the require- 
ments now. 

















THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Lincoln Life Building 


Fort Wayne, Indiana 


Over 100 millions in force. 
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Frick’s Inheritance Taxes 


It 1s not known how much life insur- 
ance Henry C. Frick, the steel magnate 
of Pittsburgh, carried, but left an estate 
worth $250,000,000. However, the New 
York announces that he had $100,000 in 
that company. - Harotp Pierce of Phila- 
delphia insured Mr. Fricx. 

In this connection it is mteresting to 
note the solicitude on the part of some 
of the beneficiaries of Mr. Frick, notably 
the educational and charitable institutions 
to which he bequeathed a certain percent- 


age of the residue of his estate. While 
the sum in gross looked large, yet when 
the inheritance taxes are deducted these 
bequests will be pared down to a rather 
small sum in comparison to what it was 
expected they would receive in the first 
instance. Here is but another case of see- 
ing how life insurance would have helped 
to keep this great estate intact so that 
all the beneficiaries would have received 
the full amount intended and the pur- 
poses of Mr. Frick carried out. 


Speculative Enterprises 


Huston Tuompson, federal trade com- 
missioner of the United States and for- 
mer assistant attorney-general, in a recent 
address gave some interesting facts as 
to the speculative enterprises that are be- 
ing exploited today. He said that fol- 
lowing every war there has been an era 
of gambling and speculation. Extrava- 
gance runs riot. Money is cheap, wages 
rise, and the country swarms with those 
who are trying to sell moonshine. 

Life insurance men can call attention 
to the danger of investing in wildcat en- 
terprises and show the big danger of loss. 
Mr. THompson said that during the war 
not only the necessaries of life but even 
life itself lost its value. When the war 
ended the reaction was so great that it 
not only unstrung our mental balance but 
also our safety deposit boxes from which’ 
have escaped many of our Liberty bonds. 


There is a wide diversity of interests in 
boom promotions of today. Mr. THomp- 
son declares that it is not speculation but 
misrepresentation and the lack of infor- 
mation on the part of the prospective 
investor that must be eradicated. 

The surest thing today is life insurance. 
There is nothing speculative about it. The 
acid test can be applied at every part and 
no alloy will be found. During these days 
life agents can well present the solidity 
of life insurance, its absolute safety and 
its certain returns. 

Mr. THompson gives the following ad- 
vice to the prospective purchaser of se- 
curities : 

1. Beware of the glib salesman. 

2. Beware of the prospectus that prom- 
ises much. 

3. Remember the investment will keep. 
Don’t hurry. Stop and study. 


Writing Substandard Business 


WHETHER more life companies will be 
interested in writing substandard business 
remains to be seen. Some years ago a 
departure of the kind would have been 
considered most hazardous. The New 
Yorx Lire has been writing substandard 
lives for a number of years and has the 
best experience of any company. The 
EgurtaBLte of New York has been writ- 
ing substandard business since 1900. The 
METROPOLITAN also has written consider- 
able substandard business:~ Within recent 
years some of the smaller companies have 
entered this field. 

Now that the New York Lire is giv- 
ing some of its tables to the ACTUARIAL 
Society oF AmeErRIcA there will be much 
more interest in this class and companies 
will not feel so much at sea. One of the 
well-known actuaries in commenting on 
the subject says: 


“In order to do a substandard business 
successfully it is necessary to know the 
effect on mortality of the various im- 
pairments dealt with. If these effects 
are kuown, there is no reason why a 
company should not write this class of 


business within reasonable limits as se- 
curely as it does standard business, for 
which the mortality rates are matters 
of common knowledge. The broadening 
of the insurance field to cover impaired 
risks is a service of the greatest value 
to the public. 

“You have asked for my opinion as 
to other companies taking up substand- 
ard business, especially in view of the 
large standard business now being writ- 
ten. That question is a broad one and 
could be determined only after careful 
consideration of each company’s posi- 
tion. I can say, in a broad way; how- 
ever, that I seen no reason why a com- 
pany should not write substandard busi- 
ness as safely as standard business, 


provided it could obtain reliable informa- |, 


tion as to the mortality to be expected 
in such substandard classes-as it insures. 
I, therefore, recognize with great pleas- 
ure the broad-minded spirit in which the 
New York Life is offering to give the 
results of its actual experience in build 
and family history in those classes so 
that it may help other companies to 
render to the public a broader insurance 
service. The same spirit prevails in the 
Equitable and that it too has been will- 
ing to do what it could in this respect.” 


Two-thirds of our life is spent in 
hesitating and the other third in re- 
penting. . 


C. W. Moulthrop of the Montgom- 
ery, Ala. agency of the New York 
Life, shows how he was led into the 


life’ insurance business. On July 3, 
1917, he began to see what was before 
him if he entered life insurance. He 
had just completed his twelfth year as 
a traveling salesman for a wholesale 
grocery house. He had risen from a 
salary of $1,000 to $2,100 a year. He 
said that when his employer raised 
him to the $2,100 mark he was well 
satisfied but it soon dawned upon him 
that he had reached the top and his 
concern could not afford to pay him 
any more. He would have to turn to 
some other business or patiently wait 
to become the head of the business in 
which he was engaged. In an inter- 
view with one of the New York Life 
agency directors it was made clear to 
Mr. Moulthrop what things could be 
done in life insurance. He accordingly 
joined the New York Life and at the 
end of 1919 his paid for business will 
be in the neighborhood of $750,000. He 
said that his business comes in every 
week. He writes the majority of the 
men he calls on because when ap- 
proaching a prospect he makes his prop- 
osition clear and attractive, always as- 
suming.that the prospect wants insur- 
ance. Mr. Moulthrop says that down 
deep in his consciousness he realized 
that when he writes insurance he has 
done a man a tremendous service. He said 
that during these two and one-half 
years he has lived well and invested 
from $15,000 to $20,000 out of his 
earnings. 


To the agents of those companies 
that offer the double accident benefit, 
an experience of the Lincoln National 
Life can be used as valuable canvassing 
material. On Aug. 22, 1919, the Lincoln 
issued a policy with a double accident 
clause, and on Sept. 7 the insured acci- 
dentally scratched his arm on a barbed 
wire. As a result of this he died of 
tetanus on Sept. 13. Thus, within less 
than a month of the date of the policy 
a claim was filed, and double the face 
of the policy paid to the beneficiary. 
The insured was a farmer, 25 years of 
age. 

Manager L. Brackett Bishop of the 
Massachusetts Mutual Life in Chicago, 
intends in a few weeks to sail across 
the Pacific, visiting Japan, China and 
some of the islands. 


A. K. Hannen, general agent of the 
Berkshire Life in Cleveland, died last 
Wednesday, after a brief illness. He 
had been identified with the life busi- 
ness in Cleveland for many years. 


Herbert E. Johnson of Ironwood, 
Mich., who graduated in the actuarial 
and life insurance course at the Uni- 
versity of Michigan, has been ap- 
pointed assistant actuary of the Secur- 
ity Life of America of Chicago. 


D. P. Campbell, president of the 
Western ‘Reserve Life of Muncie, Ind., 
died last week as the result of an oper- 
ation. He was 55 years of age. He 
was one of the founders of the com- 
pany and was a well known business 
man. 


Stuart B. Edmondson, Chicago man- 
ager of the Illinois Life, who will re- 
turn to the ministry on Jan. 1, deliv- 
ered the commencement address at the 
Carnegie Institute of Technology at 
Pittsburgh last Tuesday, having as his 
subject “The Religion of Life Insur- 
ance.” 

Oscar J. Seiler of Jamestown, N. D., 
one of the best known and most suc- 
cessful attorneys at law in that state, 
is a firm believer in life insurance. 

Deeply interested as he is in Y. M. 





C. A. and other activities surrounding 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS 


Jers’ Association. 









young men, he is often sought by those 
entering business careers and asked 
for counsel. A suggestion which he 
frequently makes to young men is that 
they determine for themselves the goal 
they wish to reach in various lines of 
endeavor. For instance, he asks one 
“What are your ideas as to the finan- 
cial status you want to reach” When 
that is decided, he tells his visitor that 
the quickest and surest way to lift 
himself literally, by his own boot 
straps, as it were, up on to the first 
place above the fellows with whom he 
is now associated, is to take out a 
$5,000 or a $10,000 life insurance policy. 
Then he tells the young man, “You are 
now immediately in the class of those 
worth $10,000, and as such, entitled to 
square your shoulders and look the 
world squarely in the eye accordingly.” 

Although the possessor of an ex- 
tremely large practice as well as heav- 
ily interested in banking and farming 
activities, Mr. Seiler was tied for first 
place in the point of personal produc- 
tion of life insurance during November 
among the agents of the Lincoln 
National Life. 





Purposes of Chicago 


Field Men’s Club 














[ RVIN B. EBERHARDT, president 

of the Life Insurance Field Men’s 
Club of Chicago, makes the following 
statement regarding the aims of that 
club: 

Some question seems to have arisen 
as to the purposes of the Life Insur- 
ance Field Men’s Club. Permit me 
to state the principles of this club as 
embodied in its constitution and by- 
laws. : 

We believe that efficient, intelligent 
and honest life insurance agents give 
real service to humanity and to the state, 
in addition to the services given clients 
at the time insurance is written and in 
later years. 

We believe that the so-called “helpers” 
or “pluggers” who are not regularly in 
the business are largely responsible for 
the loose point of view of the public. 

We believe that life insurance commis- 
sions should go to regular life insurance 
agents exclusively and that this principle 
is entitled to the endorsement of the 
public and strict enforcement by the 
companies and general agents and mana- 
gers and we pledge ourselves to help in 
every way possible to establish it. 

Life insurance, regulated and super- 
vised as it is by all the states, is a public 
service institution. In a public service 
institution, at least, special favors and 
rebates are morally wrong. Recognizing 
this, therefore, we pledge ourselves to do 
everything in our power to eliminate re- 
bates and special favors of all kinds as 
considerations or rewards for the buying 
of life insurance. 

Field men have been, and are now, 
gq. cooperating with the Life Underwrit- 
There is every rea- 
json to think this condition will con- 
tinue. : 

The Life Insurance Field Men's 
Club in no way hopes to be an obstacle 
in the path of good work on the part 
of*the Life Underwriters’ Association, 
or any other organization, which has 
an active program for the betterment 
of those legitimately engaged in the 
business of writing life insurance. 





New Rule on Advertising 

TOPEKA, KAN., Dec. 16—Superin- 
tendent Travis has announced that 
whenever any insurance company doing 
business in Kansas advertises its as- 
sets, such assets shall be the admitted 
assets, and it shall in the same connec- 
tion advertise its liabilities, to be de- 
termined in the manner required in 
making annual statements to the Kan- 
sas department. He also requires that 
all advertising purporting to show the 
capital of any company shall exhibit 
only the amount of capital that has ac- 








tually been paid up to date. 
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ALMOST 
NINETEEN MILLION DOLLARS IN SECURITIES | 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 
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PROGRESSIVE CONSERVATIVE “FLU”? PROOF 


The Growth of Oak—The Solidity of Granite 


On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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Chicago National Life Insurance Co. 
10 South La Salle Street 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 


man who can secure 100 applications during 
twelve months. 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 























LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Centract 


THE LA FAYETTE oo oy INSURANCE CO. 














PAN-AMERICAN LIFE INSURANCE 
_—— COMPANY NEW, ORLEANS SE ga Pee aod Gente 


Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has o 7 fandling and inepiing important territories in the South 


and North Central section, which will be assigned to M bl saa ben ag agency organization 
gtade men. OT sie encnatn ab ebanane ias os  enes f seotleniie tadiesie notes 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 
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HREE-FOURTHS of 
our new paid premi- 
ums during: the first half 
of 1919 were personally 
produced by a group of 
one hundred and eighty- 
three Phoenix Mutual rep- 
: resentatives. The new pre- 
: miums of this group total- 
ed $591,598.93, which is 
-an average for the half year 
i of $3,232.78 for each indi- 
} vidual. 
| It is to full-time repre- 
i sentatives of this type that 
H we are extending our effec- 
| tive plans of agency co- 
i operation. 








gn of Hartford, Conn. 


JOHN M. HOLCOMBE, President 








| Phoenix Mutual Life Insurance Compan 


No. 19 
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Insurance in Force 


1905 $325 000,00 
1906 =, 284,909.93 


THE INDIANAPOLIS LIFE INSURANCE CO. 


Look up the Company’s Record 












1907 =—-2'158'315.62 
1908 i 
1909 ©—-3,037,135.59 . 


3,760,237.71 
ist 4,451,264.48 


5,756,690.86 
iia, 7,011,554.27 
114 —-8,655,788.49 
is  10,231,921.21 
ine —12,021,820.06 
wy ~—-13,665,053.54 
ww —15,532,346.26 
1919 


to Oct. 19,225,392.00 


indiana 
Michigan 





Managerships Open 


Illinois 















If You Have Confidence in Your Ability 


address 


FRANK P. MANLY, President 





Home Office: INDIANAPOLIS, INDIANA 

















SACRAMENTO, CALIFORNIA 
MARSHALL DIGGS, President 


Insurance in force over $28,000,000 



































Calerhia State Life [nsurance (Company 


PRODUCING AGENTS WANTED IN CALIFORNIA AND TEXAS 


J. R. KRUSE, Vice-President and General Manager 


Capital and Surplus $700,000 Assets over $3,000,000 
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NEWS ABOUT 


LIFE POLICIES 











New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual- 
and “Little Gem,” Published Annually in May. 


PRICE, $1.50 and $3.00 respectively. 

















CONNECTICUT MUTUAL’S PLAN 





Modifications in Dividend Formula 
Which Company Will Use for 
1920 Announced 





The Connecticut Mutual Life an- 
nounces certain modifications in the 
interest, mortality and expense factors 
used in its dividend formula, with the 
purpose (1) of making a readjustment 
of dividends according to plan of in- 
surance and age at issue, such as will 
bring about a more equitable distribu- 
tion of surplus as between individual 
policyholders, and (2) of making a 
somewhat smaller aggregate distribu- 
tion of surplus than the formula used 
in 1919 would produce. 

The assumed interest rate has been 
increased from 4.4 per cent to 4.5 per 
cent—the latter rate to be used also 
in connection with deferred income 
and installment settlements, dividends 
left to accumulate, and sums held on 
deposit to pay future premiums. This 
increase in interest rate the company 
feels warranted in making, in view of 
improved investment earnings. 

The amount to be paid out in divi- 
dends in 1920 will be in the aggre- 
gate about 86 per cent of what it would 
have been if the 1919 scale had been 
continued. In explaining the change 
the company says: 

It is estimated’ that net losses already 
incurred as a direct result of the in- 
fluenza epidemic have been $881,000 and 
of the war $324,000, a total of $1,205,000. 

The world is undergoing a period of 
post-war readjustment. The general 
situation is, in many respects, much dis- 
turbed. We are confronted with strikes 
in important industries, high prices for 
labor and material, uncertain future with 
respect to the railroads, high taxation, 
uncertainties attendant upon peace ne- 
gotiations, and much radical and social- 
istic propaganda. 





Western States Life 


The Western States Life of San Fran- 
cisco is revising its premium rates, which 
go into effect Jan. 1. The new premiums 
have not yet been announced. The com- 
pany is also getting out new policy forms 
including a new disability clause. The 
new clause will provide for monthly in- 
come of 1 percent of the face of the 
policy during disability, instead of an 
annual income. There will be a new war 
clause, limiting the liability for death for 
military service in time of war during 
the first three years to the return of the 
premiums. There will also be an aerial 
clause. 





Minnesota Mutual Life 


The new dividend schedule of the Min- 
nesota Mutual Life, which is going the 
rounds of various publications, as a mat- 
ter of fact was issued on Sept. 30 of this 
year and appeared in the 1919 edition 
of the Unique Manual-Digest, having 
been furnished in advance by the com- 
pany for use in that publication. 





Pacific Mutual Life 


On May 1 the Pacific Mutual Life will 
put into effect a revised dividend scale 
which will be materially larger than 
those paid in the preceding year. The 
company reduced its scale commencing 
May i, 1919, which was a temporary ex- 
pedient to take care of the “flu” losses. 





Provident Life & Trust 


The Provident Life & Trust has an- 
nounced a new basis for 1920 dividends 
}on policies issued prior to 1919. It is 
stated that the change is only temporary 
and intended to compensate for the se- 
vere losses due to the influenza epidemic. 
The epidemic occurred in 1918 after the 
basis of distribution for 1919 had been 
announced. Consequently the mortality 




















considerably exceeded the actual mor- 
tality savings for the preceding year. 
The adjustment of 1920 is made to rectify 
in an equitable manner this excess dis- 
tribution, The adjustment will apply 
only to policies issued prior to 1919 since 
it was upon them that the excess dis- 
tribution was made. The 1920 dividend 
on policies issued in 1919 will be on the 
1919 basis for policies issued the year be- 
fore. 





Peoria Life 


The Peoria Life intends to pay the 
same scale of dividends to policyholders 
in 1920 as in 1919. 





American Life of Colorado 


The American Life of Colorado is get- 
ting out a new set of policy forms which 
‘will be ready about Jan. 1. 


Mutual Life 
The Mutual Life of New York has not 


yet decided what it will do with refer- 
ence to its dividend scale for 1920. 


Equitable Life of Iowa 


The Equitable Life of Iowa has made 
its double indemnity clause retroactive. 


Federal Life 


The Federal Life of Chicago, which 
suspended dividends during 1919, because 
of excessive mortality, has not yet passed 
upon the dividend scale to be adopted for 
next year. 








Berkshire Life 


The Berkshire Life will continue its 
present dividend scale during 1920. 





Toledo Travelers 


The Toledo Travelers of Toledo, O., 
has decided to continue its present divi- 
dends for 1920. 


Detroit Life 

The Detroit Life has decided to in- 
crease its ordinary life and 20-payment 
life nonparticipating rates, effective Jan. 
1, 1920. The new rate book will soon 
be off of press. The company ‘has also 
added a 25-year endowment and 20-year 
endowment on the participating plan. 
The new dividend schedule will be out 
shortly. 


The Farmer's Mistake 


A western farmer a short time ago 
happened to remémber that his fire in- 
surance had expired and he hiked to 
town in the rain and had the insurance 
renewed. On the way he contracted a 
severe cold which developed into 
pneumonia, and death resulted. He 
left a large family and a small farm. 
The farm was fully covered with fire 
insurance and a mortgage. He should 
have bought life insurance.—The Pru- 
dential Record. 











Conservative Life News 


Henry W. Reusch, who went with the 
Conservative Life of South Bend) Ind., in 
September, 1919, as superintendent at 
Logansport, has been promoted to a spe- 
cial superinténdency and is temporarily 
in charge of the Ft. Wayne district. 

The Conservative announces the open- 
ing of a new district, to be known as 
Hammond No. 2, W. M. Inman, who has 
been superintendent of the East Chicago 
district, being transferred to Hammond 
to the new district. The appointment of 
Stephen Kaminski to the superintendency 
at East Chicago is announced. The com- 
pany announces the appointment of 
Joseph Bence to the superintendency at 
Gary. The promotion of agent J. 
Pritcher to the superintendency at Lo- 
gansport is announced. 

Superintendent Charles Harlan of the 
Terre Haute district finished his second 
year with the company as for Nov. 30. He 
was the leader in industrial increase for 
1918 and at this time it looks like a sure 





distribution to policyholders for 1919 dustrial for 1919. 


thing that he will be the leader in in- 
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year, ‘ Si 4 i 
3 | i 
: Opportunity SS 
wes UR Agents can sell policies on the 


annual premium plan, up to $3,000, to 
young men and young women as young as 
age 2—protective insurance and Educational 
* T and Business Start Endowment Insurance. This 
= — extension of the age limit for Ordinary Insurance down 
to age 2 helps our Agents considerably, and we have 
other advantages that help still more. We provide 
banking facilities for our Agents in the rural districts. 
- We issue Participating and Non-Participating Policies. 
“ — As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal ac- 
cident, or with Double Indemnity provisions cover- 
» ing fatal travel accident only, as may be desired. 
m™ We issue policies with waiver of Premium and 
ms Disability Annuity or Instalment Payment 
= features. We insure males.and females at 
“za. the same rates. 





=— a “THE OLD COLONY LIFE 
tm INSURANCE COMPANY 
i of CHICAGO, ILL.” 
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Over $75,000,000.00 





of new business is the 
record for 1919 of the 


BANKERS LIFE 
COMPANY 


DES MOINES _ Geo. Kuhns, Pres. 










































Columbia Lite 


[nsurance Company, C™n™ 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M, CROSS, President and General Manager 































‘The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution} used almost universally by American companies. The 


contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 


























Continuous Instalment policy, the basic form of all Life Income® 

















LOCAL ASSOCIATIONS 




















Sioux City, Ia.—The Sioux City Asso- 
ciation has been having some unusually 


| interesting meetings. Last week Ira G. 


Miller of the Bankers Life of Lincoln 
was in charge. The preceding meeting 
was addressed by E. A. Burgess of Sioux 
City, who gave an illuminating address 
on corporation and business insurance. 
He pointed out specific instances wherein 
Sioux City institutions have been con- 
served by the immediate availability of 
business insurance and where assets of 
going institutions with promises of glor- 
icus futures were entangled in litigation 


| and dissipated by the lack of protection. 


Dr. Frank Murphy spoke on “The Appar- 
ent Liberty of the Will,” turning his 
topic to the psychology of salesmanship. 

D. J. Connolly of the Northwestern Na- 
tional Life was in charge of the meeting, 
which was credited by rising vote with 
being one of the best sessions the asso- 
ciation has ever had. Six new members 
were added. ~ 

*x* * x 


New England Women’s—Miss Sara 
Frances Jones, former manager of the 
woman’s department of the Equitable 
Life in Chicago, and now associated with 
the Florence E. Shaal agency of the same 
company in Boston, addressed the mem- 
bers of the New England Women’s As- 
sociation at their monthly meeting at 
the Women’s City Club Wednesday after- 
noon. Miss Jones related her experiences 
“With the Doughboys in France,” having 
served as a volunteer worker for over 
a year with the Y. M. C. A. in that coun- 
try. Miss Jones admitted there was 
some work in standing behind a canteen 
four hours in the morning, taking a ten- 


afternoon and then winding up the day 
by dancing with them through the even- 
ing, which was the program for much,of 
the time. “Happy” Jones, she was called 
by the boys in khaki, and she has proven 
a happy addition to the New England 
Association. 
* * 

Richmond, Va.—At the December lunch- 
eon of the Richmond association Neil D. 
Sills, Virginia manager for the Sun Life 
and a former national president, dis- 
cussed ethics of the profession and ex- 
vressed much satisfaction that the life 
men were now working on a much higher 
plane. He also related impressions of 
the last national convention at Pitts- 
burgh which proved of deep _ interest. 
While in Pittsburgh he was agreeably 
surprised to learn that the Carnegie In- 
stitute had set asid® a large dormitory 
for students in the insurance depart- 
ment of that institution. This prompted 
a reminder from Secretary Ralph P. Har- 
rison, general agent of the Union Cen- 
tral, that William and Mary College of 
Williamsburg, Va., is plannine to include 
insurance in its course of study. Two 
new members were admitted at the meet- 
ing. 

* * * 

Little Rock, Ark.—C. L. Durrett was 
elected president of the Little Rock As- 
sociation at its annual meet. Mrs. Mary 
Ellen Marshall and Thomas T. Myers 
were elected vice-presidents and T. M. 
Cory, secretary-treasurer. Members of 
the executive committee included Sam K. 
Walton, A. C. Remmel, Howard Conley, 
Houston Gean and Hugh D. Hart. Tke 
election of Mrs. Marshall marks the first 
time that a woman has been thus hon- 
ored in Arkansas insurance circles. The 
election was by acclamation. 

Sid B. Redding was reelected member 
of the executive committee of National 
Association to serve until 1922. A new 
committee on membership was selected 
in connection with the campaign of the 
National Association for 10,000 new mem- 
bers in 1920. 

The guest of honor and leading speaker 
was DeMatt Henderson, who discussed 
the courts and law with reference to the 
business of life insurance. The presi- 
dent of the association was requested to 
send a telegram of greeting to Hugh D. 
Hart, who is convalescing in a St. Louis 
hospital from an operation. The dinner 
details were arranged by the host for the 
evening, C. G. Price, manager of the 
Union Central Life. 


* * x 

Cincinnati, 0.—The Cincinnati Associa- 
tion met for an informal dinner last 
Friday. The meeting was especially 
called to greet the president of the Na- 
tional Association, J. Stanley Edwards. 
About 60 members and guests were pres- 
ent. President Bruehl presided and very 
gracefully introduced the guests of the 
évening. 














President Edwards outlined his plan 
for increasing the association member- 


mile or longer hike with the boys in the 


ship by a campaign of personal solicita- 
tion by the preesnt members, who will 
call upon all licensed agents who are not 
now members. A_ special day or days 
will be set apart for this campaign and 
about a week before such date copies 
of the Life Association News will be 
mailed out to all prospects listed. 

The Cincinnati Association pledged it- 
self to obtain 500 new members in the 
city and its environs, industrial agents 
being included in this figure. 
Announcement was made that John L. 
Shuff had been appointed by the execu- 
tive committee of the National Associa- 
tion to head a campaign to be carried on 
in five states for the purpose of adding 
still further to the list. 

The reception given Mr. Edwards was 
exceedingly cordial and there is no doubt 
that his visit will bear fruit. 


* * * 

Evansville, Ind—The Evansville As- 
sociation has elected the following offi- 
cers: President, William O, Ferguson; 
first vice-president, W. T. Graves; sec- 
ond vice-president, John S. Baker; sec- 
retary, Arthur Ortmeyer; treasurer, John 
T. Jacobs; directors, Hiram J. Adler, 
A. L. Holland and D. C. Williams. 


* ok * 

Dallas, Tex.—The North Texas Asso- 
ciation in session here this week dis- 
cussed the general outlook for the com- 
ing year and the business for the year 
just closing was reviewed for the pur- 
pose of ascertaining how improvements 
might be made. A. S. Doerr, president 
of the association, discussed ‘Looking 
Forward.” W. C. Rylander of Lubbock 
told the underwriters what should be 
done as to the attitude of the legal re- 
serve agents in the present fraternal sit- 
uation. Harry Seay and others made 
brief addresses. The meeting was con- 
cluded with a banquet. 

The association has planned and will 
shortly put into execution an advertis- 
ing campaign for the purpose of educat- 
ing the public to the necessity of carry- 
ing a sufficient amount of insurance. This 
campaign will be carried on through the 
press. 

The association will hold an insurance 
congress here Jan. 2. At that time 
Charles W. Scovel, former president of 
the National Association of Life Under- 
writers, will probably deliver an address. 
Insurance men from all sections of Texas 
and Oklahoma will attend the confer- 
ence. 


* *k * 

Oklahoma City, Okla.—Two men were 
nominated Saturday for each office in the 
Oklahoma Association. The election will 
be held Dec. 20. For the first time in 
the history of the association, the spe- 
cial agents are making a determined 
fight for the election of one of their 
number as president, J. K Wachtel, 
agent for the Pacific Mutual Life, having 
been nominated as the opponent of E. 
Guy Owens, general agent for the Mutual 
Life. 

Other nominees are: For first vice- 
president, John W. Newbern, Penn 
Mutual Life, Oklahoma City, and Marma- 
duke Corbyn, general agent for the Cen- 
tral States Life, Oklahoma City; for 
second vice-president, Edward A. Braniff, 
Equitable Life of New York, Tulsa; and 
Arthur L. Farmer, New York Life, Tulsa; 
for secreiary, Edgar C. Hill, National 
Life of Vermont, Oklahoma City, ‘and 
Jesse A. Todd, Oklahoma City; for treas- 
urer, Charles F. Linder, Pacific Mutual 
Life, Oklahoma City, and William A. 
Buchholz, of the New York Life, of 
Oklahoma City. 

The association voted to _ indorse 
“Thrift Week” and to co-operate in mak- 
ing it a success. The association will 
offer a prize for the best show-window 
decorated to portray a life insurance 
theme when the annual convention is 
held here Jan. 3 

* * * 

Omaha, Neb—J. Stanley Hdwards of 
Denver, president of the National Asso- 
ciation of Life:Underwriters, was a guest 
of the executive committee of the Omaha 
and Lincoln branch associations at a 
luncheon at the University club at Omaha 
Dec. 15. Mr. Edwards was returning to 
his home from an eastern ‘trip and 
stopped off for the day in Omaha for the 
purpose of boosting for the membership 
campaign which the association expects 
to launch some time during the month 
of February. In a short address he out- 
lined the plans of the association for the 
doubling of the membership during the 
campaign and urged every member to 
get behind the movement “with a push.” 
The Omaha branch association now has 
approximately 120 members and the Lin- 
coln association about 130 members. 


John A. Grose, for some years general 
agent at Sioux Falls, S. D., of the Mutual 





Trust Life, has taken Claude B. Coon 


into partnership as of Jan. 1 and the firm 
will be known as Grose & Coon. 
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American National, Tex.—The death 
rate among ordinary policyholders dur- 
ing October was the lowest during any 
month this year and November was a 
ciose second, the total for both October 
and November being less than any one 
month previous to October. 

The “Homestretch Contest,” between 
the ordinary and industrial agents for 
paid-for ordinary business during the 
last three months of 1919 is developing 
into a very close race. The total issued 
to the two departments for the first two 
months shows a slight lead in favor of 
the industrials, but that lead has been 
wiped out already in December and less 
than $25,000 separates the two depart- 
ments in a total of over $2,000,000 paid 
for. 

P. J. Harvey of Bay City, Tex., is the 
first agent to qualify for the Anico club, 
having paid for more than $150,000 since 
July 1. 

The applications for ordinary insurance 
will total over $20,000,000 for the year 
1919. ; 

a, ae 
North American Life, Chicago—The 
first 11 months brought in applications 
amounting to $17,000,000 as against 
$9,320,000 for the similar period of last 
year. The North American is expecting 
to pay for $14,250,000 this year. It ex- 
pects to show a net gain of insurance in 
force of $10,000,000. At the close of 1920 
the company is figuring on $60,009,090 
insurance in force. 
* * x 

Western States Life—The company has 
declared a dividend amounting to 30 
cents a share on its capital of $1,000,000. 
President H. J. Saunders asserts that had 
it not been for the influenza, the com- 
pany would have declared a dividend a 
year ago. The new insurance up to Dec. 
1 amounted to $7,790,500. It has insur- 
ance in force of $33,076,976. This is a 
gain of $604,733 since Jan. 1. President 
Saunders deserves credit for getting the 
Western States Life to a point where it 
is earning a profit and is in a very thrifty 
condition. 


DISCUSS INSPECTION BUREAU 





American Life Convention Executive 
Committee Will Hold Another 
Meeting Next Month 





The executive committee of the 
American Life convention met in Chi- 
cago last week to consider the proposed 
inspection bureau service, which was 
voted on favorably at the Omaha meet- 
ing. At that time the membership de- 
cided to establish a convention inspec- 
tion service with headquarters at Chi- 
cago to reach the territory within a 
radius of a night’s run out of Chicago. 
Following the meeting some very de- 
cided oppasition arose to the plan from 
some companies that objected to the 
increased assessment that would have 
to be levied, they taking the ground 
that their present inspection service 
was entirely satisfactory and they did 
not believe that the convention should 
undertake the inspection business. The 
committee will meet at French Lick, 
Ind., some time next month and pursue 
the subject further. The committee has 
two propositions before it, one from 
Chicago and one from Kansas City as 
service headquarters. It is thought that 
the plan will be put into effect, but to 


time. 


Agency “Will Establish 
Library. 


The Kansas City agency of the 
Equitable Life of New York decided 
at a recent meeting of the city agency 
force to establish a library ior the use 
of everybody connected with the office. 
It was decided to purchase books bear- 
ing on the subject of insurance, par- 
ticularly life, accident and health insur- 
ance, which Equitable agents sell, and 
to subscribe for various papers. Not 
only will the papers be recéived there 
for the use of the members of the staff, 
but some one will be given the duty of 
clipping unusually good articles and 














keeping them for reference purposes. 


just what extent cannot be told at this }, 


if 













































MUTUAL TRUST 
l LIFE INSURANCE 


' OF 63.4 6 27: Vn me 4 
CHICAGO, ILL. 





We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 


Home State: 


1. Lake, McHenry, Boone, DeKalb, Kane and DuPage Counties in 
Northesaters ILLINOIS. 
q Sateen Jo Daviess, Carroll, Ogle. Whiteside aad Lee Counties 
rthwestern ILLI oe 


2 
3 he . B Grundy, Kankakee and 
Hand Conntios in East Central ILLINOIS. 
4. Thirty-five Counties in Southern ILLINOIS, 


GOOD CONTRACTS—FOR GOOD MEN . 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 


Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, IMlinois 

















J. O. LUAGMAN, President DR. ANDREW JOHNSON, Secretary 


Lutheran International 
Jusurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 











PLENDID Policy 
Contracts, both 














‘ams Par and Non-Par, 

= a good working agency 

ILUNOIS [INDIANA] oHI0 contract and territory that 
west! cannot be beat, are sug- 


gested to men who propose 
entering on Life Insurance 
activities. 


The Cleveland Life 


HOWARD S SUIPHEN, facies clita ign, Cleveland, Ohio 




















Once an 
Illinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COM PANY COMPANY 


WANTS GOOD MEN 
AND 


WANTS GOOD MEN 
AND 





WILL PAY THEM WELL WILL PAY THEM WELL 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


Rese and duties are personal. Pleasure and pain 



































are personal. The combined: rights of individuals 

make up the-rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
. for individual rights. : 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of, individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. . 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their. safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imperative it becomes. : 

The wife; who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals——husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


" NEW YORK LIFE INSURANCE CoO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 








\life, at $10,000. Before the war such a 


:for two, five—yes, ten times the amount 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 


L Incorporated under the Laws of the State of New Jersey 









































LIFE INSURANCE MEN 
AND THEIR OBLIGATIONS 


Vice-President Buckner of the 
New York Life Gives 
Vital Facts 


SHOWS DUTY OF THE DAY 





Agents Have the Opportunity to Con- 
tribute Largely to tne Welfare 
of Mankind 





Thomas A. Buckner, vice-president | 
of the New York Life, quotes from a 
recent issue of the British Columbia 
“Financial Times,” as follows: 

“The most striking instance in the 
world’s history of the importance of 
life insurance was when the United 
States Government insured every en- 
listed man for an amount not exceed- 
ing $10,000 on each life.” 

In commenting on this as an influ- 
ence in insurance production, he says: 


No other one factor accounts so largely, 
in my opinion, for the great impetus 
given the life insurance business gener- 
ally. The government insurance for 
soldiers and sailors has not only en- 
dorsed and emphasized life insurance as 
a necessary means of protecting society 
against loss occasioned by untimely 
death, but it has raised the standards of 
value of human life. It fixes the mone- 
tary value of the life of a young man, 
say 21 years of age, without higher edu- 
cation, without experience, without re- 
sponsibilities, just starting out, but with 
good health and average expectation of 


man carrying one-tenth that amount was 
considered sufficiently insured. Small 
‘wonder now that men of older age with 
responsibilities in life with dependents 
who look only to them for protection 
against future want, holding good posi- 
tions or in occupations acquired by years 
of experience and training now apply 


of insurance they previously thought- 
lessly considered sufficient. 


Boom Not Temporary 


Lest any agent should get the idea that 
the “boom” in insurance is temporary 
and soon over, I quote further from the 
article in the “Financial Times’: 

“The United States Government re- 
cently made the following startling an- 
nouncement: 

“Out of every twenty, nineteen fail 
to provide either for their old age or 
tor their families at death.’” 

1 What a commentary upon our oppor- 
tunities! Upon our duty as life insurance 
men! Nineteen out of twenty fail in 
their duty to provide. The twentieth 
man doubtless fails to provide ade- 
iquately. The entire population of the 
‘United States is still our field. 

! Women Obliged to Work 

Again: 

“Over 8,000,000 women must work to 
live.” 
, Sad indeed are the pictures brought 
daily to the mind of every thinking life 
‘imsurance man, of husbands and fathers 
‘skating frivolously through life with 
splendid income wholly spent in luxuri- 
‘ous living—with no adequate provision 
through insurance to provide even the 
‘barest necessities for the wives and chil- 
dren. Sadder still is the picture we so 
‘frequently see of the widow and father- 
Ness children driven from the comforta- 
,ble home they occupied so long, and com- 
pelled to skimp and toil for a living all 
‘because the thoughtless, perhaps selfish 
father, did not carry adequate life in- 
surance. Think of it—8,000,000 women 
toiling for a living! 


Children Have to Leave School 


Again I quote from the announcement 
of the United States Government referred 
to by the “Financial Times”: 

“Ninety percent of children who enter 
school at age six have to stop before 
completing the eighth grade to go to 
work.” 





A life income policy of moderate 





amount, or even a $2,000 or $3,000 policy, 
would give the son or daughter a chance 
in life by enabling them to complete at 
least a high school education. No father 
would dream while earning a living for 
his family, of stopping a boy in the 
grammar school to help him earn money. 
He knows that a good education is the 
foundation of success in life. Why, then, 
should he expose the son to the risk 
when he is gone? 


Agent Failed in His Duty 


My personal attention was drawn to 
a@ case in our own ranks. An agent of 
ours, soliciting others to insure to pro- 
ftect their families, failed in his duty 
(toward his own.. He had bought a little 
home, carrying a mortgage of $700 which 
he was gradually reducing. This was 
his excuse for deferring insuring. His 
enly son was a junior in college. The 
father suddenly sickened and died. The 
‘widow asked for and received a contract 
as agent and bravely tried to earn 
enough to live, carrying the mortgage on 
the home and keep the boy in college, 
{but it was more than she could do.. Only 
the timely aid of an outsider enabled 
them to pull through. Even a $1,000 
policy would have paid off the mortgage 
fand paid the boy’s way, with the work 
he could and did do evenings and dur- 
ing vacations, to a diploma. How little 
it takes at times to lead to great things! 
But how greatly that little is sometimes 
needed. 

Widows Are in Want 


Again I quote from our government’s 
announcement: 
“Thirty-five percent of the widows of 
the country are in want.” 

There surely must be a place some- 
where over there where this great*group 
of departed husbands can reflect upon 
the misery they have inflicted upon the 
ones they promised faithfully to “pro- 
tect.” Some undoubtedly “intended” to 
do their duty, but, if the saying is true, 
the place where they now reside is 
“paved with good intentions.” 


What Life Insurance Does 


The “Financial Times” quotes further 
from the United States Government an- 
nouncement, some cheering life insurance 
statistics: 

“Life insurance has decreased pauper- 
ism more than 33% percent in 35 years. 
“Life insurance saves the nation more 
than $30,000,000 per year in maintaining 
the poor. 

“Seven-eighths of all the money left 
by married men for their dependents is 
derived from life insurance.” 

However true these statistics may be, 
‘they point out clearly the benefits of— 
yes, the necessity for—life insurance. 


Solemn Obligation 


Upon us all lies a solemn obligation— 
‘not merely to make money or earn a live- 
lihood—but an obligation to set men in 
the pathway of adequately protecting 
their own—their wives and children. 
This is no slight service nor is it a duty 
to be lightly considered. The careless, 
slothful agent will have much to answer 
for when the time comes for him to 
search his conscience. To the diligent, 
resourceful one, who neglects no oppor- 
tunity to accurately and honestly force 
‘home the truths of life insurance will 
come the joy and satisfaction that surely 
come to the man who knows and meets 
.all of life’s obligations to his fellowmen. 





Field to Head Association 


SAN FRANCISCO, CAL., Dec. 16—Rus- 
sell B, Field, associate general agent for 
the New England Mutual Life, heads the 
ticket of new officers for the Life Under- 
writers Association of San Francisco for 
the ensuing year who wih *epipctes at 
the December meeting. . P. Chipron, 
Equitable Life of New York, is selected 
as vice-president; George  Leisander, 
Guardian Life, secretary, and C. J. Klit- 
gaard, Continental Life of Utah, treas- 
urer. The executive committee for the 
coming year includes E. J. Thomas, 
Northwestern Mutual; J. B. Duryea, Penn 
Mutual; E. H. Lestock Gregory, Aetna; 
Walter E. Vail, Provident Life & Trust; 
S. B. Thompson, Union Central; N. D. 
Hawkes, Pacific Mutual. 


Intended as a Christmas gift for its 
employes, a group policy covering its 
plant has been taken out in the Equita- 
ble of New York by the News-Leader, 
leading afternoon newspaper of Rich- 
mond, Va. The policy was issued through 
the general agency of E. M. Crutchfield, 
who has been specializing in that line 
for several years. The figures range 
from $500 to $3,000, according io term 





of service. 
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“THE COMPANY OF CO-OPERATION” 


_ DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE ] 
DES MOINES (R-T Bidg.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 














Applications for Agencies 
in Wisconsin to be dated 
January |, 1920, will now 
be considered. 

















HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 
_256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality. 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. : 4 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 

Ww. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bidg. 
CINCINNATI, OHIO 


229-232 Lea: 
CLEVELAND, OHIO 


lishment of the necessary reserve than 


Why Should Insurance 
Not Cost More? 


BY R. L. SPAULDING 


Assistant Manager Mutual Life at 
Chicago 


war commodity under the sun, 





with one exception, that the aver- 
age citizen has to buy nowadays, 
costs from 50 percent to 125 percent 
more than it did five years ago. The 
exception is life insurance. True, the 
cost of life insurance is based upon the 
number and amount of policy claims, 
which do not necessarily increase with 
the increased cost of living; but there 
are some things which the life company 
has to buy the same as an individual, 
or the same as every other business in- 
stitution, such as clerical help, furniture, 
fixtures, light, heat, stationery, printing, 
besides paying rentals and a thousand 
and one other things. 

In addition to the items enumerated 
above, the average life company has to 
pay possibly three times the amount 
of federal government and state taxes 
which were exacted five years ago. One 
great company to our knowledge paid 
approximately $1,100,000 of taxes in 
1914, and its taxes in 1919 will approxi- 
mate $3,000,000. X 

* & * 
While the death rate due directly to 
the war may have worked no hardship 
in the average company, the terrible 
epidemic which spread throughout the 
land the latter part of 1918 and early 
in 1919 set at naught all preconceived 
notions as to the reliability of mortal- 
ity tables as a standard above which the 
death rate could not go. Indeed, in a 
number of companies of considerable 
size the policy claims were nearly dou- 
ble the expected last year, and in other 
companies the loss was sufficient to 
make considerable inroads into the fund 
which would otherwise have been used 
in the payment of dividends. 
* * & 

Lastly, the great volume of new in- 
surance placed on the books by most 
companies during the current year has 
been far in excess of the best previous 
record made and temporarily requires 
more money in payment of first year 
expenses and mortality and the estab- 


is collected as first year premiums, all 
of which is good business because in 
this way the company establishes a 
great life insurance plant—if we may 
use the term—from which profit will 
enure in the future to the company, 
which means the policyholders. 

After all things are considered, ought 
a man to object if his life insurance 
now costs him a few cents more than 


Dee. 31—1888 
1898 
1908 


1918... 


ESTERN and SOUTHERN 


The W 


Life Insurance Company 


W. J. WILLIAMS, President 


Ten-Year Periods 


A Record of Thirty Years of Progress— 


Assets Insurance in Force Income Policies Issusd 
es 889,073  1889-1898......$ 2,128,182 $460,386 
8 21°05 . 8,392,902  1899-1908...... 12,088,346 1,169,329 
<°) 3,621,170 43,443, 1909-1918...... 35,887,982 2,199,357 

15,7: 145,055,484 


Organized February 23rd, 1888 


Attractive Opportunities 





CINCINNATI 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia; 


Western Pennsylvania and Michigan 














J. Frank Montgomery, Agency Manager 
American National Insurance Company 





of Galveston, Texas 





WANTED: Agency Supervisor Familiar with Kansas Territory 
One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling expenses and a bonus on 


production by addressing 














B. H. WRIGHT 
President 


Incorporated 1844 


furnished unsurpassed protection and service, 


State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 
1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 


Additions are made to our agency force when the right men are found. 


STEPHEN IRELAND 
Superintendent of Agencies 


D. W. CARTER 


Secretary 
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Very Few Life Insurance Men Make Good Without 


SYSTEM 


The Systematic Salesmanship Outfit will provide 
you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, 
Chicago, for particulars. 























formerly? We think not, because, when 


insurance will in the year of our Lord 
1920 continue to be the cheapest ne- 
cessity on the market. 





compared with other commodities, life ' 
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Are You Permanently. Established? 


Write for Territory 


Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 























tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members 


The Penn Mutual - 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 


A Penn Mutual Premium, less a Penn Mu- 


STATES 


LIFE INSURANCE COMPANY 


€" E N T R ‘ L. E. M. BROWN, President CLIFFORD V. PETERSON, Secretary 





eral, low cost Policies? 





O you want to get 
started in business for 
yourself in a prosperous 
Indiana city with a home 
state company that writes 
a wide variety of very lib- 
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SOME OF THE INNOVATIONS INTRODUCED BY THE EQUITABLE DURING ITS 


Sixty Years of Public Service 


Shortening, Simplifying and Liberalizing the — Free Health Examinations for Policyholders 
Contract Sverige a 
—_——— A Home Purchase Policy 
Immediate Payment of Death Claims Cease eer 


—— A Refund Annuity Guaranteeing Return of Entire 
Incontestability After First Policy Year Principal 


- Group Insurance for Employees An Income Bond to Provide for Old Age 








‘A Corporate Policy to Protect Business Interests New and Improved Forms of Accident and Health Policies, 
thus completing the circle of protection against 
A Convertible Policy Adaptable to Altered Circumstances the hazards of Life, Accident and Disease. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


W. A. DAY, President 


120 BROADWAY “ NEW YORK 
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MODERN BUSINESS GETTING METHODS 











How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business.  # 
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WOMAN IS SUCCESSFUL WITH 
INHERITANCE TAX ARGUMENTS 


Mrs. Arloa B. Glade, Leading Producer of Women’s 
eeetoneet of Equitable Life of New York in 
hicago Describes Her Work and Methods 
in Selling to Men of Means 


producing’ more business for the 

Equitable Life of New York in 
Chicago than any other woman. For 
several months she has been producing 
at the rate of $750,000 a year and it is 
very seldom that she writes a policy 
under $25,000. She has been in the busi- 
ness about a year and a half, but it is 
only during the past six months that 
she has given the major portion of her 
time to it. What she has accomplished 
and is accomplishing as a life insurance 
saleswoman is of interest to all who 
believe that women have a place in life 
insurance selling ranks. 


Mr ARLOA B. GLADE is now 


Had Business Training 
in Early Years 


Mrs. Glade is the widow of the 
former secretary of the Chicago 
Elevated Railways. Seventeen years 
ago she was the assistant secretary and 
treasurer of the concern of which her 
husband was the secretary. When she 
married, she retired from business life, 
although during the time she was with 
the Chicago Elevated Railways, she 
received an excellent business training. 
Her husband was an invalid for several 
years before his death, but while he 
was alive Mrs. Glade did not get into 
the business world. 

Mrs. Glade’s case is of more than 
ordinary interest for the reason that 
when she took up the work it was a 
case of necessity. Now, however, she 
is absolutely independent financially, 
but is continuing in the work because 


she feels that it is important, that she, 


has a message to carry, and that in 
selling life insurance she is in every 
case doing a favor to those who buy. 


Uses Inheritance 
Tax Argument 


Mrs. Glade sells practically all of 
the business she writes upon the in- 
heritance tax argument. She says she 
has found that men of means are per- 
fectly familiar with ‘the income tax 
laws because they have to pay their 
income taxes every year. They are not, 
however, familiar with the inheritance 
tax statutes. They do not know what 
the state or federal law will require of 
them so far as an inheritance tax is 
concerned. It is much the same with 
a will. Most men have not made a 
well, do not understand what is re- 
quired in making out a will, what is 
valid and what is not, and constantly 
defer making a will because its use 
seems far in the future. With all that 
has been written and said about inher- 
itance taxes, Mrs. Glade said it is posi- 
tively amazing to find the number of 
men who are almost wholly unin- 
formed about the inheritance tax laws. 


How Inheritance 
Tax Applies 


For instance, she recently encount- 
ered a man whose assets consisted al- 
most wholly of a 99-year lease on an 
important downtown property in Chi- 


cago. He felt perfectly secure in 
owing this valuable real estate and felt 
that in the event of his death it would 
automatically pass on to his two sons 
without contest or trouble. She pointed 
out to him that in the event of his 
death his estate would go to the pro- 
bate court and his 99-year lease would 
then be appraised and the valuation of 


estates of less than $500,000. The tax 
on an estate of $1,000,000 is $106,000. 
On an estate of $2,000,000 it is $286,000 
and the figures multiply very _rapidly 
where the estate is more than $2,000,- 
000. The man of means feels very 
secure in the possession of a large 
estate consisting of real estate, stocks 
and bonds and cash in bank. He does 
not take into consideration that before 
this accumulation can pass on to his 
heirs the inheritance tax must be paid 


in going after business to secure addi- 
tional names from those she writes. 
She is of the opinion that life insur- 
ance selling is desirable work for 
women principally for the reason that 
the work’ is not wearing and tiresome. 
Women in business are often worn out 
by the long hours, and the exacting de- 
mands of their employers. In life in- 
surance work there is no fixed starting 
or stopping time. The woman selling 
life insurance may start when she 





and Mrs. Glade says in most cases men 
have given little or no thought to this 
possibility. They have a false feeling 
of security because of the size of their 
estates. 


Finds It Most 
Effective Talk 


Mrs. Glade says that with the man 
possessing $1,000,000 or more it is 





the lease for each year established. 
When the compilation had been made 
an inheritance tax would be paid, based 
on the total value of the lease for the 
entire 99-year period. This prospect 
was made to see that inheritance taxes 
would make a heavy drain upon his 
estate, and that in order to pass on the 
valuable 99-year lease to his heirs in- 
tact it would be necessary to take out 
life insurance to meet the inheritance 
taxes. 


Makes Appeal Only 

to Big Men 

Mrs. Glade carries with her as her 
chief selling document a well worked 
out inheritance tax table showing the 
federal tax, the Illinois tax, and the 
total tax collected on estates of various 
values. She has found that very little 
life insurance can be sold on the inheri- 


almost futile to use anything but the 
inheritance tax argument. The man 
who is a millionaire or better cannot 
be frightened into buying life insur- 
ance. It is impossible to paint to such 
a man a picture of his family in dire 
poverty after his death, his wife .taking 
in washing, and the children working 
at immature ages. Such men must 
simply be shown that unless they make 
provision for the taxes which the state 
and federal government will collect, 
their estates may be very seriously 
drained. 


Why She Considers 

Work Desirable 

Mrs. Glade, who has a wide acquain- 
tance in Chicago, has confined. her 
work almost entirely to her friends. 
She is active in various Chicago chari- 
ties and numbers her friends by the 





tance tax argument to men possessing 


hundreds. She has not made it a point 





pleases and stop when she gets tired, 
and not work at all if she does not feel 
like it. It is this feature of the work 
that is particularly attractive, Mrs. 
Glade believes. 


Tells Best Way to 

Approach Big Men 

Mrs. Glade says that there has been 
a great deal of, misinformation given 
out about the way in which big men 
must ‘be approached. She says that 
the so-called big man is no different 
from any other kind of man.. She ac- 
counts for the failure of most sales- 
men to sell men of large financial 
means, principally because of the sub- 
servient manner employed. She says 
that if the man of importance in the 
business world is approached with an 
ease of manner, if he is talked to 
straight from the shoulder and is pre- 
sented in brief and concise form a 
business proposition, he will interest 
himself in it, examine it and discuss it 
as readily as will the smaller man. On 
the other hand if he is approached as 
if he were the king of the universe, the 
one and only man whose opinion, is 
worth while, and is made to feel that 
whatever he has to say—whether it is 
aye, yes or no—is all right, business 
cannot be transacted, because no basis 














BY GUYTON 





The human element enters into 
nearly all forms of business enterprise 
and especially in the sale of life insur- 
ance. All classes of men and women 
have what I term the human element 
in their make-up, although in many 
cases it has not been awakened. 

In selling life insurance if we said 
less about cash values, dividends, and 
rates, and could interest our prospect 
in things human, a great many of us 
would be more successful. 

When talking to a prospect last 
March he said that the $30,000 of life 
insurance he was then carrying was all 
he needed, or wanted. Meeting him a 
few days later, we were engaged in 
conversation when one of his competi- 
tors joined us. As he left my prospect 
said to me, “That fellow is mostly 
‘blow’—I do not think that he realy 
amounts to much.” I replied, ‘“Possi- 
bly so, but do you know that he has 
used unusually good business judg- 
ment along some lines? I happen to 
know that he carries $100,000 life in- 
surance.” Prospec&; “Let’s go over to 
your office.” Result $64,000 in applica- 
tions, bringing his insurance up to ap- 
proximately $100,000. 


x * * 

A few weeks ago, while talking to a 
farmer and dairyman, not about life in- 
surance, but things in general, I asked 
what a certain cow was worth. He 
said, “About $150.” “How would you 





like to make that a $4,000 cow?” He 


HUMAN ELEMENT IN SELLING | 
LIFE INSURANCE POLICIES 


for the transaction of business has 








P. REYNOLDS 


been established.. The big business 
man, Mrs. Glade says, must be handled 
as a man—nothing more. 


Talk on Annuities 





Atlanta Agency of the Equitable of New York 


replied, “If you will show me how, it 
will suit me pretty well.” 


him she would do. 
argument he signed the application 


his land worth $100, 


about $200 a year. 


farmer whose three children were 
helping him in the cotton field, I in- 
quired in a diplomatic way whether he 
me them on his payroll, and he said, 
“ ag 


“How _ 


know that some day they'll 
$1,000 in cash?” 


all successful, which 
some bearing on my contention. 





Then I sug- 
gested that we begin by giving her a 
new name—“Miss Equitable,” and let 
her yearly proceeds maintain a policy 
for $4,000, which I easily proved to 
Without further 


The same argument was used on a 
farmer in connection with one acre of 
Using the same 
method, I showed him how he could 
make it worth $5,000 in cash to his es- 
tate and keep the land. One bale of 
cotton and seed which this particular 
acre had been producing would yield 


Recently when talking to another 


“Don’t you think you should 
pay them a reasonable wage for their 
services; are they not earning it? If so, 
pay them and invest it for them, too.” 
“Give them each a _ $1,000 
insurance policy; let their earnings pay 
the premiums, which will eventually 
yield each of them $1,000 in cash. 
Don’t you think they’ll pick a little 
faster and be more satisfied if they 
inherit 


The results in the above cases were 
should have 


and Endowments 


Mrs. Glade has been notably suc- 
cessful in the sale of annuities and en- 
dowments. She has found that the 
man who is financially independent and 
has two or three growing children is 
always interested in any sort of prop- 
osition that will insure financially the 
independence of the children. For ex- 
ample, Mrs. Glade has made good use 
of an argument something like this: 
“The proposition that I have to present 
to you concerns your two daughters 
who are now in school. One is 16 and 
the other is 19. Before so very many 
years they will finish school and soon 
afterwards they will be getting mar- 
ried. Unquestionably they will marry 
well and will never want for money 
and position. However, once they have 
married, they have cast their fortunes 
with someone else besides yourself. 
You know that you can take care of 
them all right, but what about the men 
they marry? You might even have to 
provide the funds after one of them is 
married, but girls have been known to 
marry men who could spend money 
faster than any father-in-law could 
provide it. Now wouldn’t you like to 
make an arrangement that will provide 
your two daughters with say $200 a 
month for as long as they live, married 
or single? You can do this for a sum 
that you _will never miss, and in doing 
it you will know that you are making 
absolutely safe and sure the future of 
your two girls at least from a financial 
standpoint.” 
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Columbus, Ohio. 


W. O. Thompson, President) G. W. Steinman, Secretary 







































Courteous-+Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


’ Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 






















THE FARSEEING AGENT KNOWS 
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What Money Could Not Buy 


‘HE name Massachusetts Mutual is packed full of meaning 

to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


JOSEPH C. BEHAN, Superintendent of Agencies 





Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 






























3 The Company That 
LEADS THEM ALL IN KANSAS 








is closing the most successful year's 
business in its entire history 


The Farmers’ and Bankers’ 
Life Insurance Company 


WICHITA, KANSAS 





























life insurance salesmanship is the 
applied art of making the pros- 
pect say “Yes.” It is the placing him 
in an affirmative frame of mind by an 
affable approach and the keeping him 
in this attitude until the final affirma- 
tive objective has been reached. 

_In the approach, a favorable impres- 
sion is relatively easy to create by the 
use of tact and diplomacy, particularly 
if a favorable introduction is given by 
the local banker or other mutual friend 
and adviser. This affirmative attitude 
may without difficulty be pursued in 
the statement of obvious and pleasant 
generalities, relating to his work, his 
family or local conditions. 

* 


Rite insura to the final analysis, 


The general subject of life insurance. 
may be approached by methods that 
permit of no denial or contradiction, 
but when the prospect interposes con- 
crete objections which to him are mat- 
ters of serious personal concern, then 
comes the real test in life insurance 
writing and upon the results will de- 
pend the success of the salesman. If 
you do not go with him, little progress 
toward the final “Yes” will be made, 
and if he is forced to go against his 
will, like the proverbial woman, he will 
be of the same opinion still. So the 
problem resolves itself into a process 
of overcoming his objections by agree- 
ing with him. This thought is brought 
out in the following canvass, where it 
will be noted the agent repeatedly 
meets objections by agreeing with the 
prospect, and after agreeing leads him 
a step further towards the objective— 
the final “Yes.” 
* * & 

The prospect will express his objec- 
tion to life insurance by saying, for 
example, “I can invest my money to 
better advantage by buying land, 
cattle, oil,” or whatever line he may 
be interested in. The agent agrees by 
saying, “I think you're right, for your 
results prove you have exercised good 
judgment in the past, as you have suc- 
ceeded in building a substantial estate, 
and no doubt your added experience 
will enable you to continue to make 
even greater future profits, that is, pro- 
vided you live and provided you have 
no losses through causes over which 





MAKING PROSPECTS SAY ‘‘YES’’ 


BY W. ROLLA WILSON. | 
Second Vice-President and Superintendent of Agents, Northwestern National Life 





you have no control, such as sickness, 

panics, droughts, poor prices, or any 

one ,of the many causes that bring 

failures to nineteen out of every twenty 

men at age 65. ; 
** * 

“I also agree that your investments 
may make you rich and that life insur- 
ance never will, but when you come to 
think of it, life insurance will do some- 
thing a whole lot more important, for 
it will keep your widow, your father- 
less children, probably yourself, from 
being poor. mA 

“Now again, if you are successful 
with your investments, life insurance 
will be the means of insuring your es- 
tate so that it may be handed over to 
your family without danger of its total 
or partial loss. This is more important 
now than ever before with the state 
and government inheritance taxes, 
which have made it impossible for a 
man to die out of debt—in fact, the 
more he has, the greater will be his 
indebtedness. « @ «# 

“Statistics’ show that 95 percent of 
the male population of the United 
States fail to provide for their old age 
or their families, and 87 percent of 
what men leave at death is life insur- 
ance, which goes to prove that it is a 
mighty difficult matter to die rich or 
to reach old age with a competency. 
Life insurance is the one sure method 
whereby you may here and now make 
certain provision for your dependents 
and your own old age. Its cost will 
not appreciably interfere with your 
other investments. In fact, it will 
create a reserve or emergency fund 
which will be an important factor in 
pushing your investments to a suc- 
cessful conclusion. | 


It will be noted that affirmative 
answers are implied; in fact, there has 
been no place in the interview where 
a man of intelligence could have said 
“No.” If he interposes other objec- 
tions, they may be met by methods 
similar, to the foregoing. In a word, 
make them think “Yes” from the ap- 
proach to the conclusion of your inter- 
view, and, incidentally, nothing will 
bring this about so effectively as your 
own affirmative frame of mind. Think, 
act and feel “Yes”—it’s contagious. 





| WHAT ORIGINAL THINKING WILL 
DO FOR THE LIFE SALESMAN 








ing of what original thinking will 
do for a life salesman, says: 

“One of the most successful salesmen 
in the country today is Anton Delkin of 
Seattle. Delkin has made a _ fortune 
selling nuts. He calls his pusiness ‘The 
Nut House’ and styles himself the ‘Chief 
Nut.’ Last year his sales reached the 
$1,500,000 mark. This year they will even 
go higher. 

‘Delkin lays his whole success to his 
original methods. ‘I never let my mind 
or product get “stale,”’ he said. ‘T 
am always on the lookout for new ideas.’ 
Delkin is a firm believer in aiming high. 
He sets a quota for himself that is almost 
impossible to make, and then, starts out 
to do the ‘impossible.* In his adverctis- 
ing he uses the slogan ‘$5,400,000.’ Nobody 
could figure out what he meant. After 
the proper degree of curiosity was 
aroused he told his secret. It was the 
quota he had set for himself and was 
based on the consumption of nuts if every 
person in Seattle would eat one 5-cent 
bag of his peanuts daily. 

* s * 


“One of the New York Life’s original 
thinkers is Edward Clarkson, a Georgia 
boy, who signed a contract with the At- 
lanta branch when he left the service the 
first of the year. He is now cannected 
with Havana branch and has just re- 
turned from the western meeting of the 
Two Club, which: he, a disciple of Delkin, 
mace in practically four months. His 


Tice NEW YORK LIFE in speak- 














business card bears in the center the 


cabalistic figures $995,087,284.86. After 
the proper degree of curiosity has been 
aroused he tells the secret. They are. the 
assets of the company. In the lower 
left hand corner appears simply his name. 
There is nothing on the card about the 
company. 
s s * 

“The same tactics that have made Dei- 
kin successful in Seattle and Clarkscn 
successful in Cuba will make you suc- 
cessful wherever you are. They will 
make any salesman successful wherever 
there are people to work on. The only 
reason why so many salesmen never rise 
above mediocrity is becauseg;they do not 
‘think. Hundreds of men have tried sell- 
ing nuts and insurance but nobody ever 
jheard of them. Why? Because they 
thought of their job as merely selling in- 
surance or nuts, and were contented to 
eke out a living by following the com- 
monly practiced methods. 

“One of our boys in Central branch 
left the beaten track the other day and 
did some thinking: While crowding 4 
P. P. for a $5,000 policy the applicant re- 
monstrated that he was not able to carry 
quite that much, so Mr. Bright Young 
Agent said to him, ‘All right, if that’s the 
way you feel about it, I’ll let you have 
half of a policy,’ explaining of course 
that a half policy was necessarily $2,500. 
The applicant quite naturally maintained 
that he should have a whole policy oF 
nothing. The result was that he agreed 
to accept the original $5,000. 

2 * 2 





“Fame bows to the man who has abil- 
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“SOMETHING 
NEW FOR 
AGENTS” 





ity to climb out of the rut and use his 
brains. We all have unsuspected creative 
ability—ability that is now lying dor- 
mant. This ability can be developed. In 
‘our sales talk to clients, in our letters, 
in our every-day conversation, we should 
do more thinking. 

“There is nothing so pitiful as a sales- 
man who has fallen into a mental slum- 





‘years and no more. 


. He just 
trails along doing only what his ‘ances- 
tors’ have been doing for the last forty 


ber—‘gone stale’ as we say. 


His sales talk is of 
the same stereotyped variety that the 
prospect has had to listen to for the past 
decade. His mind is a blank. There is 
only one way to keep from drifting into 
that class—do more thinking. Don’t let 
your mind get stale!” 
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ness? Is the agent who is writing 
tens and twenty-fives really mak- 
ing the progress in the life insurance 
business that he appears to be? When 
an agent lands two or three big cases 
in succession, is this an indication that 
he is making good, and doing the best 
possible work in the business for him- 
self and his agency? A great many 
general agents would be willing to 
agree that the man who is writing the 
larger applications is a desirable kind 
of agent and that a whole agency of 
such men would mean a wonderful 
corps of producers. 

Paul Loder, general agent of the 
Provident Life & Trust at Chicago, 
does not take this view. Just the other 
day Mr. Loder remarked that the size 
of the average policy written in his 
agency was too high, that the com- 
pany’s average was about $2,800, and 
that the fact that in his agency for 
two months past the average policy 
has amounted to about $12,000, indi- 
cated the need of going out on a cam- 
paign for smaller business, in order to 
get the agency back onthe proper 
working basis. Mr. Loder says that 
the Provident Life & Trust has about 
7,000 policyholders, carrying $20,000,- 
000 of insurance, in Chicago. Hence, 
the size of the average policy in Chi- 
cago just about equals the company’s 
figures in other cities in the country. 
But in recent months the men in the 
Chicago agency have been writing big 
policies and ignoring almost entirely 
the smaller contracts. 


Considered Unhealthy Sign 


Mr. Loder, instead of being pleased 
with the record made, regards this as 
a somewhat unhealthy sign. He says 
that the big policies are not all that 
they are cracked up to be. The smaller 
contracts, he argues, form the back- 
bone of the business. It is the man 
who buys the smaller policies that fur- 
nishes some real help to the soliciting 
agent. He is willing to give any num- 
ber of leads that result in paid for 
business. The small policyholder takes 
an interest in his life insurance and 
the man who sells it to him. He is a 
booster and a real help to the agent. 


[* big business always the best busi- 


many others, so that with the right 
kind of an agent, the writing of a $1,000 
or $2,000 policy by no means indicates 
the amount of business that will ulti- 
mately be written by reason of closing 
the one small case. b 

The agent who is writing business 
week in and week out keeps his en- 
thusiasm at a high pitch. He is closing 
business all of the time and this keeps 
up his interest in the work he is do- 
ing. The man who works on the $25,- 
000 or $50,000 cases actually signs a 
man up only at infrequent intervals. 
He has not the same amount of steam 
that the man who closes the small 
cases always exhibits. The man who 
commences to specialize upon the writ- 
ing of big cases, unconsciously becomes 
lazy. He does not feel the necessity 
of getting out and beating the bushes. 
The big case that he has just closed, 
or the one that he is about to write, 
gives him a false feeling of security. 
If the men in an agency wrote only 
large cases, the growth of the agency 
would be very slow. New policyhold- 
ers (who are, or should be, boosters), 
are what any agency needs in order to 
get the right kind of growth. When 
the men in an agency cease to see any 
value in writing small business, they 
lose the real life insurance idea, which 
is to insure the greatest possible num- 
ber of people, almost irrespective of 
amount. 


Small Policyholders Better 


Any life insurance producer who has 
had a number of years experience in 
life insurance, will say that he would 
rather have ten $1,000 policyholder, 
than one $10,000 policyholder, in spite 
of the fact that considerable work is 
involved in writing ten men and often- 
times it takes very little effort to close 
one individual case. But the ten men 
form a nucleus for ten or 20 other 
cases and perhaps the $10,000 man will 
be of no assistance whatever to the 
selling agent. Furthermore, the small 
policies do not lapse. The big con- 
tracts go off the books more easily. 
The man who writes the small and 
medium sized policies builds for him- 
self a certain and secure income, while 
the agent specializing in big cases can- 





Through the smaller policyholder, the 
agent gets entree into the office of 


not avoid getting into the realm of 
speculation. 








SELLING INCOME INSURANCE 





B. HALL, one of the well-known 

J life underwriters in Canada, says 
¢ that agents make a mistake in 
talking too much of life insurance in 
terms of principal sum. He. declares 
that the people will buy life insurance 
just as it is sold to them. The pros- 
pects think as the agents think, but 
the agents have led them in the wrong 
j direction, in his opinion. Mr. Hall 
urges that the slogan be changed. He 
says that no longer “life insurance” 
should be sold, but “income insurance.” 
When a bread winner dies his family 
does not lose thereby so many thou- 
sands of dollars. The loss of the head 
of the house is not like a_ building 
burned which can be valued in a con- 
crete form at so many dollars. The 
bread winner is an income producer. 
That income stops at death. It is the 
income that keeps the home fires burn- 
ing, that supports the family. When 


ie 


he dies this income, of course, stops 





DES MOINES, IOWA 


short and has to be replaced in some 


form or another. At least part of this 
income must be secured if the family 
is to be housed, fed and educated. 


Me. HALL shows how the average 

man. sets aside a certain amount 
each ‘month to meet the household 
expenses. When the pay envelope is 
opened a certain amount is taken out 
and handed over to the wife. Or per- 
haps the monthly check goes to her. 
It is the. woman who plans the house- 
hold expenditures. She would not 
know what to do with a principal sum, 
a large amount of money at her dis- 
posal to meet the household obliga- 
tions. She is accustomed to dealing 
with smaller amounts and she has had 
no experience in investments or keeping 
a large sum at hand from which she 
can draw the monthly income. 


S UPPOSE that instead of giving her 
the monthly income check or the 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 

We invite correspondence. 


- PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetis 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Low Guaranteed Rates 















THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
t policies to 

5 Ordinary. 

E Splendid op- 

| portunities for 
good men. 





ELON A. NELSON 
President 
Home Office Building CHICAGO 
Chicago ~ 
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INN 
FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions” for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





weekly cash, a bread winner would put 
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pn cst coo 
= Organized 1871 z 
= LIFE INSURANCE COMPANY OF VIRGINIA 2 
= , Richmond, Virginia 2 
: OLDEST—LARGEST—STRONGEST : 
= Southern Life Insurance Company 2 
L Issues the most liberal forms of Ordinary Policies 2 
= Industrial Policies from $12.50 to $1,000.00 = 
3 Condition on December 31, 1918: 2 
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= Total Payments to Policyholders since Organization.......... 21,988,834.83 . 
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Equitable Life Insurance Company of lowa 


$200,000,000.00 of Insurance in Force 


Low 


Indemnity and Total Disability Benefits Assures Satis- 


For Information, address: 


ANNOUNCES 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Net Cost with Increased Service, Including Double 
fied Policyholders. 
Home Office, Des Moines 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 


are 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 


full 


companies. 
WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 


Reliance 


now making. 


protection for at least a third less cost than regular casualty 
ies. Our agency contracts are as liberal as can be made. 


Farmers Bank 
Building 


Life Insurance Company of Pittsburgh Pittsburgh, Pa, 











YOU ARE INVITED— 


MISSOURI STATE LIFE INSURANCE COMPANY 


To consider the advantages of becoming identified with 
the selling forces of the Missouri State Life Insurance 
Company. 


The expansion program of 1920 calls for doubling our 
agency force. 


This will mean opportunities for capable men. 


HOME OFFICE: SAINT LOUIS 
M. E. Singleton, President 
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AS A GOVERNMENT BOND’ 


The OHIO STATE LIFE 


LIFE. REALTH. ACCIDENT 2xe MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Sai tue 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 


“SAFE 
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One Gusceis 5 OUR We have a contract for you under which your 
VI 


income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY faiitin 


Cash Capital $200,000.00 


natin 


V. D. CLIFF, President 


at her disposal $5,000 or so and tell 
her to use that for the household ex- 
penses, invest it judiciously, use the 
interest and draw on the principal as 
she desires. She would be confronted 
with a serious problem so far as she 
is concerned. Very few women would 
have the ability to take care of a large 
sum of money and feel that it was sure 
to meet the demands of the family for 
some years to come. There would 
always be the danger of speculation, 
of poor investment or of loss in some 
way. 


R. HALL says that the mission of 
the life insurance man is to insure 
the monthly income. He should not 
advise the payment of large sums to 
a beneficiary. Mr. Hall says that when 





a bread winner dies naturally there is 
an immediate need to meet extra ex- 
penses and this should be provided 
for. Mr. Hall declares that insurance 
men should talk about insuring the 
income of the bread winner and not 
talk life insurance. 

Mr. Hall makes another point when 
he says that it is a common ocur- 
ence for an agent to neglect to sug- 
gest income insurance unless his client 
can afford to purchase a policy guar- 
anteeing at least $50 a month. Mr. Hall 
says that no amount is too small to 
consider. Ten dollars a month may 
rent a room, $20 a home. He advises 
calling it home insurance in dealing 
with a man of small means. It is all 
the same, says Mr. Hall. With a home 
a widow can do sdémething. It gives 
her courage toiface a precarious future. 














KNOWING ONE’S OWN POLICIES 








ANY agents need to make a 
more careful study of the con- 
tracts they are selling. They 
should be able to answer the impor- 
tant questions that may be asked. 
Here is some good advice from the 
Mutual Life: : 


Would it be possible for the man whom 
you are canvassing to ask you a single 
question about the policy which you are 
offering him that you could not answer 
instantly, clearly, fully? Suppose he 
should ask you, for example, how the 
company could help him if he should 
find himself unable to pay the second 
premium, what would you tell him? Or 
what would you tell him if he should 
rut to you any one of the following 
posers? 

1. Are the statements in your com- 
pany’s application warranties, or are 
they merely representations? What is 
the difference, anyhow, between a war- 
ranty and a mere representation? 

2. I have stated my age at nearest 
birthday, but suppose that it should be 
found later that I had made a mistake, 
so that I had been rated one year older 
or younger than the actual fact, what 
would be the effect of that? 

3. If I reserve the right to change the 


surance with reference to any possible 
creditors that I may have at my death? 
4. If I do not reserve the right to 


beneficiary, how will that affect the in- | 





change the beneficiary, how can I later 
obtain a policy loan? 

5. If my benefieiary dies, how can a 
new one be appointed? 

6. Can the policy be changed to one 
requiring a higher premium rate with- 
out medical examination, and how? 

7. How soon after total disability do 
the benefits under that provision become 
available? 

8 What are the conditions under 
which double indemnity-under the provi- 
sion of the policy will not be payable? 

9. At what age does the double in- 
demnity provision terminate? 

10. How soon after issue of a policy 
may a loan be secured? 

11. I notice the term “reserve” fre- 
quently mentioned in the policy. Tell 
me in a few simple words just what the 
reserve is? f 3 

12. May loans be repaid at any time, 
and if so, in what payments? 

13. Under what circumstances may 
the disability benefits provision be can- 
celled by the company? 

14. How soon is the policy free from 
restrictions as to occupation? 

15. How soon does the policy become 
incontestable for any cause? ; 

16. How soon is a policy incontesta- 
ble on account of suicide? 

17. Are days of grace obtainable in 
case of quarterly or half-yearly pre- 
miums? 

18. Are cash values increased by pay- 
ment of quarterly or semiannual pre- 
miums? 








Keep clearly in mind the following 
fundamental facts: 

Life insurance is a savings and a 
home-protecting institution and not a 
commodity-selling, profit-making un- 
dertaking in the commercial sense. 

The payments made by the insured 
—misnamed premiums—are actually 
policy deposits. These policy deposits 
and savings from all sources must in 
due course be returned to the depos- 
itors or their beneficiaries minus the 
cost of operation. 

The so-called dividends to policy- 
holders are merely the return or re- 
fund of savings not needed for 
expenses or for protecting policy con- 
tracts (just as change is returned when 
the merchant finds out the cost of 
your purchases.) 

The surplus is the sum held over and 


WHAT EVERYBODY OUGHT TO KNOW 


FROM THE EQUITABLE’S PUBLIC OPINION 





Agency Openings in 
SOUTH DAKOTA 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 








NATIONAL LIFE 
ASSOCIATION 








Des Moines, Ia. 











above the liabilities, to guard against 
impairment of solvency. 

This surplus is a contingency re- 
serve—the safety cushion that absorbs 
the shock of unforeseen losses or 
financial demands due to abnormal 
conditions—such as wars, epidemics, 
possible depreciation of asset values, 
etc. 

The need of this surplus has been 
amply demonstrated by the recent 
war and influenza-pneumonia epidemic, 
which caused the sudden expenditure 
by life insurance companies of about 
$150,000,000 above the normal. 

The policy reserves (or legal re- 
serves) which constitute the bulk of 
the assets of the life insurance com- 
panies, may be described as that sum 
of money which, when increased by 
future cst and future premiums, 
will be sufficient to pay the outstand- 
ing policies of the companies as they 
mature. 

The laws of the various states re- 
minimum interest to be 
thereon. 

Life insurance companies are sub- 
jected by law to more rigid state sup- 
ervision and publicity than any othef 
savings or business institutions in the 
United States. They must observe 
about 4,500 enactments in the various 
States, - 

The number of outstanding policies 
held by American companies has it 


earne 











in ten years. If the assets of the com- 





quire these reserves and also name the © 


creased from 25 million to 50 milliot | 
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.of each policy outstanding would be in 


- district manager for the Pacific Mutual 
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panies were divided amongst the 
policyholders, the average cash value 


ordinary companies about $393 and in 
the industrial about $36, 


Keeping Up the Work 


You took an application yesterday 
for a goodly sum,—what did you do 
next? Did you feel that you were at 
last entitled to an afternoon off to see 
the ball game, or to amuse yourself in 
some other way? Not if you were 
wise, for you were just then in the 
best possible condition to convince that 
hesitating prospect who has succeeded 
in putting you off divers times on ap- 
parently plausible but really flimsy 
pretexts; or to tackle that wealthy 
prospect whose case you ‘had already 
studied and prepared. You have dis- 
covered that you are always fitter in 
the first flush of victory than at any 
other time, and will lose not a moment 
in pressing forward to other victories. 
“Nothing succeeds like success.”—Mu- 
tual Life Points. 


Life Notes 


E. D. Jacqua, formerly connected with 
the Missouri insurance department, be- 
comes assistant actuary for the Ohio 
National Life of Cincinnati. 


Robert L. Reamer has been appointed 


Life for three counties adjacent to Mo- 
line, Ill, where he makes his head- 
quarters. 

William W. White, of Craig, Colo., has 
received a handsome leather suitcase 
from the Farmers Life of Denver as a 
prize for selling more insurance last 
month than any other Colorado agent. 


There is a persistent rumor in Dallas 
business, financial and realty circles that 
John H. Kirby of Houston is negotiating 
for the present Dallas home of the Great 
Southern Life. Officials of the company 
declare the building is not for sale. 

On Saturday night 150 members of the 
Columbus, Ohio, Life Underwriters As- 
sociation and their wives had a dinner. 
Speeches were made by J. Stanley Ed- 
wards of Denver, president of the Na- 
tional Association, and by John L. Shuff 
of Cincinnati, regional vice-president. 

Emil A, Marthens, Milwaukee, Wis., 
state agent of the Franklin Life, was 
reelected a director of the Kiwanis Club 
of Milwaukee at the annual meeting 
Dec. 11. Mr. Marthens is a charter mem- 
ber of the club and served several terms 
as president. 

Clay Hamlin of the Buffalo, N. Y., 
agency of the Mutual Benefit was a 
speaker at the regular agency meeting 
of L. A. Cerf. in New York City last 
week. Mr. Hamlin has been in the busi- 
ness only four years, has paid for over 
$1,000,000 this year. 

Mrs, Maria Behling, mother of John 
M. Behling, special agent of the North- 
western Mutual Life at Milwaukee, and 
of Joseph I, Behling, of the general 
agency of the same company _at Colum- 
bus, O., died at her home in Milwaukee, 
Dec. 6, at the age of 87 years. 


G. E. Jones was a hotel keeper in New 
Kensington, Pa., until late in August of 
this year. At that time he became a 
representative of the Bankers Life of 
Des Moines. During the last week in 
November he was leader of the com- 
pany’s honor roll, with a total produc- 
tion of $112,000. 


Life Agency Notes 


The Savannah, Ga., district agency of 
the New England Mutual has been put in 
charge of Henry J. Atwood as manager. 


William H. Dalls, assistant superin- 
tendent of agencies of the Northwestern 
Mutual Life, returned Dec. 1 from_a two 
months’ trip to the Pacific coast. He was 
accompanied by Mrs. Dallas. 


Cc. C. Cox, manager of the Cox Adjust- 
ment Bureau, has been appointed special 
agent for the Missouri State Life of St. 
Louis, reporting to Meatee & Meatee, 
general agents at Springfield, Mo. 

Napoleon E. Tougas has resigned from 
the Boston Agency of Alfred H. Curtis & 
Co., representing the New England Mu- 
tual. He gives up life insurance to de- 
velop the Alouette Oil Company, which 
Owns agricultural and oil lands in the 
Rio Grande Valley of Texas. Mr. Tougas 
has been associated with the Curtis 
agency for twenty years, the last three 
as a partner. 

Patrick McManus, a former sheriff of 
Milwaukee county, Wis., has been ap- 
Pointed a special agent of the Equitable 
Life, working under the jurisdiction of 
Isak J. Dahle, manager of the Wisconsin 
district, with headquarters in the First 

isconsin National Bank building, Mil- 
Wwaukee. Mr. McManus has been asso- 
ciated with a number of business enter- 
Prises and will retain his connections, 
although he will devote his entire atten- 












THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President aad Medical Director CLAUDE T. TUCK, Secretary 
CENTURY LIFE INSURANCE CO.), tnoianarois 
Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial busi M ed b ee famils : 
of Indiana who believe in the ability of the siiapaiiaeid te atone 7 oes emcee ws amiliar with all de- 


build a real life insurance company. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Tell us where you want to work 











A live wire fellow who is capable of selecting agents fo" 


WANTED the sale of Accident and Health Insurance in mont ly pay- 


ment department can secure a position with the undersigned 


e 


Company on salary and commission. When writing state 


A full details, past history and references. 


MANAGER _ INCOME GUARANTY COMPANY 


SOUTH BEND 


INDIANA 








Indiana National Life Insurance Co. 


INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our veg eames are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 

















FIRST RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attracti 
osition for men with clean records who can deliver the goods—as PB State te District Auenta 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 























tion to life underwriting 


Standard Life Insurance Company! 
HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once for agency con- 
the up-to-date Agent either part time or ‘ct and territory. Salary and expense allowance 


: -  afranged for where conditions justify it. 
pemee ete that we have the best proposi- Company operates in Michigan, Iowa, Illinois 
opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 
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The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 
For particulars address 


E. S. ALBRITTON 





2nd Vice President St. Paul, Minnesota 











19,712 LEADS 


were distributed among Fidelity field ia 918— 
the result of our direct mail ~ “Fide tammy 
co-operation 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President? 
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We. 
Insure Total Abstainers 


At Reduced Rates 
OW many TOTAL ABSTAINERS 


do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn’t this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 


organization which cannot be secured 
otherwise. 







































































- GOOD CONTRACTS JO LIVE CLEAN AGENTS 7 ae 


"PEORIA LIFE, INSVRANCE, COMPANY > 








PEORIA *° - ILLINOIS 
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